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Abstract

This study aims to (1) examine the marketing strategies of video streaming platforms
using case studies of Netflix, YouTube, and Disney+, and (2) propose strategic approaches
applicable to the context of digital businesses in Thailand. A qualitative research methodology
was employed, focusing on in-depth analysis based on the conceptual frameworks of the 8P’s
Marketing Mix, STP, SWOT, business model, and strategies for branding and consumer loyalty.
Data were collected through observation, documents, textbooks, and relevant research
studies. The findings revealed that each platform employs distinct strategies that emphasize
value creation and responsiveness to the diverse needs of their target audiences. For example,
Netflix adopts a subscription-based model that emphasizes the production of original content
and uses an Al-driven content recommendation system; YouTube utilizes an ad-supported
model with user-generated content; and Disney+ employs a hybrid model combining
subscriptions and advertising, along with content licensed from well-known franchises. The
lessons learned from these platforms can be applied to digital media businesses in Thailand,
highlighting the importance of adopting flexible business models, creating unique content,
leveraging technology to enhance user experience, building customer loyalty, offering
appropriate pricing and packages, adapting to competition, and developing clearly
differentiated brands. The success factors of video streaming platforms can be summarized as
follows: (1) the ability to respond to rapidly changing consumer behavior, (2) the use of
advanced technology to enhance user experience, (3) ongoing strategies for branding and
customer loyalty, (4) effective content and copyright management, and (5) clear and distinct
market positioning. These elements are essential for success in the digital media industry.
Keywords: video streaming platforms; marketing strategy; business model; digital marketing;

consumer behavior

1. umi1 (Introduction)

gravnssudofaalinaasuuvasegsiidedfnylutisasmanssuiiniu Tnsawe
ag9dan1siulnvesunannesuansufiaifle (Video Streaming Platforms) @eléduunudi de
Fadu 1w Insmiuaglsanmeuns sudunaannisueisieuaietedumesidnauig vh
Timsfurndetuiiuazasafituszuvesuladldfumnudoufintusgwioiior andoyaves
Deloitte (2024) 53y Yagtumsarsuilsdnifudadiuniniesas 40 vosnsldanulnsimi Jsuand
TiiudowgAnssuves{uilaaia suudasluegedvedidy nmsliuinisidenaznimeu
dumesidaliiissdudosmaaiulunisliusnsnszaadesuaziansingiad widsiuidugoanis
Tyl lefinsumindemsununnldgnrdadietiausinudesmseuladlanss Tasiamzoeiebe
U'ﬁmsmammmim‘uﬁqLLaviwulmvmmmnm H1ugUNIainaINTae 1 aunsnlnuuavgunsal
womdu 9 vilviguslaeiimadenlunssussdenniuegietaau wndinuinisnszaieides
waelnsmiuuudaduiifesfumumuienents vionsdameunififessusmumsmsvedss
AMMEURS (Arumachutee & Jongasayakul, 2022)
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nfildingnun Wenanfimuazaifvesarsuilaiiimadulnegamaiuasiunliud
wdfuuimafivgeluion 4 odrereiiies lnslawzunannosuaniudsduinogna Netflix
YouTube ua Disney+ funumddgylunistuindeugramnssuil nsurazunanosufinagndnng
Msmaefuansnsiy ieRagauarinwgiuglivesnuies 1wy Netflix 1uffilusunsiiausneu
wudduatuwazmslitiygUseiug (A) sudsfeyanginssudliiieusuudadenvinssiuai
aulavesdfsy YouTube Wuunansesuiliulntuanaeunudfgldasstuuasilunagshafiunnsis
911 Netflix way Disney+ lngonfesiglaainlawandunan d1u Disney+ orfensnddumetya
Fuufaunss wu nmeousduasdiding q Sselifagaguuriuaduisnfsdeuusuddud (Suttisima,
2021)
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annsausullimngantuuiunesmues uenani nsAnudldmtnelvgsalnefidesns
WaunaslesuAdva asnsmhuumsildsunsigadudludsegndld Weisdnauasnsaly
nsugadulumanalan dunsiieseinagnsnianismainves Netflix, YouTube wag Disney+ Lilo
spytlafoihinlugenudisvesusiasunantody Ineldnseumslinnesifinsounqy wansfnwias

rgldlatianagnsnidussdnsamlugeamnssuansuiaifle wazanunsailuussendldiugsia
dondviau 9 la

2. '3’615}1]53&1\1?1 (Objectives)
1) Wlefnunagnsysnisaannvesunanosuansuiisifle nsddnw nagnsnisnisaann
U9 Netflix, YouTube wag Disney+
2) ilothiausuuImenagyéfigsiardviaaunsnthludseyndldliluunvessemalne
3. MINUNIUITIUNTIN (Literature Review)
mafuteyaluafsiiunsfvioyaniglinsinufisatiunisiinsmginagninisnisnan
vowunamosuaniuivinle ddlddnvuaridouFodioyannunauing q fedl
3.1 NQENNNITAAN
A1 “Nagnsninaln” (Marketing Strategy) e LLN‘U‘M%EJLLH%%WQﬁﬁqiﬁﬂIﬂUﬂ’]iﬁ%’N
mnalflUsumanisutstu flegagnd wasiiingaivesduiuaruins lnsorfomsiinnevinain
nquilvne uazademagsiasing 9 iethluganuduialuszezen dadvnsnsnann naneau
lplvinfienuvenagnsnisnaialivainvany wu Kotler & Keller (2016) Hg11f13n nagnsnisnane
Ao NrUIUNITMLNLLAZALTURINTIIMINSRaTn LilelinAndueinieusnsaansanevaLed
ANUABINTTVRINAIARE N TIUTEAE A MavasemulalUSeulun1suYadu Aaker (2013) A
11 nagmdnsmann fie usuiirvuaficmeesssie Ingldnmslinssiguisiazaudeinisvesnain
ilofunaduiitaauvesuusuAauA uas Porter (1980) w831 nagnsmsnanadudiunisves
nagvEnsuYedy Faasdnsieadenuumeiivangan wu madugiihdiuguyu (Cost Leadership)
N39N1585719AULANFS (Differentiation) IAUTENBUNANVBINAYNTNITNAINUTENOUAIY AT
mvuang W muny (Target Market) N15314A1WNUINIIA15AAIA (Market Positioning) n15l4d

Journal for Strategy and Enterprise Competitiveness | Vol. 4 No. 11 May - August 2025

113ENINAYNSLAZAIIUAINNTAN N TUUITUBIANT | TN 4 aTud 11 wauniaw - Eaaw 2568



37

A3 09ionn9n1nan (Marketing Mix) N133LAT19iA kY9 (Competitive Analysis) La¥n15U3INNT
ANNENTIUSENAT (Customer Relationship Management) (Techanirattisai, 2020)

