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Abstract

This study aims to examine a structural equation model that investigates The Influence
of Social Media Marketing Activities—specifically Entertainment, Trendiness, Customization,
Perceived Risk, and Interaction—on Customer Responses, including Electronic Word-of-Mouth
(E-WOM) and Commitment. The model incorporates Integrated Social-Media Based Brand
Community and Brand Knowledge as mediating variables. Data were collected from 400
respondents who had engaged with StadiumTH’s social media platforms within the past six
months. The model demonstrates a good fit with the data (Chi-square = 249.282, CMIN/DF =
2.246, RMR = 0.015, RMSEA = 0.056, GFI = 0.929, CFl = 0.973). Results indicate that social media
marketing activities significantly affect both E-WOM and Customer Commitment through the
fully mediating effects of Integrated Social-Media Brand Community and Brand Knowledge.
These results highlight the critical role of building strong brand communities and enhancing
brand knowledge through effective social media marketing strategies to foster long-term
consumer responses.
Keywords: social media marketing activities; integrated social-media based brand community;

brand knowledge; customer response

1. uni (Introduction)

fudsusnmssy 1990 Juduin nsdoarsvesuyudldidigyad iasg fug iy
Tngianiznisiivlnvenaseredumediin aruunsvatsvesausnlng wasn1siing uves
LLWﬁ@W@%Mﬁ@ﬁ@ﬂua@ulaﬁﬁL?Jmiaﬂ’]ﬁiﬁ;ﬂ%ﬁmuiaﬂummﬁmLLazU%‘IﬂﬂL‘l‘fﬁmﬂé’flwgmLﬁmﬁu
(Kaplan & Haenlein, 2010) deraliAnnisiasuntasesiidoddalugnamnssude Tngiane
ﬂﬂiLﬂﬁlauﬂhumﬂﬁaé’jﬁLamlﬂajﬁaaaulaﬁ Feeadnsiudesnuunnuumilagvenedemisdoans
Kuunannlasueeulatifivainvans (Qualman, 2012)

StadiumTH 1 unilsluunanresudefidniunisaeldu3en Plan B Media 3180 (ummwu)
Fadussdnsduihdunismarauasdelavanlulsundlne Tne StadiumTH figausufinisudndon
Refuinluddnieatvayunisidiisdoyavesinfun aunauin wazAanssunisudsiuegng
souny lagduwanwesuudn lawn Vuled (www.stadiumth.com) Facebook (Us¥anas 260,000
K AAR13) YouTube (Useanay 35,000 5 @ An13) Instagram (Usguaay 22,000 & 7 an1a) TikTok
(Usgunau 170,000 HAAR1L) Uag X n30 Twitter (Uszanas 13,000 {Ann1%) (StadiumTH, 2024)
wif StadiumTH agdiemanansalunsaizngutimnetamzmsuiuinldd uwidewIeudou
fuesdnsdesnelugjesns Thairath, The Standard m’%aﬁdaﬂmﬁﬁﬂmzLLawé’ﬂﬁﬁﬁwu'gu;}j’ammmwé’ﬂ

v ¥ o v v [y

aaulunagunanlesy StadiumTH Senundyiudedninaiunissuinsduawagnisidusiu
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Huslaaluining sudunaandnwauzvesnsiiudatanizne (Niche Media) AHU0ULUAUDINIT

Y

v
o S

dnaueilonituednde sgelsinnunsdudeanznieindunatsdugaudiinliaunsondn

[
=1

domldegnsdntauandeulostunguiuslnadifienuaulaanignsldesndlnddn addaanndos
fuumumvesuIsvu Plan B MundslufaiuayuvdnuesnisimuisUszinelng (SAT) Fataeli
StadiumTH flenalunisidrdednAnnazamauimegiadunssuinniiderialy Feanunsa
avviouliuiadnenmvesunasesulunsdulauas nsasanuduiusiuiuslaalussezen
wif StadiumTH g eviifigaunmuaraunsadexlstunguidivaisianiendlda
wandudliaunsaasisanuduudwesguvunsidudiesulal (Integrated Social-Media Based
Brand Community: ISMBC) wagdfalsianansaudas “dua” Winanedu “fildusin” sgredsduld on
7904AA1UENVAUAT (Brand Knowledge) vasfuilnadutsznaulude nsnsemingnsnaudn
(Brand Awareness) kagnnanuwalns1d@ua (Brand Image) é’aagﬂmzé’wﬁ"wLﬁaLﬁauﬁUﬁﬂamwmm
demiindn uenand suAfedAnyidadniAsafuunumeesianssumanimanaiiudedeay
saulatl (Social Media Marketing Activities: SMMA) Tuu3unvasdeanizniaguiwinigldusum
Uszinelnedafisuaudiin dwmalivinosdanuifiannsaiiludssgndldlunisiaminagnsans
doansiaonadosiunginssuguilanlugandvialdesaiussansaw daazdunumddalunisdima
A ONYANTINANTADUALBIVDIRNAT (Customer Response) A n15UansaUIns U NH e
Sidnnsedind (E-WOM) uazmusjssiu (Commitment) wasgndnsensdudn (Keller, 1993; Laroche

et al., 2013)

v
[ (=3

NMANARINETT MUITeLTa@nwinaresfanssunansaatarudedentesulatves
StadiumTH 7 fision1snevaueivegnaAl tnedinisaseanuduudwesyusunsidudiooulal
wazosfmusnTauddudiuusdmnu Wednseinalniddvisnasomuduiusseningnsdun

[y

fuuslaa waziiauetalauanusidnagnsdon1sAduNuAuN1Ia1nAdaves StadiumTH 7

A111508N5LAVUTLANTAINNNITANLTUIUAIUNITIAIAR IV AVDIHDRANIEN L UUSUNVRIUTLNA LNe

Inae19d98u

2. IngUseeadAn133e (Objectives)
1) ez vSnavas SMMA 7ifisie ISMBC, Brand Knowledge, E-WOM wag Commitment
URNATRET
2) Wi eT g1z unuImvessawls ISMBC wag Brand Knowledge Tugiugdulsdanu
Tuwuudnaes

3) WOLAUBLUZILUININTINAENT IUNTORNKUY SMMA Y84 StadiumTH
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3. NISNUNIUITIUNTIY (Literature Review)

3.1 Aanssumsnanarudadeassaulal (Social Media Marketing Activity: SMMA)

nuinsldaganuiisnela (Uses and Gratifications Theory: UGT) Sswaiunlag Katz et al.
(1974) seylisnsdeansavuisjaduunumdsgnvesiuilaaie Tnsiausinguilaaliladudiu
asuuUgNNTEI (Passive Audience) usidonltdesing q sgreilidmune Tnsaziinainusegsla 1wy
Anutuis Mslimeu waznisuanandeya eneuauesnmeiosns (Needs) LazussgaIuils
el (Gratifications) Awanssiuly

SMMA (JunagnsdrAesnsduailunisasisgann aiemnugniug waziaduas sy
ASIAUAN ?fﬂﬁgwmﬁmulumia%ﬁqgamLLazmwé’ﬂmisuaqmwﬁuﬁﬁ (Laudon & Traver, 2017)
dodsnueaulatiadudesmedmiunisainsteidoadannliifunaud Wefiudiuutmainuay
anarmsaulmsosaesuilan (Prasetio et al, 2022) adsielvdoasauduendnuaives
AU uazdsheuddaminazyinliguilaasanldsuninuddey (Bilgin, 2018) 4 Seo & Park
(2018) srynadnuuzue SMMA sulfiudunoududulunisipamssuiuusudlumiuslag il

