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Abstract

This research examines the development of local liquor as a quality local product to
enhance market expansion opportunities and increase sales for local entrepreneurs. The
objectives of the study are: 1) to analyze the external and internal environments affecting
local liquors, 2) to develop a business model tailored for local liquors, and 3) to propose
guidelines for enhancing the potential of local liquors to penetrate modern trade markets.
This qualitative research involved data collection through in-depth interviews.

The study found several strengths in the business environment, including the use of
raw materials sourced from the community or purchased from local suppliers, brand diversity,
and attractive, modern packaging. However, weaknesses were also noted, such as issues with
quality control and the lack of product development to enhance quality. The research
highlighted threats including regulatory challenges, competition, and weather-related factors.
On the other hand, opportunities were identified in business expansion, collaboration,
participation in trade fairs, and the potential to grow the business through modern trade.

To upgrade the potential of local liquor for modern trade, the study suggests elevating
the original Sakthong Phrae liquor, a best-seller, to a premium grade, developing health-
oriented formulas, and building a strong brand by emphasizing the brand's story and creating
a distinct product identity. These strategies are expected to facilitate business expansion into
both domestic and international markets, enhancing the economic sustainability of
community enterprises.

Keywords: community enterprises; distribution channels; modern trade; business model

1. uni1 (Introduction)

gaRadUAndumnlduivlnitudeiiios Inglull 2567 mmdnyaaimatnaziiule 3% an
Aanssuvnaassghafifistuuaznisluivesmsuiine Tnsaadnasdyarmanegi 4.1 d1ud
U lagngy Store-base retailing agnduinfiyariitnewidlsassuinvedhidalalsuaneiugl
COVID-19 @21 Non-store retailing §andidulaseiios uazdinsfiusanyuuiainmslidisves
Tinyioafiesnsu@ (Kasikorn Research Center, 2024) laggsAafnuanvanesaufanisiuanuuy
Fufuuaznisdiudnadiell (Modern Trade) Asaumau 5 ndugshandn Usznaude gsfaduan
durngulaauslan (Food consumers store and market) gsnaruandudilaflalanduazainuey
(Softline store) gsfafA1UanduAINDaI1a FauU13e Anwssd1u (Hardline store) gsAadA1UanuINg
fmn1A15 $148M15 (Restaurant and beverage retail store) uargsnaniuanesulail (e-business:
e-retailing, e-commerce, social commerce) fstiu g3RaRUAnTsdinansenusonuiiuegvas
Uszrvulaeass Wufanssumaasesisegumidunisiuedsunssuiunsauasugianas
dernvasvszvalaesiuwandutadelunsiauiuinsgiunisnsesdnuazaun mIinesss v
Tngagvminilusnandunisidenles wagnsAedURINENEnlUgHUSInA (Apimahachokpokin,
et al,, 2013) MNanIUNTAUNTsTUIAvatlIsalalswaeiusivl COVID-19 vhlvmginssuguslaa
Wasuly fnsihszuumaluladuldludiausesifunnniu fafunsdidunuresssiediosiu
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nagnsiiean1siuiladusuiuuvesssiaruinadeivd (Modern Trade) e1daadulalusauniesu

Y o | a

IYINIAINT B1U1INTADTBITINANANTT AADAIUAINITANBUAUDIAINNABINITVDIGNAIAIU
ANLAZAINAUIBLAYANATURILIBIAUAT TsanmnsaaziiounImaLdiavesnagnsnisnaind
ddaeuaunsalumsudeiuriunarsingaiiiatulddnau (Lapawattanaphun, 2023)