3.1.1 NAENSN19N13AA1A 8P (8P’s Marketing Mix) 1Junseunwifnndnlunis
Ainsduwanesuaniuds lnonagnsnisnisnain 8P’s lunseuwwAaiversanluing 4p’s
(Product, Price, Place, Promotion) @ agnitaund uiil ol aenndasiunisdsunadlunaiauay
wAnssuguilaalugaiiagtu Tneiiinesduszneu 4P fimwdluieleduadismnuasudaulunis
THRAUNGENSNIAAA (Kotler & Keller, 2016) Tngiilugnuanain STP Marketing fifidauusznau fo
N13uUsdIURaIn ennq Ul Ininy Lagn1sinuAsuILIvesduALazuINIg Usenauniy 1)
Product Strategy (nagvswansiae) tun1smuautazivuaiiamsunsiauindasae i ol
AOUALBIAINFBINITUBINAIN UaTEF1IAIALANAININALYY Fardunagnsmanisnainiidify
dmsvgshafiAetosivaud nefinnseenuuuasimunaniasiineuausinuieamsiayeany
AIANIIY9aNAT 2) Price Strategy (NAgNS31A1) JunisieunuLasfunianisaasian el
wanfusiviieuinsiinmiaulanazdualunain lnedfnguszasdieifivsenuonazils Tads
ahimnaldisieulunsudsdy Wudulszammsnsnanaiianansathluuiulflalussiaiifedestu
Aufuaru3nig 3) Place Strategy (Nagmdvsmenisdming) Wunagnsdomnanisdming Fady
nagns LA eatun1saLRULafunIs MsTasmunendnduel i ol ad ol usTanog el
UsgAvsnmuazAuaiian ey dslindnsusiamnsadiiangudmnglddowazazaniu a)
Promotion Strategy (Nagnsmsdaaiunismanm) iunagnsnsnaafiazdieifinnisiuivesnainuay
afanwanla Wunagnsfiinnsnsunusazimuaismsussnduiusnansusivisusnsiiiofsge
arwalavesgnduasnseduniste 5) Personal Strategy (Nagsynaing) WWudnuilslunagnsmng
msnaeivalild szidunagnsiifsaiunmsnaunuuazdanminensuywdluesdng (el
annsaatuayunagnsnisnaaldegafiussansaim lasfumsiiununmlunisuinisgndn uas
a¥1sUszaunsaifia iU ndn udaasuaianmdnuaivesssie dsesdrafinyszansaimlums
yauldandu 6) Public Relations Strategy (nagndn1sUszenduiug) Wunagnsnsaunuiay
sudumsiiieaianmdnuaifivesesdnslumenivosasisazuazdiidldide Tnoidunagnsiil
Wmnglunsaiseudiiusipuazairsanuindeiiodunguidming 1wy nanuazmeunsynas
AuuIniefiuesding 7) Packaging Strategy (nagmdussafn) fio nagnsvenisnatadiieniunis
NIUNLLAZEBNUUVUTTIAN L luanAusitinnalanidunasfsgagndn safensvinliussqstasi
fiauazamnuazivinzauiunsldeulasnsdniiiu uaz 8) Power Strategy (Nagnse1wIaN1HaTo9)
Humasusuuazdndunaieaiuazliussnafuvissnnalunisinsadeses ilelnldnadnsy
Fosnslugsia Wudmszaumsnsnanadisjatdumsifisdvdnauaz msmuaslunisasa

3.1.2 mﬁmiﬁzﬁnaqms‘ STP Marketing Lff]um‘%'aqﬁamamimmmjﬁwﬁaﬁgﬂ
vhunldiitoTinsesideyaiisdfunisuvsdiunatn Msnsiumisaniasiogavsizas wazng
vuangudanedn Tnsdeyafildannmsinnesitazgnihulfifievssneumsmnaununagndly
nsiagsAaliussgaandmanediseld (Techanirattisai, 2020) Usgnaudas 1) Segmentation
(M3uvsdumna1n) wangugndeendungusedfnisdne 9 ilediaszvinmsinvenain 2)
Targeting (Msidonnguitiving) madennguitmaneiidesnsitnmsaaelanss deo1aideniiies
nauifer dedadulugingudsndnlnsane wiooradenvarengunioidenimunild uay 3)
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Positioning (N521398uenEnfaeh) Msmaiumisesmueniieliduiuaruinsdufians uas
Taulangudmuneundu §9asdosdaruunnd1991ng uas wazaiunsoiegaaaiuaulagin
naudmnglsannnia Taeagu STP Marketing Model \luin3esilefidheligsnadlagndt waz
anunsaiauenanfauTieuinsinssiunnudesnsveinainldegieiiuszansam

3.1.3 N1536A31293AUT9 3A8aU land wazaUuassa (SWOT Analysis) Ao
NILUIUNTIATIR AN NI eLNEUaNkAzAaNMWIRd NN s luveafants a andaglu wasdu
w3 eadlefihrelvamnsoimuagauds eeseu ananmuindouniely wazidunisimualenia
guassn INanImuIndeuneuen (Kotler & Armstrong, 2018) Usznausie 1) 9auds (Strength)
AmnuaInsavedsiilad dedaaiuliuivnlansunazliuIouguia Tasanunsodiasiziann
dawandoungluesdng Fsannsadanltudstuiugsiadu 4 16 2) gngou (Weakness) Tadasiivh
IgsiadeiUseuguuslunisudadu Ingdwsenanaglussinsiiianuunnses 4ednfin viemdy
linSeulusulathe 3) Tona (Opportunities) Wieanunisalneuendiiing wesuwdrdwaiiae
Useleminensiauvesesdng dreduaiuliesdnsanunsnadeseldvievhilafintuld uas a)
gUas3A (Threats) n3oan1unisalnisusniliind undadsmansenuideausonsdng dadudeiily
ausanruaule viliifnguassanenisiauvesaulussdns (Nitichaowakul, 2022) Tagasy
SWOT 1iuia3 esilefigaeligsAnsnagnsuazdndulasgreiiuszansam Tneldqaudsdmdy
Uselevl angnaau Adlenia waswssusulledudeanany

3.14 Iumaﬁinﬁl (Business Model Canvas - BMC) LUuﬂiaULmemeﬂMﬁiﬂﬂ
Fuamsnmasnsiuiiuny dusingugnd yarifizsiaiiaus temnenisdnds Tuaudslaseads
AuULaE el mmwﬂumaulmmmgﬂLL‘U'UI@JLmaqim 2 Usztam laun

1) sUnuugsiauuvaiasau@in (Subscription Business Model) lugaddsiad
waAnssuveguilaadsundadluatssinig suuvugsiafianansaaiisneldegserdosds
naneduwuamnadildSuanuilen Tne Subscription Business Model 1undlsluluadivareusem
Fonld iosanannsaaduseldituasanmafvaaindniduszeina Tnegndansadiia
Auduazuinsldedreiiounuiitsdesienadivsniafer gnéosdretuduneieu el
vietananiifmua teuantumadniviuduasuinisiidesns Sasheildlnatiindnmsdiaue
AnAvIe Uit wseilloufisansnsinisenidnaundn (Chun Rate) wazinwignAnlily
svazem (Tzuo & Wisert, 2018) luwaiidvannsddaiinaeliszaunudnss fio mssreiudu
s¥u¥ (Recuring Payments) 115501 91§14gnA1 (Customer Retention) N15L7 U3y aA 16 oLd 4
(Continuous Value Addition) Teléfiasinase (Predictable Revenue Stream) warnsuSuLAInTY
AUABINTTVRIGNAN (Personalization)

2) gUuvugshanafuayudaelawan (Ad-supported models) fie FULUUFIA
arfuayuimelavaniulinnagshafildnmsuanstavanduumaselsngn InglrunsmFundld wi
madndasenslduinisasumendunisuandasan Jldlidndudendsaldinenieadnsaundn
dieldung widessurlavandiewantunadrdadonmiouinmsiifiey suuuuigninlldlude
ooulatl ueuwAladu wazumanwasusing 1 ftiauaidev’ udnnsvhauvedlunagsfatiie ns
Feulosszwinaglivinsiilifesnisdrosuivilavaniidesnsdfsnguidmnorunansie 5
Advarng q ldanansaiuuine’ vasidliuinmsunanesuaianeldanmsuandavanliudgld
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Falawaneneylusuuuvvedawaniale lawanuvued nionslavandudeAdvalssndu 9
(Tang & Wei, 2023) nsvuaunssniiunundnvedlumat Uszneudae 1) msastasldau 2) nsuans
lawan 3) myafuselianglavan uas 4) n1siusnmsnEungls
3.1.5 nagnsn1sasnsuusualazauinfvasiuilaa (Branding & Customer
Loyalty) lugeiinanniinisudstugs nmsasrsuusudiudaunssuasinwamnusnavesgniidutiade
ddgyivaelvigsiatsrauamdnialdediedadu Tnefinsaianusud (Branding) iunsguaunis
afunmdnualiagfnuvesgsialiiduiianduazuandainguds lildfissudnsoonuuulalivie
alaunu ustdunisdeasuazdaounuelifugnAiiieatrsanudusiusiuiuuiiy luvaziinng
fnAvesgnén (Customer Loyalty) lunsviliignénnduanlduinsduasdaugniufuwusudly
s¥uge (Tahir, 2024) Fevasandunulunsngnénlniuazifisarinaeneyvesgndn (Customer
Lifetime Value) nanaléin uusudifdosdiiondnwal daiau uaza¥raszaunsaifialitiugnd gndn
ffnfzteduaiuuusuduaraieneldszezonliiugsie Weuusuduazeusinivesgndnyinay
iy gsfvazannsaaisalfiusulunmsudstulasUszaunnudisaeeedsdy
3.2 NINANAVUSTUURIN AN aYaIn19aaulayl (Digital Marketing) [ UuwuIm1an1snain

aa

TugARdia lng Wertime & Fenwick (2011) laldanunuievesn1snainfavia (Digital Marketing)