1) autuiie (Entertainment) WudadodidgiviildiAniauafidauinieitunsdud
msldimamandaiomazannsofsgaanuaulavesiuilnald (Vasa'deh et al, 2021) 1 Manthiou
et al. (2013) §44 guruadouadsiuaumnndedtunnanuaulasiuty Ssmutudadunddy
ussgslaiiddglunmsidisig wasmnutuiisesyionszduorsuaidsuin deoifiumginssunsi
At wagynliAneuRslaasldseiioanniy (Kang, 2005)

2) 11519nav (Interaction) nsldneuazdrelvi ldausadrfisdoyaiddnsiniataya
RerfunsdudvdendndusiiiunsnanouazuaniUdsuaufniiu (Muntinga et al, 2011) uay
yhlmAnnsioanswandsufussrisdeunzdnne fuhsaiausmdndulunsiauidemitadg
Tneléludedanuooulasl (Daugherty et al, 2008) wazdgivandesiiadunaiuaranudisyning

a (Y v

uana Fa5nludsgsiadugnarviliaiuisanevausiniudenis anudndu aufnui

9

Y
Yaa =

ToLauBLUzYRIgNAT avliauslaalafBdu (Masa’deh et al., 2021)

3) ausiuatiy (Trendiness) agvioufsmnuanunsavesnusudlunnitauedoyavieiion
fufutlagiu uardiauRerdostunszuadmluvmedu (Naaman et al, 2011) §uslnasinlina
Fesfuiudayaiiviuaioninniinisdearnddlasanuuuiaiu (Seo & Park, 2018) 1 n3tives
Godey et al. (2016) finuin erwviuasieinalnensadongfinssunisdendud Wy msdender
namiduanildludoooula dedefsuiummsdsnunazuinliusiual

4) M3UFuss (Customization) sefuraInIsUuLAsasToudssedunisTviusnsfineuaues
mméfmmi‘uaaqﬂﬁwmmaﬁw (Schmenner, 1986) %Qﬁ]%ﬁ’mﬁﬂLﬁmﬂ’]i%JUi’L%\‘iU’JﬂLLﬁzﬂ’J’]ﬂJ‘ﬁ\‘i

wolavasgnAla sunsdidamaninninisidlavanwuuiesldiuynaunily (Nam & Yeo, 2011)
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ey mNumaamaTumsaaamaﬂaﬂwmmww ﬁuaammumaumiﬂammmmmmwiu ﬁu‘]

(Martin & Todorov, 2010)

v

5) AULEBa7ITUS (Perceived Risk) 31nn1sAnwidaivinislusin wuin anudesiisuiidu

Y

waxnnAliiudueuingiungAnssuguilaa (Bauer, 1960) Mm3dnnisivaudeaniuilaeeng

JUszansnaneud edsaussulayd ndunarerdulanialunisasraninuliangla (Sano, 2015)

Y 1

fegaty nsliteyandaau Wsdla waznsneumainveldlulssnunisaulmaunsoanainy
Innfnareruilan wavasienudulalunsidiusuiuasdunla

9uuiulean a3rUsENaUYDY SMMA denndelaunsiiuusegelail UGT aduneld daeerumu

¥

HUS LNALEBNAAMNULNIVDINTIAUA NI ILAIANIIANUUULAIINLEL YN (Entertainment Gratifications)

donuinunfldiusuiiedemsiunsdudmieduslnasedu (Social Interaction Gratifications) %38
Lﬁ@ﬂi%’LLWﬁ@W@%@JaaulaﬁLﬁaLLaNmm’mi 91@15 wazAUiuae (Information Gratifications)
wikuiliuasnenuyniy (Engagement) wagn13maUaLBLTIUIN (Positive Customer Response)
Hens1duA11INT U (Muntinga et al,, 2011; Whiting & Williams, 2013) 5981908121849 A5

(%

SMMA agihandenisiinnisassutininsduduaziinnmanvalvesnsdudild dsanusadulana
Tudsuanuaz@isau Tneaiunsasidunisdiunisasiutioninig q luwnas iwanwesunnsduaid
N1598NWUY SMMA Tinauausaudesnsivatigeuduwiliuvilviuilaaianisidiusiuuas
' & U A ° = 1 ] A a N s
NsRaUALDIIBLUTURDEEY TngazinAnwiiuyaneswewldnunuilaadeainunaniesy
A9 9 99 StadiumTH Tusuideil
3.2 AUt und suasgusuns1duataaulall (Integrated Social-Media Based Brand
Community: ISMBC)
N NIsaniUd suniadenu (Social Exchange Theory: SET) Walunlag Homans (1958)
uwagsioganlag Blau (1964) 851871 ANuduusIdRLAnTuLaz At sall ol ddIusmTus
A av o U a A Yy o  a A x> a
n1sfuduiusuuinanauunuiiainnimisnuafuawuildely nanifie uywddnussiliu
Auduiusgadenuludnuae “nsuaniden” uwasideniagadusailosaninlasunanauunui
Juvan Jadleandndruuareglugusunsdudiiiewinlasuauaainnswaniiou ldiney

Y

Lﬂu%aum}’namﬁmﬁumﬁuﬁ'w nsadvayudsdinuanguilnaseduy w%amﬂﬁ”uammmu

[

Lazideulssndnualfuns dusn Turaziientuy asduseslasulsylewiannnisiiaundnfisng
a1 1 v 6 & a 1
Tdrusu wazndauazkysuszaunisaldaulnaaliy

nsveneivanAlulad ﬁQ fanaznsdeanswuvaasnaudedinteaulalidmaly “qguwuy

s o

a Y [d [y Y o = v Y oa = ~ PN
aaAuA” nanetdunagnsddgiitinnismannianldlunsideulestuguilan lnefidmneiiedia
seAuMsiuiagaiunmanualasduanilaiuluinlavesnguidinung (Keller, 2009) Fayuvu

ns1dun1eaulail (Social Media Brand Community) HuLAin21nAUAB89N15AAG18AUYBIENNTN

(%
Y

suluianisinsiedeasiveasimalsylovisiuiu audnsnane aaendudsniskisdusaniuieu
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n3Ngns Ineaudnazdanunilounserangadanulunuieund aus AUl naenauds
AflolUlufismadeaiu(Srivardhana, 2021) FauwAnvesyuvunsdud (Brand Community) Tu
yARTvialaBalastuiuiinegfimans uiAnanlasadeeuduiusseninsyanafifiauduren
Tunsraudiiensiu (Muniz & 0’Guinn, 2001) wagstmudy SMBC Afwatmunndululanga Web
2.0 (Kaplan & Haenlein, 2010; Laroche et al., 2013)

McAlexander et al. (2002) thiausnseunuidnisdfugumunsdudidgnddugudnan
(Customer-Centric Model of Brand Community) Fsagfessiaaduszneuildasnsmnuiduudeuyy
»318UA" (Integrated Brand Community: 1BC) ﬁﬁm'ﬁgimmsi’wﬁ’uma%uﬁaam%aiuqmm
fandamiendeulostuinniudn 4 7 Usenoude

1) prwduitusvesuslaadundndast unainanmutdede arumuniu msldau was
nstlvesiola

2) anwidaiugueaiiuslnadunsndud MmilnAsmuduiusisuaduszerem W mseeusy
TORANAA TON15aANTUTHIUNAUSBUUTUSA

o

3) anuduiusvesuslaaiuesing fie n1sdATesle E-Commerce kagNTEUIUNITUINNT

anfanysannsiteifiAnAusuikaranulanfdediesins Failugauianelalufidud
v o ¢ Y oa v YA « N a ! a v a v =
4) anwduiusvesuslaaiuguslaady 9 MduaundnlunguyurunsiduAifieriu wasinis
A v & v vua va A
uwanideguiunefiufauiiauiuyey
Tnganudugurunsidudiuazusznoulume anuddndumnifeiiuainnisdimusssy
S v a = ' o Y & A qyva Y s YA 1%
warUszindngy uazamnusuiinveunsdasssusiuiu Fagnauielrnsdieuilaawazasne