Tuefindsrulneynituegfuasunlunaiiu Jslgsndudiuszneuluiznssusig  lag
fnifuanindasensaiitutuuasildvesyginanneniady Jdeinduasnieu Aangvane
warlifigauasifniumnsgiunuiiniasgimun mnawmdnariilinmandngsnduiiuthures
Ingldladnisiauimelianisudauuuimin widagdulaeugialiinislaaslunisniauay
Imiggvnkazgannuie lneussasdssndnaiuisavesunnlaainnsuassnaiie lagly
Ffaunasnsaanuazaansasimieldiisve nn 3ns widesey nneldiToulvuazvdninmain
nsgnsamsasaimue aeldngranedvinenisanuagseadulumungrunelssnuinsienin o
sdendeniasinaninde ndninusidananazieunuAnresniadyin nMauangsen/and
wdeslfinsgiuuasiinuaim savidnunmsguasnudaunndenudie Seteddfumuaauanduun
yamandnludsssisuuialvginnniifusznaunisluviosdiu (Nunphoobal, 2018) Fsgsniiudu
tuilundnsnsiangfitygviesduivuvuldaiisassduasimunoisdetiles suilddouuazseuiv
wntu UsgneuduUsemelneuszautamittnaniamaineasiiviiudunannuagsiaignun msi
msudssuliduduiiifulduusasinmgedu ongsmmisamanmaineas fafu q31 Sedio
Hunsihwandanisnisinuns 81 911 des salifvdaning 4 nudssuliidundnsasiviesiud
ansagieudlelymnandanenisinuasdunaalddnmmils uiiesnmswanasvesyurulag
dulngdddnssuiinsmdauuusaiy fnsldneluladfivuaiodos sudwaideiintuenaiin
NNTPUIUNTHANGILTNTIANITOE19QNADY FIFHANTENUADAMNNINVBINANA U dNINLINAEY
AeluyuvukarsIIUYIA (Poungsuk, et al., 2515)

Foifu mndusznounsiesd uannsaiaungaiudulidududiiesduiiiguaimas
anunsadialenalunisusisnasuasiiusasueliisenounsiosiuldinnty ananvadinam
FafauuauAnluntsAnsdiumsimundomnanisdasminegaiutudiedigraindiuan
asielvi (Modern Trade) 1umsmevaussiemnuiasundaslunginssuvesdiuslnauaznisnaind
ftuggaravia hunsdnfgnéln waeteairsusssnansnaiadiunaulauasdudfen s
andlugadagiiusnninaiunundunimosniagramnsmugruessanalne

2. I99UszaeAn15338 (Objectives)
1. leneanmiindouneusnuazaninuandeunisludmiuasfiutau
2. ifieimuuuusiaemegsiia (Business Model) dwiugsiiutiou
3. iflelaueuumenisenssdudnenmaniudugaaadUdnatlue (Modern Trade)

3. NINUNIUITIUNTIY (Literature Review)
3.1 deyauasn)uuneiigaiugsT (Sura Thai, 2011)

3.1.1 gsrudu fe n3esnuiiinngidlaaine dudwdlusia aunsoudesndu 4 viia
Toun
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1. @l e wamandmientseantugnuds uasndnlunmeugauAaduias

2. guisawidlu vhaninumien Tnelidunanveaunay wasninlulviitnain natdusos
AnANLumevaen

3. nzud wietmaln Kananiinianiniuugniviedunialaun danldlusinde
deliAnnminauAnueanssed wasmdnduarldainnisinialnnnduaulding
fiflrusaneanesediiuningsut viegandt 15 Wesldus

4. gwiewmdnau fe anilindundiuazlvimunsmiusiuisgsnauiildnaniugsu
uuAllusseanageniiund 15 An3

3.1.2 MW INARGIRUTL

1. nsi3endesvasynatiu guruvatesinevanedminTuseme iosnuszneuedn
Humm wazrndudnlngfivszaunisel desnyatuldnarirmdannsiils
v warnasdegniuthusaduselfiesudonseun

2. masydndpidaymrwnatiu mavhgnutgs Wuiilavesmsudaméiiutiuandn
ImsLﬂugﬁﬁzgzywnﬂmﬁﬁmiﬁ@ﬁu Faudas waznaaeunmanedesd fofu Feaunas
ausn¥ld windnsdununseusiuusunisuds liinesdugnudandmsegnudsdn
mnﬂ%ﬁ’ﬂ,ﬁgﬁﬂiy,zywnﬁ’mﬁmﬁfmEJl‘UmﬂUizmﬁlmsJ FaduSesundune

