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ABSTRACT

Following the COVID-19 pandemic, consumer behavior has undergone significant
changes, particularly in the increased reliance on online shopping channels. Fashion products
have remained one of the most popular categories, especially among working women-a
demographic with strong purchasing power that places high value on product quality, user
experience, and seller credibility. However, there is a lack of in-depth and systematic data
that explains the online fashion purchasing behavior of this consumer group in the Bangkok
metropolitan area. The study titled " Factors influencing the decision to buy fashion clothes
for working women through online channels in the Bangkok area" aims to investigate the key
factors affecting purchasing decisions. This research adopts a quantitative methodology,
utilizing a structured questionnaire for data collection from a selected sample, and employs

both descriptive and inferential statistical analyses to interpret the data.
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This study aims to the findings revealed that most respondents were married, earned a
monthly income ranging from 25,001 to 40,000 baht, were employed as government officials,
and held a bachelor's degree. Key factors influencing their online purchasing decisions
included elements of consumer behavior (e.g., who the consumers are and when purchases
are made), content marketing (e.g., content that inspires or entertains), and perceived product
features (e.g., product performance). However, certain variables-including what consumers
want to buy, why they make purchases, where and how they shop, content that provides
ideas, offers solutions, or shares knowledge, as well as reliability, durability, and service
capability-were found to have no statistically significant influence on the decision to purchase

fashion apparel online.

Keywords: Consumer Behavior, Content Marketing, Perceived Quality
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Tvauniieenseenauey 384 AU F9azaN1saUssausegaslnadniuianainluiiu

pgay 5 NszauAU el usegay 95 ealuaraInlun1susziduna Lagn1s3LAsIEnYeya

o e

e

v '
a v

Fpddlyruinngudieeneiavan 400 feene Fedialamiununaunteuluivue Ae luues

e

Y

384 feen9RtuNquiieenWlyITuATIidaniy 400 faeens

3.3 Bmaiusrusindeya Bnmaiiudlets/uvdsdaya)

2 * =1 * a . o ¥ o
nmsiusiusinveyaluasel Wuveyadgugdl (Primary Data) vin1saeuaunuilae

wenggarioglurieTevinau laglynisgusieeneiuuianzas (Judgmental or Purposive Sampling)

¥
[y

NITEINUHNUTIUTINTBYAAIEAULEY IAELUINLUVADUNIANIENANAIDE AL TOLdON LY
nuyemveeulay luiufingavnuniues dadunisidennaudiesnslaglulyauuissdy
(Non-Probability Sampling)ﬂLuﬂW’iLﬁ‘U3?Uiiuﬁuayﬁ waglaifnisuanuuvasuniuseulay

Hanasandunquiiegsinedaldeniundu nuremnsesulan TuiuinFunnumuaATogwa)
weanniifsanusainteveyalnieg meanszezan uazUsendaalyaglunmsiiveya

1% 1%

n3deleisnsifivveya lnenslywuuaeuniuesulau (Online Questionnaire) H1WN

Y

google Form lagazasluguuuudan uazlugduuuaunu QR Code i o331ntu1fiaveayalaeng
LAYIMNIZANADNNTAUTIVTINVDYA FUUUADUDINAINAT KITEIITNTYIBUUUABUNUNIUNIGED

dennoaulaunig o 1wy Facebook NguaIe o MALITUEBHIULNTY WagAuiBynaIu 1w nauwidu

‘g‘.l v o ' ‘ﬁy ¥ ¥ Q.II o ' o
Wonn viuwy @173891u a1deenila nqulden191uUY MuuNTY YA nqudiaulanla

[y

o ¥ A ¥ < ¥ PRy yo
Fovirau 1Wuay iielvanansaiusIuTveyanAnwiladuiu 400 40
3.4 1A909NaANY1IAY
a A g % av a a . . = °
\AS 4ila7 lulun153 9818 9US U (Quantitative Research) A9 Luvaaua1uiuAIn1L

Uanedauuuaauay Fsuuuasuaunguiesnanuesnidu 5 @ I51uazden feil

d9ufl 1 YoyaRUUABUINANNTBINALAIDE1Y T 4 38 A1audukuus
A > I o a
deonmaulaLiigamnouiie?
1) muuwmends Tavisoly
2) mudvinuey lavsely
3) MuAgPeldar L IuNIuYRINveaulay Tyvsely