¥

[y v} 6 a aa % & a @ [ o r.:l' o Y a [ v} I3
Auduiusivguslaaluszezend lnedidudmsousnisundutadudd gimvinlviAnauduiiugain
JuraulunsAuALReINUY ImthJ'aﬁ’WL’fJuéfaaﬁﬁuﬁwQﬁmam%Lsﬁwmﬁméﬁaa (Sreshthaputra, 2015)
%uﬂuvlﬁﬁaLﬁ‘z?wﬁ']ﬁqmmaLLagﬂizaumiiﬁ f\nﬂmmLﬂwﬁmﬁmﬁ’umammm WALANNFUNIUR
Negtuiun nsdesiu nsaunun AL3 nsadvayunisensual aasnaun1sidenleamiselsual
(Morandin, 2006) m'iﬂﬁé’mﬁua‘awdwam@mmumswﬁuﬁwaauiaﬁﬂzﬁﬂﬁﬁmmmifﬁﬂL“fJuL%’wsuaa
guyuwratuluiian auﬁﬂﬂgjmilmd{]w%’wmm AS19ANUFUNUS ﬂ'ﬁagﬂaﬂ%ﬁummmiiwﬁ’u
1 & = a & Ql' 6 o a a
Haudsgaunisal lWaufenismidded ursyusueouladldlunisanidugsnssuniuaseg ia
i nsuszyauIuled (Dusu (Wang et al., 2008)
a a v ¢ a £ v ~ | < - a v A
aunfnvesguvunduseeulatiintulade Wewalinisdenssunienafnnuditulube
FapueaulatlazsSulaniendunsnaduavssndnsuniauaula lngazianuaianisineslaeu
ALARLiLYeETnaudY 9 wisuusulsyaunisal laudadlen wu sunmesednleiiieades

funsdudntu o lnaesnaunsiufduiusiudnnisnainiiguannanvlosuiu o lnensidiusuly

AANITUVRIYUTU W38N13N15ANANIITUALAT AIAUAT WnnNeatn naonauaNnTndy 9 Avinli
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Dudrmilwasaundnguiu Inenginssuriomuddniiintuuu ibigusunsidudtunaiaidu

o [
o Qddi" v A o

Aandudoalnduun F9daNTsaunutyvinlmaa ISMBC (Srivardhana, 2024)

LY ° 1

nshinudAguasAugdeing 9 Neriunsdui wagazgninduasianuliauendlul

<

£

a 1 < = a a 1 a a = 1 1% [ '3
AuUslnpegeTInsmariuseansamannninannisdeanslugluuudy deasldnisadinmdnual
aduatulavesiusiaale (Kim et al, 2008) fausitdnivinisuazesdnssing 4 azdalilvianuaula
Tudsgiiutiunnidn uasinsudugain Kotler & Keller (2011) Aladin1sna1ian nmsnainidsldnau
HIugugUasIdumausaasmansenuaunnanuallulaguslaals Fuilvgusinadigaiiviieu
LAZLANANNYDINTIFUAINUARYTIL Lazdiaeneniads1InaenIudnanualvesnsdunlaegig
43198556 @ 9luaruvas Gabrielli & Baghi (2016) vinlvladoasudn guvunsiduaissulail
ANANNTOIUNNTATIFUT 1AL BIAUTENBUTILANANYBININAN BN TIFUAL wazlinasayuues

) ¢ yay M Y ! & Yo = | Y a o v a Y 1 vd
amanwalvesrnldlaegluyuyu egruiuladn ISMBC Jsanunsadamalminnisiuinsduaseor
aguanyuyUATIAUAlANINTY wazdnalitinnisandinmanvalnsdualiuniu denndesiu
WA SET Miszydn “defuilnasutmanauwnuiidual winwiazaeuwnuiienginssuindu
Uszleyilronsidun”

3.3 89AANMNINT1EUAT (Brand Knowledge)

Customer-Based Brand Equity Model (CBBE) fiaiulag Keller (1993) iunsounguijdifey
Nldesurensasraygarnsidudainyuuesusian lnglauadn Brand Equity Hinnn1sasieaes
aeAUsEnNoUnan fe N155UTATIFUAMATAIMENYAINTIFUAT T9 Keller (2003) Tenudnlu
ANUMINEIRNIZUAAAT ] USTAAR AL IR UATIAUA19INAUNTIT1 DT anssuukas

A &4 My 1 v oa v v o A A A 1Y a v o o Y aou v
nsUssdiudaliiuiduslaalilasnduiisenselalivensdum wideuianumunendudou
PNUszauMsaliazauianilvensiauaiu wnfailasunisvenglag Srivardhana (2024) H1u
N59UYBIININYIN1TIAR (Cognitive Psychology) Tnetauainguilnaiin1sideulennumung vean
duaniumieduluaumsadn Wy yana anuil wusuadu wseuTundnd q sutlugnisnedives
UASNAINLUTUA (Brand Personality) wazUszaun1salveds uilaa (Consumer Experience)
d‘ ¥
nrannuatgluszaulaan

Brand Knowledge l@sunisduuneanidu 2 ffd1dgy laun nisaszuniinifansndudn (Brand

Awareness) hagnnanuaingndu (Brand Image) m11nsauvad Esch et al. (2006) Fadunisuus

a

mudnuzdouaiiondeulgeTunsidudimuwuInieas Keller (2003) Ing Liu et al. (2020) ¢

kY Y

(% v
o R

guduima 2 Gadansalddulasaimanveasdanuingdud lawn

1) msmwﬁ’ﬂfmﬁué’w (Brand Awareness) LJuaRUsenauLsna89 Brand Knowledge
fifuslananunsnansy/srdndmsdudmis q wasvilianusadenlosdudrtunmaudldieiy
(Keller, 2016) Ingn15andntuns1duan (Brand Recognition) e Nsiuszaumsallussnvesuslag

1 dy [ U a v gj = = a ¥ =
UIVIT AT UAINUVDIAUAIUUL LAZNITILANDINIIAUAT (Brand Recall) #ueag AUENTO MU
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n1sisentayalunnunsdifetundua i onuedud1useianainan nieledesldeu
Feazuagiuilaniintensdus wazasiiulonalunisgnidenliiunsidumty « (Keller, 1993)

2) ndnwalnsdud (Brand Image) Lun1sazviounissuingduaiananunssditule

a =) 1

AUslae Tnwesdusenou Uselowd wasyuuesilifeiteanunsduauuisdanuwnnaiadlomey
AuAuYa (Keller & Webster, 2004) #avilgnA1AnAURBINITATIAUAINY 9 wazinlidud1An

'
' a

yamALiial (Persson, 2010) McAlexander et al. (2002) §3laagunadn gnen Tnolaneiiduaininves

Y

YUBUATIAUAN U NN INTSUTUR T ANeaUlal ALV A AAAIUATENENS D95 9951IASIAUAN

9 Y

v A a

a 1< [ ¢ ala v = [ ! v v 6 [ [y
uiindunindnwalialulavesgnai Feaziligdanuduiusdud uaziinnsiauiseauaiy
Wanleasgninsgnaduesansuniuananuldlavazanudnfslivetesdng aenndesiudeiaus
Y949 Seo & Park (2018) w8331 Brand Image LJunasinven1ssuinUszamdudawazinine,
o Yoo Y a Y Y 1% a o § v o ¢ a v &
Ainswaunatuauanvesiuslaadudadeuindendu q iliamdnwalnsdudinatedy

& A [ a YA
anumneduivensuludnlaguslna
= 1 v a ° A ' A v oa = v v a v
FaaonndaIiuLLIANAINLUUTIaBY CBBE Mtauedn Weduilanin1sfuinsiduduay
AMANYRINLTUST (Strong Brand Knowledge) aztiludaudaiiu (Confidence) wazaiuduius
Wauaniuns1dud (Positive Brand Relationships) @wiliiguslaanevaueadanginssudilu
Usglovdaauusua i n15%e91 (Repurchase) AuAnaA (Loyalty) n1susnse (WOM/E-WOM)
< A ! = ' . .
wazauAalanvzdrglusiaiiania (Price Premium)
3.4 m’smauauawax‘ignﬁ'ﬂ (Customer Response)