3. m’mﬂiwgﬁ%ﬁamaa 5309919 9 ngavinvisengaUsenaunis MlALANIY 199U
waglifiTundendsde neliiAatgmilugury dseu wazdsea fsuiamsduasy
WAswNYuYY nTasieselaluyuyy wazdauasuondnluguvu Wy inanssu n1s
zdgnity Resdnd wsgomnsnnimgiunamainens Samaudngaiutiuaind
warninaandeduaiwnisfivnthuregudusdilignnguane

0. ulsvwdaadunsieniion mamdngsiuduiudesidnasuhiulugusuiosiu
ity yaraviluniorainamionaerimsuuariinedy duiu mndnsdaadulis
nandnasiutuegalameandunsduaiunisieniier wmszyanaiilunie
y1sRagiunangiaTingury FrEn gunsaiing q fldluniemde sarinuam
voagmiiutinu uarannsndeasitutuiiluveshnld sufededudununanssudina 4
Turaudng viligusunaeiduuvawiesisiosdiuinala

5. namsmaneasiivsinadunaiauazsaignann asiinisuussulsdududndii
uuuagiisnangeiy Wongsmafignaniainisinees inwasnsiinanasminedudiann
Ty dseldifumndy dadu gasdsdedunisimandamaninnuasuiwusglnd
Wan SRR

3.1.3 nguueitieatasiugs

nVNNEMNeItesiuas visiATesRLLeanased il 3 diundfgy Al

=l

1 wezsalgyafAnigasswariia w.a. 2560 LOunguuiedfi qualaensuassnanis
NIENTNNITAST NIWNBLTBINTVORYYIAHNEANTOILATBINAY N1TVDBUYINULT N15VD
AUYINTIMUNBLATDIRNULEANDTD UazISENAUE
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2. Wezs1¥UyAinuANLAS aIA Laanagad w.A. 2551 LHunguunefigualaensensns

as1sugy Nngusrasdlunismuguilitinisuslaneiesiuueanesedauaitaliomili
e Fsmuaumsimuadfouiiussdas mevialavan sudmingluuisanudiinie
YA shumefuin suduaunse iufuluuisaniud
3. WIET1UNIARIIINIUN W.A. 2522 ﬂgwmaaﬁ’uﬁdﬁwL%Wg%ﬂ%ﬁ"ﬂﬂ wazdlagdiu
wilsiidheidesweamsadlnuginuesesfuneanesedluuiinaiiAuninfinguuedmun
ud T muy SaazgnadnumungmngasaTnisun
nsifundiaiesfuifiueanesed Wudunisvesmsimuauloviendfunisuilan e
duafugunmuesssnvuaanisuilanaieshuiiiueanssed wasiiunelddmivisuaiiionns
fianndsen nMaiunfiaieshufiiuoanesedidefuastonse T il
1. duafugunmvesussevu maiuamSiedesduifueanssedainsnduaiunisannisuilan
\n3esuifieanssed deanunsnananudsaseguainvestssrvuld wu lsadudniay
Tsavala Tsmunmny uagdu 9
2. Wiuselddmiussuia maiunSiedestuiifueanssedifuiinveselddmivizuia 2
anusadluldluniswaunding Wy n1sasredsaseu msiauaissyulag wienis
LEBUESNATARNITANE1TZAN 9
3. MyduaudTemIngInssIINR Msaansuilnaleiesiuiiueanesedtendmananisan

nslinsnenssssund wu W wazdngaunldlunisnannieshy

3.1.4 a31invaIn1skangs1 Tanudidgedann ewinniskdnwasdmiegslufanssy

s
7
4

gatosiumuUasndvvesduslnanazinansenusediay tnvanunsouvsesnduiidondn o

D¢ DD

1. MIveRUIALAZNNTIANZITYY

o uAnandomooygIANsHARIINMisNUTAEITes 1ty nuasTHanTinluysEme
e 139 Alcohol and Tobacco Tax and Trade Bureau (TTB) luansgaiusna n13
vosygniinidetmuniefuanautivesndnuaraniuiingn

o msaamzLioundnsusiasdumiienui fuiavouiiudsdudu il eliauna
Tmheasiaeggniemiung iy