]

P

[

Ao WuIn1T98snaInlusuIAAAAT W o US VA ITLIUNIINITaInE Ul R N LT INd DETS

aa v o

Aavta vldinniseainaiunsad easuuuasanie (Two-way Communication) AugnAlaagis
soidenduneyaea dogadldanmsdoastugniusazailustazadndumaioudsutu S
Huusslevifugnéneusioly wasfflrusiailesuazaenadosiu milsunsvnuveasetieivad
Usgamdenis dnnisnaieanunsahdeyailldsunuuisealng saufsenudndiuildsulaenssan

andnanldliinussleviaanuiiuilnalulonmanely danimi 1

Digital
Marketing

Bill board

Mobile App.

Online
Marketing

AT 1 AULANENTEY Digital Marketing Ltag Online Marketing
u1: Content Shifu (n.d.)

1NNINNTTAAIAFATIEA (Digital Marketing) fie 2enaudtlug) 1 39 drunisnaineeulal
(Online Marketing) Ao anauandnilegaulurinauiidnit nanalddn mananesulaiiludnizves
mMaviea1nRavia tnserdedonaniiludemnsidvialunisidenseiuanduaznisnaineeulalsios
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orfvBumesidalunsieasuazdsansifeafiuduiuaruinmsvosnususaudlviiugndi 1Wu SEO,
PPC wazlaiTuaiiifie (Social Media) uilildinnsnanaddviaazdosiandumedidnansly esan
n1snatafdva awsavilduugunsalinalulad lidnazdu LED, Billboard, SMS Message 5ufi
woUnaaduuuInsdmy (Mobile Application) flanunsaldlduuuldiidumesidn ildnnsnandda
finnuuansnannnisnannesulatl Tnswnsesdien1snainiavia (Digital Marketing Tools) AMuuuIfAn
84 Kotler (2017) Usznaudae dunisaannidailonm (Content Marketing) #uniulas (Website)
f1un1snatndedsny (Social Media Marketing) Anuanvanediannseiing (E-mail Marketing) uag
PIUNTANDUAUNITAUMNTLTA (Search Engine Optimization)

3.3 waAnssuguslnafunisidenlduwannasuansuiie

Tugaddsianmaluladidundunuimdday wgAnssuduslaa (Consumer Behavior) 1éf
Wasuuladlueghaditfoddny Tnomglugramnssududsiunanvosuaniuslsnaoidumaden
wdnlumssusailevnoaulal nmsfnwmginssuvesuslaafilduinismaniiadudosddnyluns
vhaadlaindadelafiidvinasenndonldunanwosy wazunumvesnsnatauuulia (Viral
Marketing) 51ud8ana3sunziiiidon (Recommendation Algorithm) Tunisrwusmn@ngsunis
UslnA (Fungsirirat & Piriyakul, 2021)

3.3.1 Jadwuiidanaronisidenldunanwasuaniuiia ldsudnsnaannanedadei
Aendestuistiaduniglunarmeuen Ssaunsautseenduiladeddy Idun 1) 91muargiuuuns
adAsanTn (Price & Subscription Model) HU3LNAINTTANAIUTNMTTNUABULAZAIUANAIVDS
witninafilésu wu nsfilawan Msanunsauedsadtuaseuai wislusluduiiey 1wy naaedldnd
2) ﬂmmwuazmnwmﬂummmﬁam (Content Variety & Quality) ;ﬂ%ﬁﬂLﬁaﬂLLwammﬁmﬁﬁLﬁam
finssfuauanla wu nmeuns 334 ansed viaidemiamemavesunasesy 3) Ussaunisainng
4971 (User Experience & Interface Design) wnaawasufifidumesingldiudie Inanduazsasdu
vanggUnsal Sanagldfumnnienannndt 4) nginssunisulnauaglatialad (Consumer Lifestyle
& Habits) ngaisunagausulnisinlianudfyiuunanosuitannsaldauldisuulnsdmioto
LA% 5) NM5UBNABLALII (Word of Mouth & Sodial Influence) Alugiainiiiou asouasa uie
nszudlulndeailifeiinaegsanndensindulavesiuslae fegratu msidsdusonmeunslisu
AufeLULLane s liaTasanInifion (Sripusitto, 2022)

3.3.2 unumvasmnaiauuulafauazdaneisuuuzdnidam Usznoudas 1)
msnaauuulaga (Viral Marketing) m3nananuuhiadenagnsilindwesluideaiifowaznisuen
#a (Word of Mouth) Lt onsza181dl enn T unsvateg 19510159 nagvsi Tuarenindonld
uwannosuaniufivogiann Insamsdladomuisegnaradunszua wag 2) Sane3iuuusi
oy (Recommendation Algorithm) Liuiladedrdnyiivasliunanrlesuanusofsgauasinugld
V1K Tnelddoyanginssuvesiuilnalumslinnesiuasiauaidomiinsstuaiuanla

Tagasu woAnssuvesifuilaalunisidenldunamiesuaninidlsdsudvinannnas
H2ds Fauraan aunmii o Waudsuszaunisainsldau uenaind nsearauuulyauas
Sanossunugindomunumddnlunstmuangfnssuvesdld Paeliunanresuasoaiig
Engagement uavinwaundnlusveren metedoweani] unanreduansufidforimunsgedeiios
deliusdsdilunanaidmuduiu wazmevauswionginssuesiuslaniivasunadlumugaa

Journal for Strategy and Enterprise Competitiveness | Vol. 4 No. 11 May - August 2025

s s S

113E1INAYNTUAYAUAINITONNTUTITURIANT | TN 4 aTu?l 11 wauniau - daAx 2568



41

3.4 wuRRNeIRUgAEMINTTILNAANDSuARTHS

qmamﬂiimeamWa%uam?uﬁqLﬁwﬁﬂuqmmwmmﬁLauimaﬂwimL%‘ﬂuaﬂﬁ%ﬁa Fata
Tomalsiildannsadndadevnieuinisdn q knunisdievenanriensanaidlvanldnni nawan
(Wimonchailerk, 2022) uwanwesuansufisludagiuliifomuansliinisaniudimowhdy urds
sdansansufianas 11ans wazhanssusng 9 ﬁmmiaﬁﬂﬁmﬂé’%’wisaumiﬂiﬁﬁuaﬁﬂLLag
azanauie 1nad Cambridge Dictionary Online 85u18@A131 an3udl (Streammg ) 13717 wiwnedi
Aunssuvesnsilsdosusunmuasidedlnenssnndumedidn deansuifadunniiauaidon
aeiiommdeutumunanaield sauuuflidentuios (On-Demand) wazuninmnszateniouiy
(Broadcast) Ineiinnsdnnisnisdsteyatussuunietie dwsudvurildladudiuiumin (Suttisima,
2021) maam?uﬁﬂugﬂLL‘UUﬁ"Liﬁ%’ﬂiuﬂwﬁ’uL%'méfumﬂmmwmmﬂumiﬁqLﬂfamshuéuma%l,ﬁm
Tnefnsmaaedlutawiud 2000 fumsansuiiunasuazinlessulat Fadunsiauimaluladivoe
TigldanunsasumialowazilanasindumedidalduuuFoaln desnluraed 2005 YouTube (53
Juiidanlugruzunanslesuansuiiaiale Tagliildamnsasuinanuazuuaduialosns 9 lovis uaz
Sufimslavanitaireneldliudunanniosy waglud 2007 Netflix Fadusuduuinisliidnmeuns
{1 DVD 3usiuanliuinisaniufiseeulat Menmadadunanosuaniufisnligldarnsasn
AmeunsLardsdiudumesidn saudslud 2019 Disney+ Adsaunisudetulunaind 3qeli
naneifuguisddnlunamansufiafiinnsudedugs (Race Communications, 2025)