Customer Engagement Theory (CE) (Brodie et al., 2011; Vivek et al., 2012) 85 U1 ¥ 04

) ] ‘:4'

ANNFUNUSTEMIIgNAArATIAuATlug uENSEUIUN SIS WNAnT Wi ung Anssu 015l

wazAuAn laglidndnegninisdensennuiianela ngu)diiunmsiujduiusuuvasmiawagns

aa 1

a¥19AuANSIUAY (Co-creation) 5¥nIN9QNATUAEATIAUAIKIUEAAIS 9 Laun n1sddIusIuds

NOANTIN N1siEIUTIUTIOTUA wazn1sidrusmgadygn

a a a

Customer Response fitgdAyaon1sUszidulszdns nnvesianssulusualudodeay
saulail lnglanizluuTunves SMBC AMaunlugnisiivduiusidednseninnsduaiugnen
(Bickart & Schindler, 2001; Pitta & Fowler, 2005) @9Usznauluniuaaddf tauwn E-WOM %38ng

vanasuuUIndeUIniudesoulal LansiinsnavausudIngAnssufasiouaualiaslalunisi

1

druinvegna lngdeyaanndldnuaiduunanresuidviainadenisindulavesiuslanuinnii

T8YaN19NITINATAUAT wAatidaulesiungunisivarestayauuuasitunauves Katz &

= a a 4

Lazarsfeld (1955) 13 liviudisdnsnavesunnadidud vimennudnnenginssuusinanvinlyi

[

E-WOM naneiduias el ad1Anlunisise Brand Awareness wag@3s19 Brand Image lngad adany

o
o o

soulailutaaneilmunsauiignd msu E-WOM Llesainmeunsdoyalaisa wagldsuniseeusy

q

e uilan iunisnevauendangAnssuveagnan (Seo & Park, 2018) wavA31uL Y
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(Commitment) Ag N13ABUANDNLTIITNA FeilTINFINAINTNINYIANUAUTUTIENINNUAAATILARS
femnuseenslunssnwianuduiusuull (Moorman et al., 1992) lnggnAazinAuynRule

AIgninfanuUd1IAYUIRNFURUS nTeATANAINY WduAT S lideAnune1e1ugIagn

<

(Morgan & Hunt, 1994) n15as13ausnwuvesgnalbailyuanisvinlvgnatwanala waidy

N15A519AUANA KRN UNVOINAIN T ANUFUNUS A UBIANT (Ulrich, 1989) wazgnAf i

Y

AURNNY AB gnA1dlaudIdysauI¥nuinannisuusdunaataznsneInsiuui ¥y
uagileufesnsflanduandnvesuidmitesnumanuduiudiu 4 (Seo & Park, 2018) AugnL
JenaneifunnzaelufindnduliAnnsiidiusindeguea 1wy msaduayuasdud msliaia
Frewde wionalunszuondenueing

Customer Response lalldiiwsnaaziouainUszaunisalaesgndi undadududsdrfyn

avviousyiuANUYeNlewagnAmiunsdua Maludmginssundunald wasludsrnuidniile

et

TuvsunveanuduiusiBlninelugusunsdudi dennasstunsounuifn CE davimtnimdu
nalnnansiasviouseAuANUFURUS TEniNgnAMALUTUA LAglingAnTsuigasn WU n1suande
v Y] Y & o Ao u g v a °o & s o & o
wazANsanyniy auy iy Wudvdddgildussiduanudisavenagnswusudludedeny
saulat msdiladifimarddadanudndulunisiauiesesdionisnaiafianunsoduaiunnugniu
U Al 1% 1 = a a
wazAuAnAluszuzelaeg1aliuse@nsnin
3.5 MIRAUIEINAZIY
31147981399 The Role of Instagram Social Media Marketing Activities and Brand Equity
Towards Airlines Customer Response 84 Prasetio et al. (2022) Wu11 MInannudednnoaulal
finadon1sTuinsduauaznmanyalndudegelideddyn9ada n1ssuinsdudinane

o w

ALY uLaY E-WOM ag1efiddAyneaia waznmanvalngndudl duasennuyaluuas

'
aa =

E-WOM egafitfudfnymieada Jeaenndosiuauidades The Effects of Social Media Marketing
Activities on Brand Awareness, Brand Image and Brand Loyalty 84 Bilgin (2018) finuin nsmann
Wudedanueaulall suuszneulusie amnutuiia nsusuuds msliney wazannuiualie Suase
nsfuinaduavesruilan ananvalnsdud wazauasininfAdensdu egraldudAyn
4 uiflaudnudaiuauideses The impact of Social Media Activities on Brand Equity 184
Masa’deh et al. (2021) finuin Anutuis nsUsuuss uwaznsliney Suasenmdnvalnsdudn
agnadifedfyneada luvaefinuivaiolifnadenmdnvalnsdud wagnisusuusds n1sldnay
wazanuiuadedinasdonisuinsaumegndided Ay divesanutuiidiiinasenisiuinsaucn
uonaniflueisoides ﬂaqmémsmam%aLﬁfamﬁﬁmaﬁammLﬁﬁ’mLL%waqsqmumﬁuﬁﬁaﬁmm

a

paulail: nsdlfnwdifle Usewmelnewes Srivardhana (2021) wuid1 nstwadillennilnudnyue

v k4 v 6 ! !

AnudaluLasilemndnudnuurai s duius dwadenisaiiennuduudosyuyuns1dud

9

pauladegalideddnneada waznisinadnidademinigsuuuutayansiduaiwazsueuuainy
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o w

Juiils dananonisasannuduudwasgusunsidudtosuladegelidodidgniead wazain

o

NATBEes Insnaveanaluanndnlugusunsduiesulatiidessdaiuinsdu lneru

v £ <

[ v [ a 14 . 1
JEAUANTMLVULULUIVNYUYUATIAUATVDI Srivardhana (2024) wWu31 IEAUAIULTULUIVDIYNTUAT

a b4 a v

audnooulatdsmarosziuasdmuinaudmesiusinnegeiiteddynaada uenaint quwuns
dudeaulal Jidwasensdanuinsdusiveuiing lneddulsdmiufossauaudundly
yuvundudiidgnanduquinarsedralifoddgymieada uaglusuideiios A Study on The
Effects of Social Media Marketing Activities on Brand Equity and Customer Response in The
Airline industry 484 Seo & Park (2018) wui1 Aanssunisnisaatnrudeludeaiiissulsznau
Ushe Al msldneu mnwuass nmsusuuss uazmsiuinnuides fnadensiuing
duduaznmdnwalnsdudegelidedfynieada nssuinduiinadeniiuaiuegad
tfudndnymsada uavnmdnualnsdufdnaiernusjaiuuay E-WOM sgsiltddfayaada
zuiulai1 SMMA dudsznauldmae Entertainment, Interaction, Trendiness, Perceived
Risk Way Customization @1u15avinlifiin Brand Knowledge fio ylALAAAU Brand Awareness uag
Brand Image Taedl ISMBC 1 ufmuusdeniu 9 Brand Knowledge gaurluanisiia Customer

Response @ viliiin Commitment wag E-WOM ladnaae Aty Jediundnisivunauusgi

el

auuATINT 1 (H,) SMMA T8vanasie ISMBC Tusiemiaieani

ﬂm/ﬁj’)uﬁ' 2 (H,) ISMBC flgnswase Brand Knowledge luviAmaiagani

quuAFIUT 3 (Hs) SMMA d8v5wase Brand Knowledge Tuiianiaudeady lnedl ISMBC 1Ty
FAUY AT