° ﬁwﬁmqﬁﬁﬁLLUSuﬂ‘L‘fJu%amumaﬁawﬁﬁﬁmuﬂgmu18§%§m§LLazﬁw§ﬂmi il
Upafunisazilindvisuesidu waziiiedunsosdvslulriesiunensfvomuled

2. PMNRUAAIUUSUIUNSTHER

o nguangluvisdsemalinmsivuaUSunuaigndnaiunsandalasned lnsanie

=

dmsundngsvuiaianvsedamiaguu ieauaNn1snEAlue AN THLAL
doafumandniiinngvane
o manskanAunINfinguuieiivue fuane1adeesyg i uANn3ed18n1E
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e ngyunednivuatedAnluNITVIEETT WY N15INRDIYRTE NITAINUALIAIVIEET
NsUIaTIuUNEn TN Wy 15eseu 0 ¥3ean1unsIvnIg

e nslawanasiddedndanianguineuiy Wy nsiulavanludnuusnduasy
N5USINALALALS 138N slavanNinansEnuseNguLe1 vy

® 2a1NVBINANS AT TaYaNgNABILALATUI IWAUTNYNUNEAINUA LYY
USnauneaneged YesNan wazAfaugItuauN

3.2 UWUIAANITAATIZRENTNUINADUNTITANTUIIY (SWOT Analysis)

MIAT RN IMLINELN1SALTILIIY (SWOT Analysis) Wua3asiielunisinsiziuazsh
mndlafsaduaniunsainiegsia iedumaands 9ades niedsiionaduiymdfylunis
fufluau iefaztelissisainsassyuuimaaznagnsimngaslunissewanngsia wield
Tonaluanimuindendimdmuleiiioonsgiuamnannsoniamsudsdu Tnouunanves SWOT
Analysis Usznoumeasdisenau 4 @aunan Ae (Gretzky, 2010; Benzaghta et al. 2021)

® Strengths - YaudsvsedeliiuTouvesesdns @aduntely) lugaudadivinligsiauszay
anudfa Feaansatanldlunsudstunielivssleniluaniunisalssin wu yrainsd

ANLENBNTA LUTUATIEToLEs Tudy

® \Weaknesses - ynsaundatoidoiuiouvesesdns (Haduanslu) iduiadofienainduvie
fudamsdnifiugsia wu nanfaridlildumasensu ssuunmsuimsdamsilidiosme 1y
A
® Opportunities - loniafi azyiliesdnsanidunisld Wadeateuen) iWuaarunisainie
waliufionatngdenadnivgsne wu maddsuudadunan nsdanaialui ns
WasuuUadumalulad 1Wus
® Threats - guassn fodin vietadefinnaumsdniunuvesesdnig Faseniouen) 1iu
Haduiionadusunseniodosdegsia wu nsudsdudisunse ulsuigvesssua nns
Wasuwadlunguang sy
NaNASEIAYVY SWOT Ao NM15IATIZALABNITENITINNANINNITAL 2 AU AD @n1wnTal
aelunazanimmsainieuen (Situation Analysis) daudunsiiasizviqauis Inseu Welwinues (§
151) $Enanmwinden ($lon) daau uariinsgilena-guassa maydesgitadoring q Haneuen
wazneluesdng Seazdelifuimsvasesdnanmuininudeunaseing 4 AReduneusnasdns
feasfildAntunduaruuildunsdsunaduowian suisanssnurosmsisuudaunding
siopefnsgsna uargauds gndeu uazamannsn Ausing 4 fesdnsded deteyamdriasidy
Uselomiegnanndonisiivunidevial nsdmuanagnsuagnisdidununagnsvosedngd
RREHIRIN