3.5 "uAdeitigades (Related Studies)

miﬁmsnﬂaqwﬁ‘mqmwmmﬁuadLLW@@W@%M&@?Mﬁ& 9813 Netflix, YouTube Wag Disney+
duideilssuniuaulanninideuazinnsaaialutaliddikium Wesanmsidulnedis
adwesgnavnssaniuflswaznsiasuulamadviaiidmansenusewginssuduilnauas
gaamnssudosaiy duleluil

3.5.1 11UATBLA 82T UNAYNTNIIN1TAAIAYBY Netflix, YouTube uaz Disney+

idevaned uld@nwinagnsnanisnainvesunanesuaniud dudusig q lasawignis
Wisuisunagnsveaumanlesuiifianuunnisfudulunagsiasaznsidfsnguden Tag ain
A3ANITBS Yuan (2023) Wuin Netflix jaitfunisairsaeumusiduatiu (Original Content) Lilafgn
uazsmnandnliogfuunaniosulussazem nagndddny e nslitoyadlduassruuuusindom
WieweuUszaumsaifidudids sadamsliuimsuuuliflawan Weasanuiswolaudfld 3s
aamﬂﬁmﬁuLLmﬁm‘ﬁ'dwﬁaa@mmwmamaumuﬁmzmﬁmiwzﬁwqamimiﬂ% drunsfineues Cioppi
et al. (2023) w1 YouTube Mluinagsiafiativayudelavan Tnadalvgldansadrdadomls
W3 usidipssurulaanduluseninesldan YouTube SsflmmilansiuluFoswesnsaiisnoumus
1ndld Fetneifinarumainvansvesiilevuaragangunefiuandistu mnfenagusnma
nMsmaALUURIaTinaumelulad Al ileifinuszavEawlunsuandavanlinsstuanuadlaves
fs waganNsAnees Jiang (2024) a3uned1 Disney+ Taudsanuusuduaniomiiidedes
Weaduguanfinesesnidy warmsmmuanafiuingauiuaseuaia wagnsiiaueuininad
ansnsnutsdufuunansesuduld venani galdnagnsmanaunauseninnIsadasanIniuutsy
[ wagmsaduayuunsdiunnlavan Wensulavdnauiuslnafidesnsideniidomey
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a2

3.5.2 WisuiisunanisAnwiisarunansenuvasnisaniullsogaamnssuie
aadu snAfevanetuldinymanssuresnsasiuiiogranssudenafu Wy gstalnsvaiuas
ameuns Tned i unanneduandud e e Netflix uaz YouTube funuimddalunis
Wasuuamginssunisuilaadevesiuilan msfnwives Song (2024) wuin madulavesu3nig
ansuilsdsralvimnuieveamsvulnsiimiuuuesnainiamuinan (Live TV) anasegnsann iflesain
duilananmnsnidengilemiidesnsldyniinnnan dwalimeldannmslavanludodufuanas
YA M3AnwTes Zhang (2024) w1 Mafisduvesunasosuanudsiliaruienlunis
yunmeunslulssanas inmeduilnanmnsodrfenmeunslu @ WFaniithu niasdsmasioluina
g3ivesgaavnssunmeuns 4esndudesusudaui eliainsauystuivansud slieg el
Usydnsnm

3.5.3 arud S avasunanadufildluina Subscription-Based Models waz Ad-
Supported Models ms@naudsaveshnnagsislugnamnssuassuiidldsumuaulaogisnn
desnlueawaifuwmnsadreelddunnsatuegwiaau sideves Lindstrom et al.

[
=

(2024) wui Msthlaeagshawuuadpsaundnunldlusdnmelulagdutuedivladudfy lowa ns

'
a o

thiauenuAl Msadunma uaznsiunu dadulssdnduddniviliuigndng q Wasuan
Tumagshauuudaissndussuualinsanin Turuefonuidoes Lin et al (2010) l§fnwinagnsns
wsduvosisnililunassiafiatuayuselavan lnefinnsanfmginssuves)ldselawan uazns
Fonsuuuilumagshafivanzasluanimnsudeduiiunndnstuy suidedlidui maudsdudumen
voaunamosulflavanduuvaseldndnduiueg futiadedumindoamsvesmainuazmsseusy
laiwanvaeruslan uenanil WSemildilunatitngoandayuntsutsiuuy Bertrand Competition &4
Wumsudedudsnagnéagliuinmsiesusunauasisvalraenndosiunginssumesly uazede
selanlawanduiladeduedowdn uenani yuidefidnwnagydmenisainuuualinsanan
wuih mayjadiuluiimAnduvesiuilng nansevureanagnsMsNsmaIALUUATASAINGN WAL
AATRNagnsNIMImaIaldmyhlviianswiulavesusem Jarusamarnjit, 2024)

4. FBmsAnerdaya (Methodology)

maiiudeyaresnisfneilundsiliunsAnuiBsannin (Qualitative Research) sjaitiunis
Arsesiddnfniunagrénisnmaiaveaunanlesuaniuiaiale Toun Netflix, YouTube uag
Disney+ a1 uguilugnamnssuidsia TngldnsounuiAnnisnisnainuaznagnsmegsiady
wumnslunsfnwdoya il

4.1 nsiusausutoys

msfnwitlendedeyaainundsdeyandn 2 Ussian ldud

doayaugugil (Primary Data) Usznauadg 1) n1sdananisal (Observation) Anwguiuy
n1sliuinisvesunanasy Netflix, YouTube uae Disney+ lagr3dalasniunisdaunanisaiuas
naaedldnuunanonludnvazveslinily Weiudeyadnunimifsfuussaunmsalflda
éun suuvunmsiauaden faesidlilden wagnasnslumsinwgugndi sudadisuiiey
A1u3nns Wsludu waganaudRvosunanos 2) n15iesiesiiilon (Content Analysis) lduf N3
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Aineissaneaiomiivszavanudnauusasunanedy nsAinwnagnsnisadaden
Auaty (Original Content) wagnslaniwddunisleya (P)

YayanAunll (Secondary Data) Usenaunig 1) N15ANYIT1891UNINEINT (Business
Reports) Wums@nwsieaunalseneaun1sved Netflix, YouTube wag Disney+ 5I889n1531A51¢9
FIPNULUILTUEAAINNTTURATNEANTTUVDIRUTLAA 2) UATEN1939IN15 (Academic Research)
AnwaAduifeatugaamnssuaniuils nagninisnaindda wazlunagsiaveaunanlasuaniy
19 uaz 3) UNAILTLATIZVNIIN15Aa1A (Marketing Analysis Articles) @ nw1un3iasigsiann
;EL%EJ';GU’@L%J%LLu’mNmﬁmmmmaqLwiazLLwamm%u Wisuiieunsdiineveunanrlosusng o 7
T¥nagnsiunnsatu

4.2 nsaunurAnilFlunsised ndaniiusuradeya fideldlduumensiinei
nanseaiieUseifiugauda gagou wazuuwiliuvesudazuwanwosa dun 1) Ml 8p’s
(Marketing Mix) 2) N153As1¥ANagNS STP 3) N153LAT1EY SWOT 4) N153kAT1Mlinagsia (BMC)
ey 5) NAgNSNITasIkUIUALarAUnAvasEusLaA (Branding & Customer Loyalty)

4.3 m3Alasiziidaya (Data Analysis) 19389 3snunmiiiensudanide Tagldnns
Fanuuwltunasngingsy kunsinrgidadomuasnsdifng wadwsiildanmslinsesitoya
annsaesueldfsnagnivesgiiaanduile LLazmLauaﬂa&mﬁmqiﬂwwammsauﬂﬂﬂizqwﬂﬁm
TuviunvesUsewelng