4) Muadgegluuaniunnuvuas lyvsely
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daudi 2 quaaumm%gaﬂ"’ﬂﬂﬁumrimauquaaumm Taun
1) @UnW
2) 1elandnotion
3) 91N WAy

4) sEAuUN1sANET dnwauziiuAInIulatedn FIUTENOUABAINNNTIUIY 4 VD

o

Aafianslun1sauanuLasveyaldsdnume laun n15UaNLIAND (Frequency) azA1TeEAY

(Percentage)

daufl 3-6 uwuApUIAETUTaYa Fell
1) anﬂﬁmmé’ﬁiﬂﬂ (Consumer Behavior)
2) msvmsmanadaiion (Content Marketing)
3) M3U3AUANNIM (Perceived Quality) waw

1) nsemaula®e (Purchase Decision Making) anwaugidumaiulaisda

FaUszneumermaugssuuLly 5 seau Ineleunnsinuseanuan (Rating Scale) wagluasuuuun
v N Y oA a = Ql' & = a K ¥ a
A838nNU WQLLWﬂqﬂgLLuuuaﬂma;ﬂﬂa 1 ﬂﬂﬂqﬂgLLuumqﬂWZjﬂﬂa 5 %QQ%Qﬂ?Lﬂiqgﬁiﬂﬂi%ﬂ’]LQaU (Mean)

wazAL e uNIInNTgIU (Standard Deviation)

wuuaeun ity lasunisuiuusimurelauauuy 189919158 UT WA anTavERUAIN
ALYTAUVBIUUUADU W wazthlunadeufunguussrnsiluladunquitesnsdiuau 30 au ani
thranmeaeuiilasniasgimaniniismsaddasanaesmemau Jnhnsieszmmnanemi
Fosfureauvuaaunnu (Reliability Test) 1MyAuLUUaBUANENT3UTAAMIY waziwlalure
aoululufieniaderfunioly arenismaiduussdns aanud ety (Cronbach’s Coefficient
alpha) Tnglndauunazvenesiiaduuszdns arudeifuiinnii 0.7 feruvuasuniuiiaai
Fiewnss wazsauiula minvesauladimduussanianudesunesn 0.7 %éjaﬂﬁﬁm'm%’wqq%a

AUty wazyeduusyansanudeduluuielwuuasuanuinnuifense kazeausulea

TnguuuasununNAnfiuaINnguiieeIs 30 Ay L?{snﬁ’u%%’aéjquﬁﬂssmaapgu%‘lm
(Consumer Behavior) Usgnaumis a1u Who guilaadelas 0.781 a1u What guslnanesnisde
o¢ls 0873 AU Why vinluy u3lnadade 0.769 A1u When yuslnadeiioln 0.812 Au Where
yuilaedeiilvu 0.787 a1u HOW yuslaadessdls 0.793 drutadearunisvinismaiadaion
(Content Marketing) Us¥naumie a1 Content @3519u590uA1aLa 0.856 a1y Content Tulalie

0.864 m1u Content UaALUINIUATYN1 0.782 AU Content InAuurIvToAI1Uy 0.784

21381IMTRYUIANTIUNTAIANTTTINY 38

U7 2 atiufi 2 (WeuAAN-FavnAL 2568)



JIBMR

A1 Content @3990 AL T UL 0.748 éauﬂ’aﬁ'agwumﬁ%’u'gmqummw (Perceived
Quality) Usgnouais muanssnnw (Performance) 0.941 e;mgﬂé’ﬂ‘wcﬁ (Features) 0.974 AP
U ofie (Reliability) 0.914 A 1uA1L@DAAE DY (Conformance) 0.925 AIUAIIUNUNIY
(Durability) 0.947 AMuAa1H150TUN5IMUT N5 (Service) 0.846 A1uAUNTBATNIBIAUA
(Aesthetics) 0.936 gﬂums%’ugﬂmmw (Perceived quality) 0.887 uazauganiefe Jadeaiunis

Y

#naulade (Purchase Decision Making) 0.865

4. namsANEILAZIAIIYtaYA

a v ﬂl “« o d‘dQ a ! U a d’j I&J ¥ QIJ ¥ a o o ! !
NuITEses “Jadeiiddninanenisinduladoidorunduve s vaeiernau N uyeInig
saulay luufingannunmiuas” w3delavinis@nwingudiesis laglywuuaauaiud wau

wardFuUsuannIsAniAuAIeNaTT wagdeiieves auisaiuveyalansuniuanys

LaaNInINTILATIEVHATILIUVIAAY 400 90 agunaladiail

VBYATNBUENIUTEYINTAANTNUI NQuditeg el laniuninausa 91w 207 Ay
nsednduseauay 51.75 Feilsnelaisnatiau 25,001 — 40,000 UMM 31UIU 260 AU SaAnLTY
sopaz 65 InellonTwa1s1wnis S1uau 155 au wisAndusesas 38.75 wazilszaunsanwiuSaen