3.3 wuaAANgINUNISAIUAN
A159ANISNNSAIUAN NU8D9 AINTTUNIAUATNLAEITBINUNITINNUIBFUAINIDUS AT AN
Auslardugavnelaensaiialddiuds ldldieuselovilunisaniiugsia (Kotler et al., 1997)
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sUnUUesgsAadUanlA T swauinniudndn 4 snduvuielngddduyulunis
ANHuUgINIIFULUULAY fnsuimsauiiussuvaindy wagldymarnslunisaniunisdu
uun Jagiuanunsaduungsiamuanidmudnuazvesduiuazuing lnewdaduiuduan
LUURSLAY (Traditional Trade) waviuduanasielal (Modemn Trade) (Levy & Weitz, 2004) fal)

$ruduBnuuunaida (Traditional Trade) fdnwairuazifuresunififiuiiduuay 1sif
mannusaiiniuannuneg duddnlvgiududetlnauilan msdnnnsdumbidumnanyuasly
yiuate dansmuanuazaanlunsuduaud Wuiamsidudunulaedvesnuie uieding
iauﬁuﬁmﬁaLﬁuﬁWQﬁudau Jumsanilugsianuuaseuasa Buawmuidey vsmsausgisdgll
dudou lifinsuunaluladiivualiould gnénfeuiimuneguinalndifesiuiud wu Sud
Uanihll wagiumnevestn

gsnafuanasielnd (Modern Trade) nungdis Mny/Sruvuinnansdsruintug 4013
ponuuui L wazdnndudidumnemy Weanumesnauazdusadeu dnsuinsiivivasioie
Fapaligndnanlduinisinnty masidugsiaiviawuunsouafiuasuuuiioandn fnisamugedu
uarsruUNTdAnIsUIMsiinududeunnniu fsannsoudsgsfednuanateldeonidu 7 Ussiam
1dun 1) vinsassndudn (Department Store) 2) gLUasiduineas (Super Center) 3) gilasuniifin
(Supermarket) 4) 31UANTUAALAZUTN15AULDY (Cash & Carry) 5) $1UALAN1Z8819 (Specialty
Store) 6) 31uAUTETULA (Category Killer) wag 7) FudazaIng o (Convenience Store) #3©

Minimart

3.4 wuIAA Business Model Canvas

Business Model Canvas (BMC) fio n3eBungesAdsznauesgsnadsilosdusznaudid 9
du TunuuiFeudheuunihnssmwiisuduien Welinauimeluweznisuenasdnsanunsnde
fedafuldesnmssuszidiu Wilade uasi lldnuldiui uenanagsilinsdeanstaauuds
aLAuYes BMC Ae vhlaninsaifiunmsuvedlasinisiiieasuuanseunioaugauds saufisnns
Usunagnsn1sandusnuladneuazsanida (Murray & Scuotto, 2015; Sparviero, 2019) Tag
p3AUsENaUY 9 Fo Téu

1. Customer segment (ngugnén) anA1veasidelas wiludaelas Mslaseingugnen
Flasidugndns nguandnsnduiandng (Mass) vienguaniz (Niche) Jaymnvesgnaisifesls
Fadioruenseing “autouazauld” insgAudusednsautioildld uasauldlailéte W vedldisn
vowsiandulde wansnsidesnoulanddld uinsdomamardomsiuide nuludsgndwensid
waAnssuuuulvy egivdeerlnduiFesddgyiisndesd desiinswilidaauiiielinevaussie
ngumnefivannvansld liasdumaudengueuniudiomnis woinssy Audl videsuuwuuud
Husu ielieenuuuaudn/uinig Yesmemaitnds wanzaufuusiazngy