5. Wan135338 (Research Finding)
5.1 nagnsniantsaatavesuwannasuansuiiednle nsdidinun nagnsnianisaainves
Netflix, YouTube LLag Disney+
5.1.1 N152LAS12% 8P’s (Marketing Mix) ¥89 Netflix, YouTube wag Disney+
fodueiesdlodfylunsuszidiunagninnanisnainedednsing q Nudsunanrlosuaniuiiseen
Jouiudazunanrlosufidnuazianmeilunsdniiugsie fanslinseidasdelfidunmeud
Fanuienagnsnsnaiavesunannosumariludusing 4 fiderd e ifeadrsanudiialusann
andufle el

15799 1 WIguLlgunagnsnIen1snatn 8P’s ¥ad Netflix, YouTube way Disney+

29AUIZNBU 8P Netflix YouTube Disney+
Product YafunseanA U Walvigldasuazineuwns  dnauensunuaInusy
(nagnswansouan) siuaty (Original Content) o (User-generated lwddests (Disney, Marvel,
fitlauvainvang content) Ingdiaany Star Wars, Pixar) Ingiiiu
novausngudming aNTIaNeEe wasliuins  AnumNvandmsy
waINUa1e99dy uaguUs  YouTube Premium ATOUATILAZETUNNTY
SLAUUSNIS (Basic, ANSUADUNUATILAY
Standard, Premium) 1y
WoANIsUNTlYIU
Price linagnssamatesviu  ldsUuuunsidiey Fasnaniudatuld nieu
(nagnssnan) dieazviouannmuins  (freemium) Taeliuims  uiininesiangenien Tne
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aq

29AUsENau 8P

Netflix

YouTube

Disney+

wagd g ldausiuly
UgyaiLhen

Snseulawan wavd
faLaen Premium @11su

WunuAuelung
whdaulsulydseaulan

U313 hilawan
Place dhdidlanuseundiedy  Whdddhwivledua dadmeiiuseundieduy
(nagnsvaInnN1sdn  wargunsniviainvany woUndLAdu niouns Tugunsalsing o uazvene
M) (Smart TV, Smartphone,  \@aulssfuunanofidy  namegnisindslunais
Tablet, PC) AsoUAuANT 9 (19U Chromecast) ninA
usmslunaeusene
Promotion Mnagnsadvaunddiois  Wslimkiflesendeon  duaSunisviesumssm

(nagnsn1sdaEIuNg

ASASaNSELANUFRF AL

AIWIsSUULYLTeailify

winLnauUSNIS Disney Lay

v18) wazaullonvesreunud  uavatvayueeunud  Tduwisuledlunisnsedu
(Viral content) neAsLaLMas Anuaula
Public Relations @59 NanwalNIwnAN e Userndunuskiunau A9 N NWAITMUNE

(nagnsn1s Aneuas wagn1sidiu WuRgoAtuLLazAIM AuiuATEUATY LA

Uszy1dunwus) sulusmstudisszau sudlefurfiowmesiilan  Uaeassuazeruindedie
Tan UYDIADULVIUA

Packaging Tdnseenuuvdumesie  senuuuniuanmald  Buwesialudssiudly

(nagnsuTIYAouan) s Fovde uasdl Wfledie Sssuuuush (User-friendly) finnsuis
msuuzditomiinssiu  Aewmug wazAIUANMS mnavgauuisulyduay
ANuaulavew g uanslawaulen NP IR ANGTENS

Personal fszuutiomdogninniy  Mesewmedfufiundeu  iusmsgndesulay

(nagnswiinauwie)  oeulatl (Chat Support,  uwannesy fsguu WiouMTATIUAYUNI
FAQs) lsifiwiinauienuy  Srewdodldriuiuled  edefineuaussdeiym
wadu uazuoUNaLATY Yoyl

Power Guiilumaneasiufie 1 asouasesgiugldo Tinaavaeusua Disney

(M5 IINAIM3081U1R)

811199INN1509ATDY
JayauslnAuaznTaImu
Turpumudsuaty
(Original Content)

seaulan deualunis
ARUALUILLLHIUIEUY
LugdILaziAIeUNY
la19aun

Tunsasnamnunnfuas
A5LANZAANARILADUNUA
Adunanda

5.1.2 NM131AIIENagNs STP va4 Netflix, YouTube waz Disney+ ¥agliiiiud
S Aunaanesusauldlunisasienuuanaidlunaiawaziifanaugnadmunelaeg el

'
aada

UseanSAn fail

M13949 2 W3guiigunagmns STP 94 Netflix, YouTube wag Disney+

29AUsENBaU

Netflix

YouTube

Disney+

Segmentation
(nMsuusngunana)

wUsnguna1anuANEula
ALY LU ANEUAS T
34 waransan sIUDIRY

wuangudldnuusennues
WamNushaa 1wy
YouTube Shorts Lna

WUINFUARIAAILAILANG
AOLUTUA UAE AINNTY
gouluunsulyd 1y
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29AUIZNBU Netflix YouTube Disney+
ANWAENITTUTL WU NgU MSANYY AuduLiia wae  Disney, Marvel, Star Wars
AseURd nauiTuveuvs  muunumesld (- sadanguiuilaadild
wesudng vidonduurudsd  dudmien) AnuddryiuA
goniley Wangauveiomdmiy
ATOUATY

Targeting JQQLﬂ'mmsﬂiJﬁ;ﬂ%ﬁ Lmzﬂfjm:iﬁimﬁéfmﬂﬁ dadungudmangfe

(n3dan Foamsidomuannuans asmannvanglude asz  aseuaiuaziuslnafiAng

nguvung) wazanansn Uuidsuna  waythuis uasnauiled #owusUA Disney
Anuauladiuyana foans afadomuasn  Tnsawsidinuasdlngi
Tnglaniznquisiuuag 518l nunanresy neneneLuLied
Hluniuslnadiomosns wanzaulazUaansiy
soliles

Positioning Muhumladugiheain ehumdadu unasresy  Neduniaduunanviesy

(Menedwmie)  anduilasziulandifineu Dadwiunnauiiananse  Aidedelduazlaonde

WuAUatUAMNINGS

Y

nSouMLdantunIsTuTLN
danguuaslidnin a9

a5719 wualu wagAum
Womlavainviane Neansy
ANuSiazanuduis lng

dmsunsaunsi lag
P UAUDADULNUADINLNTU
lodniiveldee Feazviou

AzyiauNNENYalves wiupuluguruesulad A mdnvalvesmnuduiied
wnannesuANTwARIy  uuuiufduiusgandn fiAALA AN NENTY
RsdwmTunnAY wwasvlasuau 9 N3y

5.1.3 NaN153LAS1ZR SWOT 989 Netflix, YouTube wag Disney+ aauli
AUAMNTINVDIALTS 9ageu Tona uazaudssveudazunanrlosuaniufia Jeausaldidu

wwImslumsivuanagnsvnagsnaiieauliiusaulunisuaety fadl

9197t 3 Wisuifieun1slnsIes SWOT (Strengths, Weaknesses, Opportunities, Threats)

29AUTZNBU Netflix YouTube Disney+

SRR finpunusnuaiu Huunasesiidledllug  Tavsluneumudainuisy

(Strengths) Aungs lagly A fign ldnd 2 Wuduew  lvdnddodesiigiuumiy
AnseimaAnssudaile  ou freumusivanivans  aduiiAnAsouusud uazld
wuzthudemldusiugn fanaseldBaneu st Tuwaaundnuuulid
Wiusnisaseungundl 190 sgldnnlavanuasuuulyl  lawan Py
Usena Feseaduvanonwl  Mawan yafsaduayu a3 Ussaumsainisldou
waglimaselauuvamndn  eweslvasneele a1130eERAInTEAULAN
filsiflamvan Lenge5n57

nBaU - FUNUMIHARABUIUAY - AANARUIUALY - AL UNUATITR

(Weaknesses) Aol AALIINARUNNG ashiae (NAYANNNSA Feifleufugus
N3u gulvanls) - Mewwususndnann
- pnduinsgadiodey - Slavand e ewan Al mnldfidenlmies
Fupw Uszaumsalgflduuuns binldanuanas
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29AUIZNBU Netflix YouTube Disney+