éfﬂyﬁj?uﬁl 4 (H,) Brand Knowledge lalin Brand Awareness Wag Brand Image d8vn5wa
we E-WOM Tusiem1aidean

ﬁl/l/ﬁjwﬁ 5 (Hs) Brand Knowledge lalin Brand Awareness Wag Brand Image d8n5na
fo Commitment lUNANINALIAU

AUUATIUT 6 (Hy) ISMBC fom5wasio E-WOM lusiamiaieaiy lned Brand Knowledge (i
FMUTAIRY

quuFgIuA 7 (H;) ISMBC 1§ nwan's Commitment luian1aideany Ingdl Brand
Knowledge 1Tusauu/sasnin

FUUAFIUT 8 (Hg) SMMA Tansnana E-WOM luiiemadeadu lagdl ISMBC uay Brand
Knowledge 1Tusau/sasiiu

FUUAFIUT 9 (Hy) SMMA d8n3wana Commitment Tusianiudeanu lngd ISMBC uaz
Brand Knowledge (Tusiauusaiaiu

nMsiawaLAgIuy awnsamruailunseuwnAnnsideld duwanddunimi 1
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]

: Customer !

- Response :
' [ » = H;
Social Integrated T 5 ! _H,
Medi? H, Social-Media H, Brand E-WOM : _H,

Marketing .| Based Brand |____ ; Khiowledge !
Activity Community m‘ P » = Hg
Commitment ) ! = H,

]

1

1

1

ANA 1 NFOULLIAAIUNISIY

4. 35n15998 (Research Methodology)

4.1 Usensuazngunlagg

mATeilfivsennsiilifinu fo iineuilnadenin StadiumTH uaringusogsillidne
fio ffiguilandeain StadiumTH luszezinan 6 Weuiikiusn $1uau 400 Ay

4.2 \3asileldlunside

mAdeiinsivioyaiiunsinuvaeuauesulal Tasfideldiuuvasunuiiuiuus
manauideiadieadsiuduedosdelunsifuunadeya Tnsanmsautseenidu 6 g léun

dudl 1 Aaudansesigreunuuasunulsinisuilandeves StadiumTH meluszoziaan
6 ouitinuamielsl

dudl 2 Manifefuteyaiilusuiadvduyanavesinounuuasuniy Wuderau
UaneUn (Checklist)

dauil 3 ManuAsdfusefuaAnTiudiy SMMA 1w 15 9 Usuugsainauideves
Kim & Ko (2012), Seo & Park (2018), Punyaritjaroen (2018) wag Firdaus & Kusdibyo (2021) 131
Anidurnieds dwunsenuuduiuusdunald 5 fuus

gl 4 AanmAerfusefuauAadiugu ISMBC $1uau 14 9o USuugaainanuideves
McAlexander et al. (2002) wag Chaisanga (2017) tnandnludnade Sruuneenunufulsdung
1o 4 fruds

gl 5 ManuAIiusERUANAATILAIY Brand Knowledge $1uau 6 99 UuUg9an
$MA38v09 Seo & Park (2018) YanAndudade Suuneenydusuusdanald 2 fuds

dauil 6 ManuAeItusERUmNLANiuuNsRoUAUeYaIgNAY S1uau 6 Te uiadude
AanuiAgIiy E-WOM d1uau 3 48 wag Commitment #1121 3 9o Uuussanauidsves Seo &
Park (2018) InglallsinunAniduanadedn dddudud 3 - 6 THumsTnuuy Likert Scale 5 s¥dfu fe
1 munefis Wiusedesiiga way 5 muneds Wiusieniniiae lnslunismeuuuuasuniugney
LLU°Uﬁ@UﬂﬂulﬁQﬂgﬂiﬁﬁzﬁﬂﬁﬁﬁﬁuﬁaLLazwqaﬂiimﬁLﬁ@“ﬁ’u%mzuﬁﬂﬂﬁ@ﬁﬂﬂﬁﬂ Faduuuims

WAEAUNU Bagozzi & Dholaka (2002) taw Dillman (2011)
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4.3 nNUTIVTINTRYA

wﬁ%’aﬁji%’ﬂ’m,ﬁmwiam%’ayjaLLUUI:JT%’ﬂawuﬁﬂazLﬂu (Non-probability Sampling) lagld
FBnsidonuuuazain (Convenience Sampling) Tunsidenngusogng Ssluiitidugfanunsaidnis
wazdudlideyalurasnariviins@ne iunmsiuvuasuauesuladimeunsinledoaiife
uwanWesuves StadiumTH Tagldfmunszdunnudesiuifesas 95 uazAnmaaawdeuliiy
Sovar 5 FeAuINIUIANAURI9819918gR5Y8 Cochran (1977) dmsudszansitlins vy
wiuey I uunguinegayindy 384.16 au lneitornuitiuguazannauaaaiadeulunsiiy
Yoy fATedafuteyadiuan 400 au Fannndmuindusii wagdannnd 10 wiwessuufus
Faunaldl (17 fauus) audetaueve Hair et al. (2010) isldanunsoiinsizideyaldednignies
wagdluszdnsam

4.4 MIIATITAdaYa

fAdelsindoyafildsuanuuuasuniudnau 400 ga wvihmsieseidadAdiulusunsy

[y

sPss & 3dulenisasaaeuaudesiy (Reliability) iiainauaenndosnielugaiisady
(Internal Consistency) v8suuuaauntuga8n135ld Cronbach’s Alpha Coefficient s usad ¥a
Tngthuuuaeuaunguiaegns $1uan 40 ga (Pre-test) unduInAad sduUssAnsanduius
Ingusznaulusmenquainusuls SMMA 91u3u 15 98 Usenauluaag Entertainment 3117w 3 99,
Interaction 9712U 3 U8 Trendiness 91U2U 3 98 Customization 91UIU 3 U0 thay Perceived Risk
U 3 o AuUIHES ISMBC 911U 14 U9 Usgneauluaie Customer-Product Relationshipuau
39 Customer-Brand Relationship ¥1U72U 4 9 Customer-Company Relationship 97U 4 U9
wag Customer-Customer Relationship 914U 3 U8 AaLUTIHY Brand Knowledge 31U 6 U9
Usgnoulusae Brand Awareness 31U 3 90 WAy Brand Image 31U 3 U0 UardILUINgY
Customer Response @ 1Usznauludledinusdanald E-WOM s1uau 3 49 wag Commitment
$1uau 3 9o Faduusinwnadsunasa @ > 0.70 mneANdn RaduUsTinNanades iy
10 Feilvmeniissiaturesulsiinruaenadestumniuiy

uen9nd Adeduhmaiiiuusdanald (Observed Variables) wiagnguuaniduriads
\etunesunedelasadeseduunsn (First-Order Structure) anuA1LuEIves Hair et al. (2017)
LﬁauﬁﬂL?{mﬁzuummmsz};ﬁamadﬁ’a%’im (Multicollinearity) wagifisnadosnmuauuusiaos il
annsnsuunduusdnaldeanuild $1uau 17 Fuds udsldnunguiauys fsil SUMA 5 duus
Usenoumie En (Entertainment), Tr (Trendiness), Cu (Customization), Pe (Percieved Risk) wag In
(Interaction) ISMBC 4 #auils Usgnouaqy Pr (Customer-Product Relationships), Br (Customer-
Brand Relationships), Co (Customer-Company Relationships) wa e Cus (Customer-Customer