A3 31U 259 AU NIeAALTuTaYaY 64.75

JadeaungAnssuesyuslam (Consumer Behavior) Ingsiunui nqudieenefinaufniiy
' Y a a A o * = o w ¥ YY) -
aglusziunn da1ade 4.10 WeNTUIT18Ye UagiTesdnuanuinliuey sudulsn A
g - & A = a k Y a a4 7 _— ¥
AU When guslaagaiislaiianuaaiiuegluseduinniign sesaaun As A1u What yUSLNARBINTT
& = a 3 ' v Py ¥ Y a I = a 3 ' (Y
Foovlslinuaaviney luseauuinfian a1y Who guilaaaslasininudaivey luseauuin
AU HOW wuslaadeessls danudnviueglussauiinaiu Why virluyuslaedede Sranufeuiu
' v [ ¥ N ¥ Y a & A = a (=3 ' [
agluszAuuIn uazduduganiefie au Where yuslaadeiluudaudniuey lusedvuin

AEAY
Yadanisviinisnanmdailont (Content Marketing) Ingsaunuan naudaaeeiinnuAnLiu
agluszauanniign faade 4.30 Weala1sanseve wazilesdinuaininliuey suduusn Ae
AU Content @519u530uAata Tanudaiueg luseauuiniian 5098911 Ao A1u Content
¥ = a ! Y - Y Yo o A Y a
vanuuInsndym daudAaiuegluseduinniian a1 Content luAuuzinsoa1us 4Au

Anviuegluszauainiign au Content Tulaide danuAniuegluszauinniian uwasduduganiy

flo A Content @svensuavzoautuLis SanuAniiusglusediuin audiau
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Jadua1un1ssugaiunanIn (Perceived Quality) Ingsaunudn nausiagedaiiufniu

pglusgduunn danady 4.17 WoNa1TUITI8Y0 aLl3eea1nulanuIntuuey SuaAULsn fe

AugUanual (Features) fnuAniusgluszivunniign sesas fis auaussann (Performance)

fiaudaviueglusedunnniian arumuudede (Reliability) nuAniueyluszauuiniign

AUANEEAAAAU (Conformance) fianufniuagluseivun arumuansalunstnuinig

(Service) TauAniuagluseAunINAIUNITSUAMAIN (Perceived Quality) daaufAniuaylu

FAUNIN AMUAUNTEAINVBIAUAT (Aesthetics) TanuAnuiuegluszduun wazduduganiefe

> o a a = ' (9] o w
ATUAIUNUNIU (Durability) Mﬂ’JﬂﬂJﬂﬂLMU@@ﬂUi%@Uiﬂﬂ ANAIAU

M397 1 M5 IRaNITIATRaNNMsanaedmaamMsanaulageldeurtuve Mg e

inuyeatesulau luiunngammnummuas Iagly Multiple Regression Analysis

ANOVA
Sum of Mean
Model df F Sig.
Squares Square
Regression 71.432 19 3.760 40.340 0.000?
Residual 35.415 380 0.093
ERLY 106.847 399

T
- aa

* IldAgyneananseau 0.05

M99 2 MINEANTIATIEITAuYeILUINMIFRdUlaTaldan UL NT U BN TEYInY N

yownseaulau Tuiuiingannamuas

Coefficients
Unstandardized Standardized )
AauUsnensal Coefficients Coefficients ‘ >
B Std. Error Beta