- seldannnisadag - dgymmoumnusiin - fvpindnauntsdnislu
aunIniileseg9ie nvanevieasilindvavsl  ungiinia
Lyifisnglannlavan 981N

Tana - gggnaatulssmamas - maldulaves YouTube - afneumnudlnaly

(Opportunities) WAL LT BULAY Lo Shorts wusduiu TikTok 19 4n5718 Marvel, Star Wars
nziusanidedla 1N ilevenegiugi
- aanulunaumud - 9818 YouTube Premium - Tauilerfuiiusiing
vannviane WU ansed Sea  wieufleesimvdmiug  uwanvleudu 1wy ESPN,
3% welludu LAFETS Hulu
- Uszgndld A, VR/AR il - siundanesuuugiii - Wanmalulad VR/AR
Wulaefdumesuondin  AAlesny Al luaiugle Wlea1suszaunsaliu

Batu oyl
gudsin - WBgynsudaduann - Audsanunanneiiifle - msuwisduainanduiisdu
(Threats) Disney+, HBO Max, & TikTok, Instagram Ptlnounududunds 1wy

Amazon Prime Video

- Fosniagudvarsuas
ngvangluunsUseme

- deymmsuasvayd dawa
fosgla

Reels

- ﬂ;]szl,ﬁwmuqmﬁam

warlawandiduan

- Jaymmsazidiamnandu
dwimnnslddeyayld

Netflix, Apple TV+

- Funumsnaniigety
NOMLAALIINARUAY
1ele

- MIYsURBLaznIs

avifindvavsnsznuse
1ela

5.1.4 anwnzlunagsnaves Netflix, YouTube waz Disney+ L{uin3osflofi 1y

a6 ¥

a L4 L3 o w a P ! LA s a J 3 v le’
'JLﬁi’]%‘Vi@\‘]ﬂﬂi%ﬂ@‘Uﬂ’]ﬁi}J“U@flﬁﬁﬂ"\]LWEJGU'J‘EJELVLGU’]SLR]ﬂﬁEJquﬁV]Nﬁqﬁﬂf\]‘U@QLL@@%LLW@@W@iN NU

M13199 4 Wisuuanuaieluwagsiaves Netflix, YouTube uag Disney+

a9AUsZNBU Netflix YouTube Disney+
Imtﬂaqsﬁﬂ Subscription-Based Ad-Supported uay Subscription-Based (Un4
(Business Model) (laiflawaun) Premium Uszinatlaiwa)
Membership
Ltﬂﬁﬂiﬁﬂlﬁﬂé’ﬂ ANUINTENTAUUUIY Sﬁﬂlé’ﬂﬁﬂi"lﬁﬂﬂﬁ ﬁ’laﬂJ’]‘TjﬂLLUUi’IULaBU/SWEJ

(Revenue Streams)

WoU (Ma18seeu)

(Google Ads), A1
a17%n YouTube

Y, s19l9a1nn1su
unanesu (Bundle) uag

Premium Tawanluueitud
nagnsAuABUINUA HARABUWIUARUATY Liindnpumudiieg 4331y 1P szeiulan Lou
(Content Strategy) (Netflix Originals) L2 Tnenss uidnlgld Disney, Marvel, Star

Stranger Things, Squid A59UAZINEUNTLON Wars, Pixar a&1aiifemn

Game LiB@519AY
UANA9INALYS

(User-Generated
Content)

RNENGY

Asldwmalulag
(Technology

Integration)

19 Al/ML wiiauuzyiiam

| SEUUAANIALINDNTERS

19 Al wavdanasduiie
wugnInle, JAsIEN
WeANIIUHUY

WAILLNARNDSUIIUAU
wiAlulad VR/AR, ldnagns
Bundling LiixiyaA1uin1g
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ar

RGUREREL Netflix YouTube Disney+
viulvavugunsal
nanuane
v v & Y U Y o 2 @ 1
Jolfseu AounudiuatuAMAINgs  giudlddnuauann, WUTUALTALNTY, §Iuuwlu
(Competitive , Liflswannsuniu, ADUUATAINYANEY, ARUMTELUY, Weu IP
Advantages) unaanesusTAUlan Unlinsiomasasng sgaulan

snele

Fadnavsannuionig
(Challenges)

Fuvunaniongs, sl
NN FUTNDE1NAE

AOUUAAN N
avave, Ugynidvans
wazaududiui

NINIULUTUA Disney 1IN
Vv, dad1innng
Tusnsurausenea

'3 S

5.1.5 N1331A121NAYNTN1Ta31uUITUALAZANANAYIIUTTAAYRY Netflix,

]
aa o ada |

YouTube Wag Disney+ lugafdvianin1sudadugs unannosuansuiiInlonasiianinagnsnis

a¥19uusus (Branding) wagn1sasnamuinavesuslaa (Customer Loyalty) iivesnwidiunys

nanuazinaaudnlinsed fuunanresuveny weliiuigauduazsuuiniafiunnseiuges

1 I3 U -ng
LARELNARNDIU AU

M13199 5 WIBUIBUNagnENITas MU TUALaEAUANATaNEUILAA

a9adsTnau

Netflix

YouTube

Disney+

luaagsna (Business
Model)

ASNUTUARUABUNUR
fuatuamnmgs My
nanEalkarnaulangaIy

HOtuNTas L UTUANIY
YUYUVDIATLOWIOT Ay
AOUUATE a3 904

Tguselaaiann nindau
metaya (P) Audaunss
19U Disney, Marvel, Star

aulamegnguiilan (User-Generated Wars lunisasanisiug
Content) LAZIATUTUA
P = Iy} & .. a 1% 4 . 3
LATDIADAUUAUNTT  ABUWIUA Original, AN nagns Bundling (wiinina
a¥auusun wannasulslawan, wannesy, JUswnsu 574), Emotional
duwaswaldanuding, YouTube Partner Marketing, nstaaulesiu

walulad Al Tunswuziin
ADULNUA

Program, s¢UuUN13
AAMULATLILADU

ANUNTITUTeLRnUDg
Huslon

nagnsaseanuing  n1sld REGEU NG P ML nsldnagnsnisensual
maagn@’ﬁ (Customer  Al/Recommendation SEWINASLOLABSHU (Emotional Engagement)
Loyalty Strategy) Algorithm Wieusu HAAATY, N15NA HUSAZATLAZIS 0951,
Uszaunsallinsanny Subscribe UarsEUULAY  MsadsyaLiukIu
aulalanigyara, N3 ieudionlmi INUIAS
Thusnsuuulslawan
gaudeddgylunis Anadudiumlunsidoy,  anuvaInvangvenel  WAIUBLUTUALAYAIL
#319auAna ADUVIUALNNZNAS, WU, N5TEIUTINVDS N3991v85U3InA, wilsu
Uszaumsaimssuruiiau A4, anuddndudives iﬂjﬁﬁﬁgmumﬂé’umﬁm
ua ADUNIUA Wy
dnwaznsiidausan  Wunsldeuiisuiunay Wunsdwsiiuuass  wiuinsisgacmennuidn
volY psenNaula METEVINEEMAEEYL  UarAnuRNTUiUiIazAs

(User Engagement)

(Personalized Experience)

(Interactive Community)

(Emotional Bonding)
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5.2 wumanagnsigsnandviaanansmiluuszgndldldluuiunvesussmalng nsisge
uazfnwignailuszezem Taslowglugnanvnssutiuiinfouimsaniuisdussmalnefdninig
Aulnegnasioilios msadunoumudfiazvisufivimusssuuazavaulavesnuluvissiuaz e
anuaulauagnsiidausmangvy msiinagnsainunanrloduaniuis Netflix, YouTube waz
Disney+ wuszgndldlugsianavialulssmealneausovhldlumansds il