Relationships) Brand Knowledge 2 @uus Usznaunae BA (Brand Awareness) g Bl (Brand Image)
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wazluduvesferauves EWOM s1uau 3 40 wag Commitment 1w 3 4o viwmthdusaus
danaléflu First-Order Structure agudn Jathunldlaglildthuvinduriadedn
A3delautayaluviinisussananauasnnaeUANLAFINHINANNITIATIET1S (SEM) W
TUsuNsU AMOS FadunisveadeunsouwinAnfiifulsdsiu nanfe Wunsnszimsadnnane
Fuvsilslunsmaaevanuigiunnuduiusuagdninavesngudnusifdnsaslaseatie fe
Teuusiu Muusdesinu wagiuusamudunsuaunauseninensiaszsivade (Factor Analysis)
uarNITATIZREUN (Path Analysis) kazilesnnlassasreiauuslunudseiifugunguidaan
Fadenld Confirmatory Factor Analysis (CFA) i ens39dauaI1unsdalasead19aeanas oile
TnganunsaTnsinsiuaznsindeudulsyans svsnauazesrussnouvessnudsasauysdanals
waziuUsurds Falusuisedess SMMA Bufauuséy ISMBC uag Brand Knowledge 10usiuus
A9y §maaeulpenisleas Bootstrap 10,000 79814 Wiolaiosnneen1sUseidaruay
AULUUEIVOINAGNS 1NWWIRAVE Efron & Tibshirani (1985) Fsldiuldylansivaeudnina
19983 uay Customer Response duulsznauluse E-WOM wag Commitment tududsanu

5. Wan15338 (Research Finding)

5.1 J2gdiuynnavaingunieeng

M399 1 uarSogazveingumieg1 Iuunaudadediuunna

Uadndauynna U Jouaz
Uadedune N 192 48.00
Y1E 208 52.00
394 400 100.00
Jadudueny #1nin 20 Y 60 15.00
20 -39 205 51.20
40 - 59 U 123 30.80
60 Yl 12 3.00
374 400 100.00
Jadednudarunwausa  lan 236 59.00
ausa/ogmeniy 142 35.50
w3/ mie/ueniveg 22 5.50
374 400 100.00
Jadedusziunisinen  snidlseuvans 31 7.75
Wseulane/U.0.9. 61 15.25
pulsgay/lag. 47 11.75
USeueyes 225 56.25
gINNTEAUUTYYI93 36 9.00

3 400 100.00
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UJadeduynna U Souaz
Uaduauaniin Uniseu/Aln@nw 115 28.70
\WAN095INY/01TNBATY 99 24.80
NUNNUUIENBNTY 126 31.50
wilnusIamfa/ s 48 12.00
uslvnu/neUu 8 2.00
Bu i 1.00
374 400 100.00
Hasuduseldeaedaiau  $1nd1 15,000 UMW 95 23.75
15,000 - 30,000 um 170 42.50
30,001 - 50,000 uwn 76 19.00
50,001 - 70,000 U 28 7.00
70,001 - 100,000 um 14 3.50
100,000 VMLl 17 4.25
394 400 100.00

91397 1 Ut naudaegaiEn $1uau 400 au daulughdumane S1uam 208 Ay
Anlusosay 52.00 92991835xWI19 20 - 39 U 97u7u 205 Au Andudesaz 51.20 daaunimlan
F1uu 236 Au Anduseay 59.00 dnsAnwlusyauuSanng 31w 225 au Anduosay 56.25
flondnmiinauuismenyu $1uau 126 au Andufovas 31.50 uasiineldindeseifousylurag
15,000 — 30,000 UM 12U 170 Aau Anuiesay 42.50

= =)

5.2 M3AAszvidayaiuanuiiewmswazauiyeiaveunIalanlyd

'
=

A1 Composite Reliability 1358 Construct Reliability (oc) mgﬂﬁmﬂﬁﬁ'aﬂimﬁumwmﬁmmq
Feaonndeanielusauifudn Average Variance Extracted (AVE) fianunagszming 0.796 fiv 0.908
Faduszaufiunfiaweladmiuamuaonndosnnelusewinedauds nanafe AanuniiAannnia
0.7 (Hair et al., 2010) ANINAABUAIAIULT BIR ST IdenAE BB ILIRNTTA (Convergent Validity)
WU91 A1 AVE vesidaziaudsiidnuniiansening 0.626 81 0.713 Faarfsunduiicigandt 0.5
(Fornell & Larcker, 1981) wansliiuinunsinlnsidsvewnasdamauinnuaiusalunisin
AfuUsiifisesumuiisinswunaeinsensuld wazAiminesiuszneuiideddymisadn
wanslmsiununsinai1saesuteauLUsUTINTesLU s lARE 1 INTEN drunisnadauan
ATisnsadesuniy dnsthsindiaesvasan Average Variance Extracted (VAVE) vaiufiay
é’hLLUSLLmﬁ’Umaﬁﬁ’mﬁuéiwdwﬁaLLU'ﬁLLmﬁﬁﬂwﬂuwaaz@j (0.786, 0.704, 0.635, 0.664, 0.750,
0.669, 0.681, 0.647, 0.721 waz 0.668) Wu31 A1 VAVE VoI WUTUH LA AL AT AgINT AN
avduSTsluLuR wazuYey wandiiiudueioddieildlunmsiveiinnuiivmsadsiuunedng

Faau awnsoagulanwmisnd 2
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AT 2 NaNTIATIZYAT Composite Reliability A1 Average Variance Extracted waz @1 Correlation

Matrix
Latent Variables #Hitems CR AVE (1) )] 3 (@) %)
(1) SMMA 5 0.893 0.626 (0.791)
(2) ISMBC 4 0.908 0.713 0.786 (0.844)
(3) BrandKnowledge 2 0.795 0.660 0.704 0.750 (0.812)
(4) EWOM 3 0.844 0.643 0.635 0.669 0.647 (0.802)
(5) Commitment 3 0.854 0.661 0.664 0.681 0.721 0.668 (0.813)

e manduiusseninadiiudsuls (adunues) Arsiniiaedves Average Variance Extracted (\fumues)

5.3 RANSNATOULUUINABIENNTTLATIATS
AIdemliunisnageukuuIassaunsiasEuiensuaunigiunside lngldismdeass
WeeiignunedIusunis Bootstrapping 10,000 resampling Feanunsauantanisnaaaulanining

2 hag ANS19 3 sasaluil

0.16 0.07
0.19
‘ ‘ ‘ 0.57 . 0.70
0.57 0.59 0.71 ¢ 0.69 0.57 0.66
| EW1 | | EW2 | | EW3 |
| En | Tr | | Cu | | Pe |

0.75 0.77 0.84 0.83 0.76

In
0.75 0.81 0.84
0.83
0.90 BrandKnowledge

0.91 0.89
-~ @ - - 0 @ N
| Al | ()
0.83
0.86 0.88 0.87 0.7

0.77 0.84
6 0.68 0.64

|CM3|

@ | CM1 | | CM2 |
Pr | Br | | Co | Cus 065
. X 0.70
0.74 0.78 0.75 0.58 0.60
0.31

Model Fit Summary

CMIN = 249.282, DF = 111, P = 0.000, CMIN/DF = 2.246, RMR = 0.015, CFl = 0.973, GFI = 0.929, RMSEA = 0.056

I [%
a 1 Y Y

AT 2 WUUTN@D9EUNISLATIAS 1 ULEAIANFNUSE AN DT NATE I NALUTTIINUA
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]
'3 =