A 0.638 0.189 3.379 0.001
e Who galneieles 0,104 0.041 0.130 2549 0011*
AU What guslnaseans 0,029 0.030 0.038 0.948 0.344
Foorls

s Why b Rlneide  -0.024 0.034 :0.036 0717 0474
pms When giilneiodiela  -0.090 0.032 10.101 2829 0.005*
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Coefficients
Unstandardized Standardized )
Aauuswensal Coefficients Coefficients ‘ 18
B Std. Error Beta
o Where gRleiedilns 0,046 0.036 0.075 -1.279 0.202
s HOW pilneitenendls -0.005 0.030 0,007 0168 0.866
pru Content amwusetiumala 0.090 0.036 0.094 2.492 0.013*
pu Content Tlaifie 10.030 0.032 0.034 0.924 0.356
pu Content UsAWAMNY  0.007 0.034 0.007 0.212 0.832
wndeyn
U Content fuuzah 0025 0.034 0028 0.727 0.468
yi3eRmg
U Content @swensusl 0.1 0.031 0.155 3,644 0.000*
NIDAMUUULT
AT 0.246 0.042 0.254 5.836 0.000*
(Performance)
pugUSnwal (Features) 0.150 0.039 0.180 3.803 0.000*
PUAILT0TD 0.021 0.034 0.024 0.613 0.540
(Reliability)
PuALEeRRABITY 0.098 0.036 0.129 2.750 0.006*
(Conformance)
AU -0.006 0.032 10.009 0.191 0.849
(Durability)
PUAUYEEA R LA 0.164 0.039 0.206 4248 0.000%
(Aesthetics)
AUMSTUAN N 0,011 0.035 0.014 0311 0.756
(Perceived quality)
P Content anusatiumala 0.090 0.036 0.094 2.492 0.013*

aAov o W

* iy Aynsatianszau 0.05
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5. @5Una aAUTIUHE LazUalauauuL

[y

A15ANNIUL

[

mqﬂizaqﬁﬁa’?Lﬂinzﬁ%%’&ﬁlﬁ%w%waéamiﬁﬂﬁﬂﬂ%aLgaﬂnLW\I%"usuaa;;mﬁa
Toviaunturessesulauluiiufingamnuniuas Tasfiansanain 3 nquiadendn laun
(1) ngfnssunU3laa (Consumer Behavior) auuuada 5W1H laun lasiie (Who) @oerls (What)
vlude (Why) Zaiiela (When) Zaitlvu (Where) uwazdooensls (How) (2) Jademsaamaidaiion
(Content Marketing) @sUsznounae 5 Ussianvaaiiom laun iemitasisussiunals Iulewie
LLfTiTQJJm Iﬁmmg LaraTeTHIVEeANT LT LAy (3) mi%JUgGT’QOﬂWW (Perceived Quality)
uesAUsENeaY 8 Usensued Aaker laun aussanm Udnwal arwudede anudennans
AYUTIUNIY UYFEnTH N3FUIAMNIN LazUINSNoUMTendsnIsuTY

uansIdenua Tadeaiu Content flamaussiiunala favnanenisdnduladovosyudads
yhauesnsiifdfy dsaennasaiuuuifnues Pulizzi (2014) 71921 Content finsznueisunilu
devanannsadeuleatumnusdnvesuilnauarasmanansdndulalalaenss Insiamgluna u

W eigvinundanuessnanmsiaukaznsiedinludieduy n1ssusuilemfasieus

=

Junale wu Ialeunsduieiiuanudulanieidemidnausnma nyaidauInvos nia

Uszauaudnse Swaglmianswenleaiuwusuanasnseaulminngfnssuniseluiign

uananil Jadeaiu Content ﬁlﬁﬁmuzﬁm%mmg uay Content fusnUUMILATRYMY
Afidnswanonisdnauladowuiu tneyuilaainludevussianily duneunisaumasyauas
msUssidiumaden nuuuudiaeamsinaulatiouss Kotler & Keller (2016) Fauandlfiuaiilom
fifinnuduinns davieudiou violiueyasoosdenuasduni 1wy 1Un K1 MILIATEDN
Pwannuliuuuoulumsdindulatooulauls Tnsengluanunsaiiluausodudaniennaes
Aualaais

Tuaumes Yadenisfugannin nan1s3denuanguilaaly 331910y lveuass Uamauen
LL@s%ﬁI@hﬂﬁUizLﬁuﬂmmwmmﬁugﬂ U ANUNUNIY (Durability), A371@8974 (Aesthetics)
LayaNIIONMYEsALAT (Performance) ByaannasfuIILYDs Zeithaml (1988) faualuuiunil
puslnaluanansofdualaenss winenaziondsusdniouen (Extrinsic Cues) Wy AuAALTy

Y

yd' = ad A d‘ a a ¥
mﬂg{auuazaammmmLwaﬂizmu@mmwaum

' [ v ! [y 'Aa a ! a o o w ! U a dy ! [ ¥
pealsNan Fainuinu1edade luidvswasseiidediny nonsdndulade wu Jaduniu
ANADAAABIVBIAUAT (Conformance) kag N15IRUSNITNEINI5VY (Serviceability) 49919