5.2.1 msldlanagsiaitandu Uszneuse 1) msasinsaindn ssialulnganunsa
ihlananisadasaundnues Netflix uild Tnsnisiiauedudvieuimsiiinnuuandag 1wy ns
iaueuinsildinalulad 1wu Al w3e Machine Leaming lunsuiuusauszaunisalvesgnin il
andnflanufienelauasiivunliufiazed fuuinisluszezen uas 2) mIaduayuanlavan luea
5379984 YouTube Al¥msaduayuanlavanaiunsniunuivldfugsialne Tasionzgsfafising
WeLNT L evrutesnseaulatdviounanoduaniud iy nslavariuivleduieos
YouTube Wieafenelsannisuandswan

5.2.2 n1sa¥renaumudiiduendneal §3iaiidnagnslunisaiianeumusi
uaneine Taidnasduniweund 334 vienmsafradomddiadianziazas annsothundeuan
Netflix Tumsasuasensumudduatuiiofsgauazinwgnluszezen Taslawglugnamnssy
Tuiisideuimsansudislulsumalnedidiasiinadulnegissoidos msaieneumnudiasiouds
Susssunazauavlavesauluviosiiuazdiofinanuiaulauasnsildiusimangey Wy nnswan
#3dvIonzasiididonnfoulostuiinnazifnsdniudinvosaulne iy F5dAAed0ady
UszTamandlne wion1susuugemuiunasd essalutausssulneliiuadedu §eazvinli
unaeveuannsnutsiulunaaldity wavadguunueduiisng

5.2.3 mslfmaluladiiatstuussauntsalfld ssfslutszsmalneanunsaldszuy
wugilomiwaunandeyadld wu nisld Aleuusindudwiouinisiinsstuanuvouuas
ngfnssunstevesgnéudazyana duduwumaiiviliunanrlesudianuuanssuaslnaiuain
AU Mvgaty szuuLUzihAufvosunaniedy E-commerce Tulve 19y Lazada vio Shopee
14 Al Tunsuusidudauusziinisdeveagndn deeuuszansamlunisvisuazaing
Uszaunsalitpuignin

5.2.4 nMsafeanuinfveasgndn nsldnagnsnisasaanudndanunannesy
LU Disney+ ﬁi%’m’lmwﬁﬁLmi'aeumLLUiuﬁLLazLLWiﬂ%ﬁﬁﬁ%LﬁmLid]um%aaﬁaiumsﬁﬂ@mLLaz%’ﬂm
anfn anansavhunldlugsialne Taenslénsmaiasinuanuduiusionuudiugnd wu nnsda
Aonssufiewdmivaindniifinnmdnd msliansiiiay wensldlusunsuan nileladuainenss
dusn fegrau Sudmiessiauimsiiandusunsuandnidielransfiewungndn iy sl
duanfiay vensiafnsaufiavdmiugnéniiinsteaudvielivinsedsaimae

5.2.5 N1IAINUATIATMATUIANLNAT iNnzaN n15AIvuasia vz au iy
nguilamang 19y Disney+ Afinnsiuuasiadmiuaseuasiuazdufininanainvats a1mnsa
hunldlugsiaiidesnmatrdagndvanengu fislundvessauaglssinnasudnsfimangauiy
mnufeInTs gaRalulveannsafmunswinnafiunnmsfunsngudvie Wy siauinng
dmunsounia videdmiugiidesnsuinmsniinuantRfim
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o

5.2.6 n13USUAINUNITwIaTY g3ivlulsemalneaslinuddyiunisimu

walulaguazyTunagnsnmenisnainegesaiiiod iensuauewanisulstunuwsilunainfdva

Y A

fregraau gsfausmsansuddlulne 1wy Trueld wSe iQIYI aansaldnisiisesidoyarldi
Uudgnsthiauaiifonvdelushulinsstunnudoamsvesngugnénians s

5.2.7 n3a3auususNTAuLAnAIg MsiinagnsnnsaaLusuAaIn Disney+ B
THussleviannunsulvduasiedowesuusudiefsgaanndn annsauszendlilugsiasng 9 lng
MsaduuTuenTiendnuaiiangiuar i mduiusifdeduilnalussezen fedugsialulne
191 Coca-Cola ¥i3e Thai Airways as1suusustunsaiuayuiansanasauduiusszozenai
ané axtelissRamdtansaatsemasindniuasBundlunanald

6. @3UuNan1IIeuazanUsIena (Conclusion and Discussion)
6.1 d3UNaNI5IY
¢ o A aa a | 1% |

gaaunssuunannesuansuddalodulaegenianselanluyimadsseicuun oy

¢ Y] | . . ! a s a ! o oA
wnannasunaned1e Netflix, YouTube Wag Disney+ #i1ainagnsn19an1snalniuans1aiuiiie
MEUAUBINDNITWYITURAENGANTIUN UTInATUABuLUas uAnwidnudn Jadeddgnvinlv

13 & o [ a aa ' sy ¢ aa
wnasnesumaIlusrauaudnsa taun lueagsfantangu nagnsatunsunud walulagnyie
iesuUsraumMsalilY uarnisasisanuinfvesgnen laei Netflix fadunsasispeunudsuaty
wazldszuunuziilonfiduindsumedgygiuszavg (Al lienauUszaunisalsusuiudiudn
YouTube l¥pauinusiiasialagly (UGC) uazlumagsianatduayumelawan viliaiuisadnis
nquidmanefininswinuazdglinsiewmesasneseled @i Disney+ 01dBALTIRINUUTUA LAY
dvdnseoumudanusulddons wu Marvel was Star Wars vinlianunsavenagiuaindnlaosng
59057 8819l3finu eauunanosugIR NGy AuAINTINIg LU N1TLYITUTN TULTIIN
wnanvlesulvy 9 duvunndnnswmnuAngiy uasnginssuvesduslaaiiufsuwlas Gavilvives
YSuimanunalulad nagnsn1snan wazhuiniaiieanuduiusdugld lavasy Netflix,
YouTube uag Disney+ finilkuinefiaenndosiulunagsiavenuy Netflix wunaumnudaan g

L5 A ) | Y (3 v a a1 |

wazUszaumsalSuruiludiudy YouTube Tdlavanuazaoumuiangldiitomiunisiidansy uay
Disney+ 9@l UTUATILTIMNTIMazTIA TNz AuasaUAsy nagnsiariiluunseuddgyiaunse
inlUusuldivanamnssuansuiislueuian

6.2 aAUTIBHA

NAENENINITNAINVBIUNanHoTuansuilIAlansauwnanosy Insuszandldnagnsnig
N1IRAAALUUNAUNETY (Integrated Marketing Strategy) p198UsEANT A lasumazunanosy
denldgauduameaulunmsadisenulauioumenisutadu nagndues Netflix gaduiinsnanaeu
wuRAuady (original content) W @ATIIAIULANA 1AL AIUANAVDI b4 (brand loyalty) @4
#0AARBINULWIARYBY Porter (1980) 1383 NagnsAULANGIN (Differentiation Strategy) YouTube

Y a

Tugruzuwannesundalenmalglidunsdndauaziusinailen (prosumer) Tdnagnsnisnanauiu

Y
YUYULALIANBITULULUNTDMINUNGANTIULVN FearzroukLIAAYRY Kotler & Keller (2016) 1384
N13RRIALUUANIZUARR (Personalized Marketing) wayn15ly Big Data tiariuUsyansainlunis

wWdenguitanune @usu Disney+ nagndnanfe nsldnsne1nsaudvdns IP Mduwda wu
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Marvel, Pixar kg Star Wars snasneusegslalunisadinsaundn aenaqediuuiifn Resource-Based
View (RBV) 984 Barney (1991) #1iun1sldnsnensianizdalunisadrsanuliuioui 8y
(Sustainable Competitive Advantage)
mﬂmi';Lm%mﬂiaumEmﬂasmﬁsuaamamLLwaWWasﬂuamammimwa NURWINIT]
ssnvlnganunsauszendldla lawn Usenisusn e nsitmuienawzau (localized content) 7