2. Value proposition (AA1%@98UAMAzUTNT) 151 Ierlsiugndmiaisludiugna
vousiluiFosla eylsiivilignAndeadendufuazuinisvens Tudnildfandomeuldlea
oglsAenmanluduiuazuinsiiausligni gnétagldnudterlsannseendne auAludud
waruInsiinluundeym visemeulang vseduasueslsligna
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3. Channels (Yaan19naidndegnén) doamdlunistienns wazdesnislunisiadedeans
Augnandusuulnu é’ﬂwmzqiﬁmsﬂLﬁuaa’wiams%’yamwm'mﬁafaqmﬂ@ﬁwzazmﬂmmﬂ'qﬂ
uenanitesmilumsinsedoarsiugndiasdenligniemssgaitgnéeg fudouiale n1suds
foyadudn ievenlusluduiugnisinudoladsziinyszansnwgaan

4. Customer relationship (A21uduRUSAUgNAT) N1sasuaginwIAudIRusiugnen
AfuBnuilumauaddgiviliiAanisuende (Word of Mouth) nisdetn aulugnisdugné
Uszdn anuduiusiugnaituusazgsiavsunndiaiuly

5. Revenue streams (5185U) Yonan1sidnunvesselavsidnanteanislatng lngasd 4
Uszan Idun 91nA1u3n1g 9nmsvnedud anaen aneoygeliliaudns Tasasiiansan
andazaIndeluguuuule insinviseRiuan reiudeamde Tounusuians inviwmesiwesia vise
uades faenndosiuaufuazuinig

6. Cost structure (Iasea¥edunu) Aunulunisigsianmun suuiuwmuingUsyasd

=

2wdl 2 Usmaw Ao yuiileduidougsia wu Ardrendnen A el ey Andigedneides
§n3 Andrdiineu a9 wagBnUssavnis Ao yuitofiunmualigsie Wy sulawan sudfiud
il agnANYeINULDIINIIATINALAT JUaY UszndNsius “a udfuenmuuszinnyes
AuNUId 4 Useiam

1) fumunsdt (Fixed Cost) usednensdl S1eUsesn 1w Adnandinau A

2) fuuifuuds (Variable Cost) Sreundnedestueyfuuiumansld iwu a1 Al dn
ey

3) funundnuINuEIIANYNAs (Economy of Scale) 1y dsnanvinlnaldemssiuiy
1,000 luduly aslﬁsﬁﬂwsﬁia%ugﬂﬂdmﬂﬁ

1) FunuBesimiuudngnas (Economy of Scope) 1 Fawadedlidiinaumdontu uardnds
Mpgragladuaninnndy waglasuusnisdams

7. Key resources (niwenswan) nineinsfiddnyiugsna nnennsluiitdvanesuioay
\3e3dns Runu ninddumelaan Aau a4 msazusniu 2 da fie ninensdudisiley uae
n3nensduiisdessl s minensiesdoundulugingnédelas exlsfenmAtiiaziinaue
uitgnén wasninensavanansnaianuety 1 léviold egnsls

8. Key activities (Ranssundn) Avnssumdniivaeduindoussna exlshenthiifisosintis
Fausiazgsiaasinihfimdnuansretuly Wy gsfsugninessunia whindniiazideuadluludes
Key Activities Ao Ugnin quarinliUaenansiivdndenudanssa Wusu

9. Key partners (§f32ud1undn) tieliigsiadifiulegnaqans partners Aonguaudu « 1
Aeadedlumsduiiugsie enasdend gévdedtaemie defvesnisi partners Ao nquaudril
wofinyszansamlunszuiumsvingsie Prenszanennandes uasvinlislifesiudunismn
aganefesdRstIsUsendnnalvuniniadesddy o 16
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n15798 7 0un1933813 9 un 1w (Qualitative Research) §3ULUUv0N157981896d1599

(Survey Research) \iusausindeyalaenisdunivaldednanguseneunsgsnagaiiuiiu dduneu
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