= (% a ¥ v oo a ¥ ¥ 3 IS ' ' o o ) v ¥
Lu@ﬁmﬁﬁlqﬂaﬂwmgmaﬂﬁu@ﬂLLW“U‘U‘V]llﬂLﬁjUﬁUﬂﬂ“Uﬁ'&]EﬁSUSﬁu LL@SZJJ{!@W‘IVL&JQQZJ’V] WWIMQU?IJW’]I&II@I
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'
[y o

Tnanudirgyiuauadatovenn gy wisausndulunissuuinisudinisueunniniiu

duangulnalssinndu

luaiuvemnAnIsuEUIIAA WU “When” niavianafifentdedunildninags 1esin

€

wieiavhaudnidentedunilurindunietunen lnglulledeiduremiwmdn uaznovausme

e

[ '

Woemwulauiinulsdoadife @93 lniiuimgfnssufinosnisauazain wazindulaisi
#0AARBINUKUUTIABY S-O-R (Stimulus-Organism-Response) 185U18310338052AUNNNTAAINE

avsnaneanuzngluvewruslan uazawalniiansnevaussfenisteduailuiign

Tngagu miodusieralunssduandmiundafoaunimaindadonuaznisiusamam
funumddnymenginsaugudaisianlunisiadulatedonunduosulau viludensual anug
wararundeiu feamnsoilulelunsesnuuunagnsnmainesulaulviiussAvs nmdstu

5.1 VDYARN LN INIAMANTVBINGUFIEN
SN 19T IMansUeInNg uia0819 anuasiuau 400 foe1a aulugngy
fogrsiiantunmausa Andusosay 51.75 aaunniisglaladonaifiou 25,001 - 40,000 Um
Anidusesay 65 Ssnquinessanilugiiondnsens Andusesas 38.75 uenainiinquiiesis
aunndedisesunmsaneUSyanes Andusesas 64.75
5.2 mﬁLmﬂwﬁ%qu;@msuaqghLLUiﬁﬁﬁmﬁwam'amié'fmﬁuiae?iyaL?TacjﬂLLWG('J"'W@W;W@&
Tovieru wureanasoulau Tuiluiingammuniuas Ao a1u Who yusinadelas a1y When
ywuilandoiflela a1y Content asnsusstiuniala A1y Content #51991330i%3 8RNV UITG
AUANTIANTH (Performance) my’mgﬂé’waj (Features) A1uA21@DAAA B3 Y (Conformance)
LLazéquum%amwmaaﬁugﬂ (Aesthetics) ﬁ@‘w%wam'amsé’mﬁuia%aL§a£1LLw%umaqs§M@aiﬂﬁwa1u

o v A

suraansosulan luiuiinguymamuas a1 Sig fiamussnssdumnuiiteddyd 0.05
5.3 YaLausuurdmumsAnyail

NHANTANYINY éﬁ’aLLUiﬁﬁw'ﬁwaéamﬁﬁmﬁuRﬁaL??@BTWLLW%’wuawgmﬁﬁaﬁmm
sugeaniseaulau Tufiufingauymumuas laun a1u Who guilnadelas amu When guilnade
iola A1u Content as1susstiuaala Ay Content As9p1sHAIMaAITLLAY AUALTINN N
(Performance) ﬁumguﬁﬂwaj (Features) puAu@enAaodiu (Conformance) LLamequm%mw
yo9AuA" (Aesthetics) FavinlvyUsgneunisannsnihaeyaanaansidoadsivlslunisnaus
MsfiunsuiuUss aun aegen uazimuanagnsnen1satalugna i’mﬁqmiﬁwmﬁﬁﬁﬂﬁﬁ
AramaInuans elnasafuaunosnisvesuilnalasgaunaie dsasiungmadnduladede

ok duvemgalpviney nuveanvesulay Tuliuingaumnumiues wasihungnsiitesniy
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AunTuln 019 F9a1871509 8N UTAAIIUAIUITOIUNITRUITUAUITIUAITI8D U LN BATNS

AnulaUTeunsnsuestuliungagsia

fiail m“ sueagUvaLauauuraTateiiavinanamdinaulatoidoruidus aqagwm:a
Fovhan sugesmseaulau Tulufinganmmiuas fil
1) p1u Who yuilandelas ilesnidvswanemdinduladodonunduvemds
Fovhanu muesmaseulay Tuituingarmamues gidelausuuran msdiiunisamiidunes
p191 tinses videmawAndummunszuaiion efsgantsiadulatovesyuilaaundedu iosan
nsiesenluaiu Who guslnafelas wuan aues wileu as/dnuansdnlensafiniuiuvey
awanansAnaule anige