]
¥

agviouusunmsTausssuvating aonadosiunaldsres Okonkwo et al. (2023) figiuilonlu
viosduamsaLiua LU sualasnsiduesiuilfedsiifodifny Ussnsfiaesde
nslénagnsdeyaidugiu (Data-driven Strategy) lnannsiiasizvinginssurfuslaaiiossnuuy
UIMskazuNuNIRaInfinsge dadunagnifidanudAnydsugaddia dsil Chaffey & Smith
(2022) IidfugFannslideyaiiousulssdunisssaumsnigninliiiussans imanniu Jsens
gavine Ae n1sasiuiusinsi@enagns (Strategic Partnership) fudliusnisduwmesiile aAedede
uazUITmdeviesdiu eiiuteamamainfuazandununimain JsaenndesiuuuiAnyes Value
Network (Allee, 2000) fisjafumsairsaametnasiorulussuuiinagsia

{3 deindoyaunasuiiutadouvsnnuduiovesunanrosuansud oe3ale laud 1)
ANanInsalumInevaLesengAnssuiUslnaiasuulasessminig Taslawiznslideyavung
Iuigy (Big Data) wagn193LATIZALTIAN (Analytics) Lﬁavﬁ’ﬂaLLmIﬁmLLazmméfamﬁmaqcﬂsﬁmu 2)
mwizqﬂﬁ%mﬂulaﬁﬁﬁguqa Wy YyayrUsehvsg (AN sUULUELE oW1 (Recommendation
System) LAYMIARIUAMAINGY LitelfiUszanSnwnsTiuinisuasysvaunisalvesiy 3) nagns
NsasIUTUALaELETNAII9AUANATe Y (Brand Loyalty) pumsiaLemduatiu waznns
ponuUUsTUUAINnTineulavdaudosnisiamengy 4) msuimsianisaeumuduaraviniosng
HUszanSnn lneAaienuvaInuaty AUATEUARM kavAIINYNABININTEMVIUANIIN VY
FENINUTENA LA 5) N15AIMUAFILAULIMIINITAATN (Market Positioning) TALAULAZLANAIIDIN
duds iioatsdndnualveauusuduazmuldiuisudenagnsedsdedulunarnd efidviafiiingg
utsdugs tademeanifuasioufuuliunmsdidugsiaRavadidesonderotnnssy melulad ns
UImsdnnsteya uaznagndnianismaiaiiaenadesiuuiunvesuilaaluamsseil 21 sudu
vhladdnuesnsairesmnulsiuisulunmswsiulugnamnssudeyelvsl

7. msUszendlinanisideiiedSuaiiendnuanansanianisudsiuvaesdns

MNANaNTITBIS 01 Jadsurinnudiavesunanvesuansuiisiale wui dnagndna
MsmaevaneUsznsfianansathunussgndld eleduaisdnauamnsanenisudaduvesesdns
vislusedugania (99Ans) uazamnia (szdudssmne) Idognaiiuddy dl

7.1 mslddayadugulunisdadula (Data-Driven Strategy) 84AnTaIN1TOUILWING
384 Netflix uay YouTube 44 Big Data uazszuuwuztLhew (Recommendation System) unld
Tunsdrlanginssuduslnneg1ednds wazoonuuuuinisfinouaussldosnansgn nsusuld
wuaiidelfesdnsiiuusyaniaminunsnain andununislavandlisiiu afeUssaunisaid
RINEYARR ANLEBINNTINNEINGNA LaziiuyarnaeTnyeignAt mnssdnsluseRuUsIng Ly
mi91usy ioniagsAade tuumnedlule aranunsafiuevannsolunisuraduves
gRavNIIURIYAlNe annmsfianasumudiiewnd uasimumududieanaluladuargudeya
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7.2 mawanieniawiziu (Localized Content) naidofusuin omilazviouvium
Sausssuviesduiidninareanuynitunisensuaiuaznsidiusmvesjvuegsiidod iy oadns
ansfaLLUTUATITIEndnualiesiudaan annuuansInguisnumd uaziaiuainaniny
fnAvesrvyl (Brand Loyalty) muﬂ’ma"]L%"mﬁazﬁaué’mé’ﬂwaimaaQ’U%Im nansenuluseaulseing
Tnglonnznnsg o1aduaiuenamnIsuinmsssuaiassd (Creative Economy) titeaiagarmg
wasuginndeviesdulussdvana uagldiduiaiesile “Soft Power” a¥1enmdnuwaiifauinues
Uszimeluiaiilan

7.3 nsldmalulad dug i o wuszaunisal §14 nsdszgnildinalulad 1wy
Uayayrseing (A) szuvaniuauasidengs wag UX/UI Fimouaustuudvalny Judnniladade
dfniiduaSuanuldiuoudmsutsiuvesumnanlosy Tnsiang Netflix wag Disney+ 83dnsialy
anunsmilUyszgndlifuunanie suRiviavesnuiliosnsefumsg . uauansalunisugadu
fuuinisnsUssme uazasnegiugnAvidiulagsinsUssme danlusdulssmg amsinistundeu
\ASugNaRavia (Digital Economy) agnafugUuuy nszdun1samusumalulad uazasiayaains
sumalulagnglulssimaiiunsiaumninensuywd

7.4 msuiwsdanisuusuduazavans esnsfigusatans nsdldnuives Disney+ uandlyi
Wiudsnudfyvesnislénsnensdedng (ntellectual Property: IP) fiiduuds i eas1agiung
siosesuazauindvesiuilng esdnslneannsnadauaruntiosdeing domineiioadrayas,
50281 Wazve1ensld P lUgauduazunisiedy 1wy mavieniisn msfnw uazdeniigu iile
dwon IP Ingludamainanna

7.5 MIaF1INUSAAIBINaLNS (Strategic Partnerships) N135a37144A30918ANIT IS LAY
sgisunilen fliuinsiassdng uasnhenunasy funumddgeenisveisnainiazan

P

dunu TneamzlutFunnisudsiugwesgaamnssude seiuUssmAmsdunsaiuaiov el
AaIAN (Value Network) Litetasuasnaszuuinagsiandafidsdu wasiindnanuaiunsalunis
wistuveusznaun1s SMEs nelunainlan

nanléin nagnsnsnanavesunanlesuaniuiinialeszaulaniiuniSeudhffianuisatimm
Usegnildluasdnsing iofiunruannsalunisusstuisiumalulad om nagnstoya wa
N15UINIIIANITNITNEINT ndinnsdaaSueg 1993 daluseaulsena doudanasonisensediu
ANNANINTIMNAATYERITRA Msasssndnvaidelnelunilan uazmsaLAsugRagIuAINg

wazuInNITU (Knowledge-based Economy)

8. datausuuz (Research Suggestions)

usnmilonngmamnssuaniuils uni3ouainnsddnuives Netflix, YouTube wag Disney+
geanunsniluussendldiugsfiandnanazgnaimnssuduisusuanls Ineamzludssmalng
Town 1) ﬁqiﬁﬁ]ﬁl@LL@%LLW@@W@%&M@ULVI‘L&@? 2819 LINE TV, WeTV wag TruelD maﬁwuﬂumaqiﬁaﬁ
wanAmaNEnNa U Msld Hybrid Model finaunauszninslavanuasandn Lﬁaim%’uﬂﬁnmﬁ
fwgAnssunsuilaniiuandraiy 2) uanneumud msliaruddyiumsaiausuduasavans
ADULNUA (Intellectual Property) WuLAaiU Disney+ Lﬁlaﬁﬂﬂiéﬂ@mﬁiumiﬁiaﬂaﬂﬁqiﬁﬁ]@ﬂﬂﬂﬂﬁ
a5198uA19INABIIUG (Merchandising) w3an1suAsuwmudlUmewnglussAuLIuIwIA 3) S5U1a
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Inguagnmisauiiieites msatuayugnavinssuneumudndna Taglravsusslovinianisun
JranneumudLazatuayunsasusnumalulad Al uaz Big Data WielvigsAaanunsausaduly
sEAvaINale uazansnanuasgsnacumalulag awnsatilueaves YouTube lussendld wu
mMswaunanefuillalemalvigladauazutsdunoumud s2ufans1d Al uag Data Analytics
dlaufiudszansnmvasniadidsgndnldunngsiu andunyuaddyiivielvssalulsanalng
ansaiulnegedsdulusuan
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