AN 3 ANAUUTZENTDNTNANIINTI DNTNANIIDDY ALDNTNATINYDIAILUTAUNLADAILUTANL

Aaudsamg NANTENY faudsna
ISMBC Brand E-WOM Commitment
Knowledge

SDE 0.897*** - - -
SMMA

SIE - 0.815%** 0.700%** 0.729%**

SDE - 0.909%*** - -
ISMBC

SIE - - 0.780%** 0.813%**

SDE - - 0.859%*** 0.894%*

Brand Knowledge
SIE - - - -
R? 0.804 0.825 0.737 0.800

** 913118419): SDE = Standardized Direct Effect, SIE = Standardized Indirect Effect R? - AduUsEaANS n1g

Andulanya

PNAMA 2 N1TATIVFOUANADAAR DIVDILUUINAIDNTNAVINITAAIANIUE DAL

a v

soaulataes StadiumTH filsan1sneuauowegnai Inedin1sasennuduudiveuyunsIdu

' [
a Ya o = U

soulal uaresrauindudnduiuyusdiiie wul wuudiassanuRgIuigIdulanmun U

Y

v [y

D a v ¢ a | v Al = =~ =
ToyaldaUszdny danuaenndesiu Inefiarsanainardvinldlunisiseuiisuanunauniuves
wuudnaesiuteyaidausedng fidatl (CMIN/DF) winiu 2.246 Avviisinfidesvesiasdediafediy

Mnds (RMR) AU 0.015 ARYTSINUBIALRAENa9889UDIANNAIMLARBULAsUSEUN0 (RMSEA)

[y 1

WINAU 0.056 ARYRIATEAUAINUEBAAADY (GFI) WNAU 0.929 warAnsiaudenmdeaUSauLiey

1 1 L3

(CFI) Wi 0.973 FanAHIUAINaTTIA U (Bagozzi & Yi, 1988)

9

UDNIINT NN 2 kaEA15199 3 WU AndngruadvayuauuigIui 1 Ao ansnaves

a v o o

SMMA dsrasie ISMBC fimnduuseansivinfu 0.90 fissiuiluddunieada P < 0.001 wazludiuves
99AUTZNOUVDY SMMA Wu31 Customization waz Perceived Risk @1 Loading Factors GRGIGRN
Sufuusnil 0.71 uag 0.69 desnluaunAgiuil 2 Svsnaves ISMBC danasio Brand Knowledge fie
FuUszdnd windu 091 Miseaueddyneadf P < 0.001 Tnenusn lud1u Customer-Brand
Relationship, Customer-Company Relationship k&g Customer-Product Relationship 3A1 Loading
Factors qaﬁ'qmLLazﬂ'auﬁi’hﬂﬂé’Lﬁmﬁ’uﬁ 0.88, 0.87 kay 0.86 MUAIAU LLaw'amamﬁgmﬁ 3

a

nSnaves SMMA dnane Brand Knowledge Tagil ISMBC tHudndsdeniu Ganduuszansminiu

v v o w a

0.82 NszAutudAYNI9@ia P < 0.001 founauuAgIun 4 anSnaves Brand Knowledge dnasie
E-WOM fia1duuse@nsuindu 0.86 Nserutladingniseada P < 0.001 Inetladan1u Brand Awareness

11An Loading Factors @37ianil 0.82 WulAedfuauuAgIui 5 avswaved Brand Knowledge danasie

s
a 1w o w a

Commitment AduUseanaintu 0.89 Nserutiedfnyveada P < 0.001 wagludiuvasauufgiy
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i 6 dnSnaves ISMBC denana E-WOM Tagd Brand Knowledge tdudiulsdeniu dadudsyans

Wiy 0.78 Mz vdediAyn19aia P < 0.001 wazauuAgIua 7 8nSwaves ISMBC danana

v v o

Commitment 1ngdl Brand Knowledge \Juduusdsnu fimduusyansivinnu 0.81 Asziutudifmy
M9adA P < 0.001 wagludiuvean1sAn¥ININTINYeHUUIIRBINUNE NgIWaT VA UANNRFIUT 8

SnSwaves SMMA denane E-WOM laadl ISMBC way Brand Knowledge 1 usauusdsniu fian

a

dudsEansvnau 0.70 NssautledAgyn1ead P < 0.001 kagauuAgIun 9 8nSnavas SMMA dina

o Commitment Lagdl ISMBC wag Brand Knowledge 1Husauusadsnu danduuszansivindu 0.73

v
% LY [ Y =

fszdudodifyneadia P < 0.001 fadu Tewoufunnanufgiu wagen R? YowulsnLTavInTien
s¥M3N9 0.737 B9 0.825 Fsagluszivgs uansdsdnenmvesuuudiasslunmseduisanuulsusiu
vossuUsnulaegaiusz@nsam

wonand H3Tulannassviin1snaaeudnsnaves SMMA fifislo Brand Knowledge Wu3n
lLifidvinananssiidswaoeiiteddynsaifudedida fudu Faguldhnmsaieanudundens

a v 6 @ Y ] 1 Qj' L3 . o v a a 1 2
Yuyuns1duAeeulalldududsdewiunauysal (Full Mediator) dwiudvinavesnisnainsuge

denueaulatnisisasiauinsduaiues

6. @3unan1sIBuazazaiuTena (Conclusion and Discussion)

6.1 d5UNAN15I98

q

v o '
a v A ¥ A

NuITelAAduNIIAINTURBUITITATUD ML 0AN¥INTBURUIAALAZAINITAUTIA
19y

o

TgUszatdaneld dmsunaidenidud1Aya1nn15Waisane Standardized Path Coefficients

¥

15 SMMA 3silasrusznouresdnuaziilonmununfnvenssanssufildvnisnumu @wnse
wensal ISMBC fegnefitfuddny Tnafiddnsnaniansavindu 0.897 uaziilodanudauys ISMBC
B1SNWaT0I SMMA 92811150319 Brand Knowledge longsiiiudndey Inasia1dnsnan1eoeuiinfu
0.815 wazil ornustaiaunUs ISMBC wae Brand Knowledge aza1unsaviliiin E-WOM #aee
BNTNaN1988uLIAU 0.700 waztin Commitment A8AIBNTWANIDDULYVINAY 0.729 B89

I a a '

HodAgdunu wenanil ISMBC §383nan19m33me Brand Knowledge Tagsia18nswavindu 0.909

[y |

ataiaddnyuaziile ISMBC dei1u Brand Knowledge fidsnasenadiioddmse E-WOM faefn
SnSnan1e80uviny 0.780 wazde Commitment #a8A18n3nan1douvindy 0.813 gaviedl
Brand Knowledge §4519nSwan1insssne E-WOM HA1875walvindu 0.859 uarse Commitment
FafAndvsnawitu 0.894 eeafitudfy

Tusuusurlausiaesa wudn SMMA fiwiinesdussnaudvisnaiiiduniian Ao nnsufuuss
naznssuseadssegil 0.84 uay 0.83 AuaU @ ISMBC wihiniinesdusenoudvinadiu
ANUFNRUSIENIElUTIAAdUATIEUAT B9ANT LLazmﬁmﬁmsﬁmaﬁqmmﬁ’U 0.88, 0.87 waz 0.86

Aua1eu wazludiuves Brand Knowledge iuminasdUsznoudnsnacaud19aena Brand
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Awareness 71 0.82 uag Brand Image 7 0.80 Tusu E-WOM wuin ngusegsiianudululéfag
ynsuuzin StadiumTH srudeludeaiife dauvidu 0.84 wazuuzihlvfuidiiou q dauvafu
0.81 uaranvingsmuy Commitment WU HRBULUUADUANNYOU StadiumTH 11 9 dAvi1iu 0.84
uazfirumagiflafilsliuinisdeves StadiumTH feuviniu 0.83