2) 11 When guslangaiiiela iesnnddninanenisandulagaideniunduves

4

e

g eieinay wuyesneaulay Tuiiuiingaunnuviuns #I38lausiugld1 MTANTUN139
<

a

WiHURDT A9 1309 uien1snAnAuAMLNTLAT oY L‘ﬁaﬁa@Jmmsﬁmﬁu%%asuaacjﬁiﬂmm
f99u uazmrsesnduailvy q wazdalusTudu e Preorder Auansuluu ansiA19intae iiediay
A111509AUABINTVIMIgNATIABNAYY uFeeenduatanoumAniania 4wy Ty ngudy
awnsiu iduay iesinmstienesluniu When suilnagoudloln wun eflusludu wniian

3) u Content asusatunala fBvnanonisinduladodonunduvesmdls
yham iurawsesulan Tullufingannuviuas gﬁﬂ"’amummzﬁw msdavihdenns q ey
sunm 3o iovonu Aynuunisasusstumalafiansanfangugnalaynmanniely
29174 1w MeiaueUam vemuiilaule vievennuitasamdsuanindugnan wioiledi
MMUNLULUTEITIU Tiassensuaaynauiy Januae anla 513 luyn 9 duafinesnsiiaue

4) 1 Content a3 TNV aANT Y TBvEnanensinduladeidonumdy
%aﬂﬁgwmjﬁaﬁ’mu uugesaseulau Tuitufingaunnuviuas ;Jﬁfﬁ’mauauuziw Asdnvdena 9
lumasdu suam Fale vioternu fyauunisasaussumalafiansonifngugnailannme
nnfelua9n219 wu nadnauagUnm veanudilanle uisveauiiasadsuaniniugnan
y3oiRleTinuuuuUszsiu fiassensunlaynauiu Sanuge anla 515 lunn o uand
POINTU AL

5) puANTINAN (Performance) ﬁ%m%wamamimaﬁlwaLaaNWLLW%maqwmw
¥91u Hureaseaulan Tuflufingannamiues y3doiausuuzn umseanuuuidennlnd
ondnunifilay lawigd fanulanny wussmedluy q Sarumzansusen Sauniniiaddls

Jaueagensabunsn Teeanunsaaiulalanasy
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6) AnugUdnua (Features) fignnananisinauladeidonunduvesmageiavinay

H1ugeInveaulay luiuiingavmumuas gITeiduouugln wiuarseonkuudeniluiilondnuon
ey Lzl danulaany lwuyuieddyy q danuwigauiuna daunmnazda diaueses
asdlumsan laganunsaauilalaais

7) MuANNEBnAasdny (Conformance) Jdnsnanan1sanauladordon kNI uYas

'
[

Wiy nureaneeulau luiiuiingunnumiuas g3deEuauuzI WiuAINLUUEENY
Infllondnuaiiay W@nizes Iaulaany wuyuteddvy 9 Ianuwmangauiusia daunini

25419 Yaueesnwsslunsaun lneaunsaaulalaass

1%

= a o < ¥ a v - = o A PN Y PN
sZNN’J"\]EJL‘IﬁIJﬂ’JﬂW‘UEJ']EJGUE]ULSEJG]ﬂ’]i’J*’\]EJSLVﬂ’J’NEJQ‘?Ju TngAnwmmnUadedu 9 VlLﬁ‘LlW]LL‘UTV]

=3

v Aa

Neasiunsanduladoidenunduvesvdsieinau nuremiesulay luluinguvmumuns

il

>e

1. prasfnademudvinanisdiay (Sodal Influence) TiilavSnamenssndulade
L?’ijamymw%’mawgw@ﬁaﬁwm N eaulay Iuﬁuﬁﬂqqmwwmm

2. psfnwnUSeufisuunaziesauenmiioatnmends Gen Y wu fnw faoens
Gen Z Gen X waz Baby Boomer titelumsuistaseittinanenmsinduladaidonundy soulauves
éw@qimiuuéaz Gen

3. msfnwtadeaudy o Wi wu Tateaunsnduinden ﬂﬂﬁaﬁwu@mmw

nsuusnsvessumeaulau Lﬂumu
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