6.2 aAUIIINANIITIAY

MNKANNTIFENUI1 SMMA HdnSnase Brand Knowledge Tagdl ISMBC 1Uusfuwusdanu

'
Y a =)

lagaguielain Juslnadeves StadiumTH Tanuiansh wnu wavniagiilaludevess StadiumTH

Y

1 ¥ [ LY 4

& o 1 A Aa S v v o a v = I3 4'
LazueuuANARaziaAnINdeldnun1n Meddlvinnuddyiuguilaa wazdadanualanay
o 4 A9 ve vd o 9w a v A= vy & & o = o oa w1 =
wupihdeilvinugdu i lvyuvunsdunddauduuduesdudunisiusiedivegaunn Fedawa
uslnaiansnsentnimsdualan waeyinly StadiumTH dnmanwaialulaveduslnasie
[UAU @9nRd I UIIUIT898Y Srivardhana (2024) TagldneganiulIAnues Seo & Park (2018)
AMU31 SMMA §8nSwane Customer Response 1l Brand Knowledge 1Jusiuusdsnuogiall

v [V a aou & [ = o o I3
ANUABNARBINY Fea1nuanIsvadeuauuAgIuluuITetinudn ISMBC Junumdidglunisilu
Fully Mediator $¢%7 19 SMMA 1iag Brand Knowledge wag Brand Knowledge Adaduy Fully
Mediator 52114 ISMBC tiaz Customer Response #983@0nnassiuliIAnvued Srivardhana (2021,
2024) NguduI1 nagnsn1snanBaileonddvisnasie Brand Knowledge uay ISMBC dinasia Brand
Knowledge Tnedl ISMBC tdusudsduiny azvisuisnnudnduresnisiauguyunsdudseulad
Tiflanudundsivedenlesianssuniinisnainlignisasvesdanuiferiunsdudilaegedl
Usgangnm

r-:qu a v CY | aa a 1 .
UBNINNUINNNANITIVYUINUI Brand Knowledge HaNINanN19nII0 8 Commitment
LAy E-WOM 83 fiuslnadeved StadiumTH §9@anAd 09 U1UIT8Y04 Prasetio et al. (2022)
AWUI1 Brand Awareness uag Brand Image finasia Commitment wag E-WOM ag98tiudAgynig
d406 Laz91uITeUD Seo & Park (2018) YinU31 Brand Image duAdinass Commitment Wag

% 1 ¥ v £ % =

E-WOM 28148 Tg@NAUNI9EnR walvaTnwea A

o

Brand Awareness finana Commitment waliing
%9 E-WOM
Aav A o Y ' Ao g v g e Y a o ° = a o
PMNUITBTALITura Y IR IALEDAAA DL TILATIAS 19D ILUUTIA DY Fadlni
NOuAng o 1UsEnaUAuITiUlaI1 SMMA aunsadsdnSnanisseause Customer Response
Ingn1uAILUS Brand Knowledge F9a1nnan1snagdeauiun ISMBC @evinntiniidu Fully Mediator
N1TIUTLATIZA LU Path Analysis WU WUUT180991 LY AN®I18NTNaI99 SMMA s Customer

'
=]

Response Aadliiulsdan1ugassy Ao ISMBC uag Brand Knowledge 3%agilan Fit Indices avan
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7. msUszgndldnanisideiilaiasuainananuansaminsugsduesAns
NaNITITearnsatrlugnsiasuaseanuannsalunisudsduvesesdnslaluvang
sy saufluiFesvos SMMA inisufuusts (Customization) LL@SF’]’N&JL?%ENﬁ%JUi (Perceived Risk)
fumnuniian amrsedundugaidulunisdearsnsdudives StadiumTH lnewduidonid
mnzaufuaaulavesRnnuusiazngy uazdeasesalusslaiioannminavesifuslan Jeds

wianlifedudeliseududsduludailomfqudsonadslaliyatiueg1993eds deundie ISMBC

a v 13

MAURTe StadiumTH Azdidunanesesaadulunssinnuiuiusins Wy auiaufu 33nvgunsal
A nsfivurislsenalne visedewnasusing 4 Fee1athluglontaniegsfalud 4 waznisidndangy

A v o PN

yunsegatuayuiuduld anmsiluwnannesuiduiloninidsdn Inedyaudslunisiteules

9 Y

(% v

futinfen awnaufn wazfanssusing q sgnadumenis Teedleduilnaldsuidomiia uasifinaaa
nsznting Whlalunsdud uasiinmdnwalasdudifovilugnisiidimsin anudnd wazanuidn
Dunid aferfudunsiduduazsed ey q Feaziioudn dofnanizn1eega StadiumTH
funumeaan1sadne Soft Power vaswflatunsdseannwdnuaivesdiinfu idomdufin
wagn1sUsnias sssfmnnelugaemansisaruluianiie uazidoduilaniin E-WOM uay
Commitment fiens1@uAngasmnedannuindluszdugs Tsanunsauvsdsudunisandumu
manaelusrere wanislonamsaivlnegiediiu ildiansaresenlugninitausdudinie
uimsduneldnandudn StadiumTH leegaiusednsain 1y nmsdnianssy madafdudn
nsThusLfutuas Ui uinay 9 Hudu venani wwusaedilélunsinuianansaily
UsultludsiloueszdugranvnssuarseiuUszna lnolannzeg1sdeessdniniasgniomieny
fiAdesiumsianngnamnssude fw uazunanesuddviasna o iosnszAunagndnisnain
iudedsnuosulalussiuussne wasndndunisidulnvesssiaanienislugandaeeediianis

Tamalulusunean

8. YdolausnuznN15I98 (Research Recommendations)

8.1 dalauauuziilduainnisie

NNANNTIATIZI SEM 6358 wudn ISMBC vt Susiiuusderinuuuuanysal (Fully
Mediator) 5¥%319 SMMA Uag Brand Knowledge nanafie winlalil ISMBC aglunuuinass dumng
§m3naan SMMA lUg Brand Knowledge avliiusngioddamisadi dsazvioulifiuin ISMBC
fleduisatadvatvayu widunalnd i Tuind sunadnsvesfanssumisnisnaialiia
UszAvisrastnauia3s wenannd Brand Knowledge fgwimthilifiu Fully Mediator sswing ISMBC
way Customer Response LAY Tl wuuseesduanslidiuin ISVBC uay Brand Knowledge

Saufurihmihidudiudsdsiiuan SMMA Tudinseevaussvegndt tnglivsinguduniadnsng

Y [ a o [

d' Aa ° & A9 v oo ! = = a a 1 o @ 1 P
U 9 NAUydaIAgY Ferlrmduinnsdeansnienisnainaziiuseansnines1slitedrAnnsetloaunse

o
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Foulosuslnafussaudniunszuiumsainennuiuagmsiidusalugurunsdud uazan
mMahAedsvesiusidaziaunlifiediasesifie First-Order Structure ¥inliuuudiasaiinaiy
danmaeanigluas WaluguAIAafis (Cronbach, 1970) A esiy (CR) wazauulsUsIuR
oSU1eTmAuls (AVE) FeazvioufanuninveardestiotnfiannsailUldludajiRldegramnga
8.2 fadrfinvasruideuazdaiauanuzlunisiniseadioly
TunAdedlszdndluemanonvdosinnsantunisiinisdusiegiawuuldanuuiasiduun

Tdlunsiivdeya Wewnanalinadnsnfuinddu wiinluanudduauiasiinisigaanuiiomsy

av v ) =

uagauU T oflevesuvuasunIuLd widoyadiliun finsdveuiuniideutrening uazd3dely
awAnenrhnaaeUlnen s ERUTuRsE R UTides Wielinansvadeuieudnuarasidenuin
797y wenannd demrsiansandetauUss u q MazdhurhnisAnvududslueuian 19y
Sungiouieediiiosnn StadiumTH (Hudedufmnisinislddungioumes mafiuf fauusids
o1 dudnduvsddgiimsihunAnuifiuiy vieluudvesnislddeaniauluudaziisiofenad
AMLLANA9TY sEluAInssINensRa1nenTlinadns s efuluusazeaete TuvasiRei
dernoauladluiagUuirsuesisanudAgues Artificial Intelligence w30 Al Fdundiunum
ddalunmsiinisaaiasiie 9 Wuegrann Sansdnvniudednuesulad mndesmsdnuild

AT INaa NG 19U UNTINTEAU Engagement Mazlasuaninnisaiiufanssunisnisnann

'
=

Wudedrueeulatftuindunnisulsiiasiiauddyuiy
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