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Abstract

This article presents the development of a conceptual model for service marketing
innovation management in the digital era, under the framework of S.E.R.V.E., which was derived
from a systematic literature review (SLR). The model integrates knowledge of service marketing
with emerging digital technologies and rapidly changing consumer behavior. The S.E.R.V.E.
model comprises five key components: S — Smart System Integration, which emphasizes the
application of Al, Big Data, and automation to enhance efficiency and real-time responsiveness:
E — Experiential Engagement, focusing on designing customer experiences and engagement
across all touchpoints: R — Relationship Personalization, which utilizes data to create
personalized services and foster long-term loyalty: V — Value Co-Creation, enabling customers
to actively participate in service design: and E — Ethical & Sustainable Practices, highlighting
business operations grounded in ethics and sustainability. The model is founded upon six
theoretical pillars: (1) Service-Dominant Logic, (2) Service Innovation, (3) Customer Experience
& Personalization, (4) Technology Acceptance Model (TAM), (5) Innovation Diffusion Theory
(IDT), and (6) Digital Transformation Framework, which together explain the mechanisms of
value creation in the digital economy. The findings indicate that the S.E.R.V.E. framework
serves as a strategic tool to enhance the competitive capacity of service businesses by
combining technological integration with the creation of meaningful experiences and
sustainable relationships. Furthermore, this model provides practical implications for
entrepreneurs and policymakers, offering adaptability across diverse industries— such as
tourism and hospitality, healthcare, education, finance, and digital businesses—in order to
develop and implement service strategies that effectively respond to the dynamics of the
digital economy.

Keywords: digital service marketing; management model; service innovation; customer

experience; value co-creation

1. Unu1 (Introduction)

aa o

TugawiinsiUaeur g AsegNaRdva geamnssuusmMImaasdyanunmelegiewaiiias
& v B = a PN S = v v 4
Mananunmvtmamalulad naanssuuslnanisuUaming weeaumaniswiiuussaunsal
NfUtan wazlanIza1zINTU (Lemon & Verhoef, 2016) aaunisalivinliesdnshianansad s
NAEVISMIIAINAIAN LU MIwdadudnusa Wiensvenetesneimuiedndeliunsndudesiuunln
ANudA YA uNITeRNLUUAMATUSEAUNTSA (Experiential Value) 7118 ouleaiulfddn Ausan

LaENSIAINTINVRIINABENNENTS (An & Han, 2020)
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winnssunisnatnuinisdenaeidulsznudrgivaininnig wazdnufuRldeauls
laglanizn1sifeuleseniteniseaniuuuinis msldmalulagidvia waznisasienmuasiuiy

a

fuslnn agndlsfinna ufediondvinissuunniifnuiFest wu mavsegndld Al mananaanie
yAna LaysruusaluiAsanioy (Rust & Huang, 2014; Inversini, 2025) witlymmdniidnsusngdn
Ao asrUszneuvesuinnssunIsnaIauinsi inunzanlugaf anisUszneusisesls
Fnuiddasiadnedssliliusnouediaiussuy wasilVnuuusaesmnAniiaansoosusls
asufausludfmalulad uyud uazaudsdu anureuaaulinadinaninansznudsufon
Inensarian1AgIiauInis nanafe §sfaduuNINgIvIeLa3 oelloifenagnsii o1 sunuan

a o

wazU5uldnismannu3nisiisduuinnssy wazanuuanasegndussuulugeida dewalivans

warseIsuNsUasuwladlaase

Aty anunsaszyliegruduninmsittdym As n1sv1auuudIasuduuAnnTa AU

9

Y

famalulad mnuduiud uazmnudsiu Tunsdanmsuianssumsnaauinsluniuniasughanasa
wuudiaesfifiogiruiidodidn Wy maiuiesdifimeluladlnglifiosandfauduius viennsld
Tunafiwauanuiunssusziva deddlisesiuuungsiavinising Tnglonizssiavuinnans
wazrunaLdniidesnanuanamsdanisfivangay unauatuildiinsdueneiuuaAniuads
INAAWEAIVT LN N1TAAINUTNIT UTANTTU NITAAIALANIZYAAD NITAAIALT 9T d U3
LagMInaaLiemuE sy LLUUﬁ’]ﬁ@x‘iﬁﬁgﬂaiuJ"U‘uﬁﬂﬁ?ﬂ%ﬂiﬂﬁﬁlﬁ%ﬂmiﬂaiﬁv WU Service-Dominant
Logic 984 Vargo & Lusch (2008) huifAn Customer Experience Management (Homburg et al., 2017)
Lz Digital Personalization (Klaus & Maklan, 2013) wievnausifulunaidauwifnfineulandin
EABLARRHILERRGMARNE UwﬂaﬁuﬁﬁdauﬁaaLﬁ:uLﬁmj'aﬂiwaaﬁﬂ’mmifﬁastﬁﬁwLaua‘[mmaﬁmmsa

[y |

[y a & a a a a a val o v & 4{' A
IB3IUNTIVYADYDANILYIA UATN LAZLTIUIUIU IUL“UQUQ‘UG]I@JLﬂﬁﬁ’]iﬂiﬂVl’]‘WU’WlL‘Uumi@ﬂll@
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Wanagnsamiuguimsuazinnisnainusnislunisesnuu wasdnnisuinnssuusniseseliseuy

nsanunsadsuiugnsilusdnsuinnssy wazuvsdulaegnediduluasugia
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e
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2. IQUszasAvasuNAIY (Objectives)

LY

RWAILHUUTIARATMUIANFIMSUNTTANSUIRNTTUNMInaInUINsTugARRYIE

3. ANINUNIUITIUNTIU (Literature Review)

UNAMULT TN UTZ AR DN UILUUTIADINITIANITUIANTTUNITHAIAUI NS UL AR DA

9 9

Tago1dun1snunIuIsTUNIsueg191duss U (Systematic Literature Review) A1uLUINI9TD4

Booth et al. (2016) AT8UAGUNITAANTBIUNAIINYIIY 1997 - 2025 HANITNUNIUNUI Nud)

v A

ﬁﬂﬂmm A9ARADIRNDNNSIVEUTENBUANIY Service-Dominant Logic, Service Innovation, Customer
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Experience & Personalization, Technology Acceptance Model (TAM), Innovation Diffusion
Theory (IDT) wag Digital Transformation Framework
3.1 N13AT8UIABUINNS (Service-Dominant Logic: S-D Logic)

WUIAA Service-Dominant Logic (S-D Logic) auelay Vargo & Lusch (2008) tJunsaufn

Y A

MRS suewman lnsunuiazueduiniouinisiludidweuliiuduilan wwifniuesi

Y

aa v a

N139819A5L BUUNITAT A UAITINNIUNTTUIUNShanUR sun i us oA undidus iy

&

<

ynduneuuuAnitiuimansuanddeu fio vinsuerauivesgniniidedunineinsd iy

3.2 YINNIIUNI5UINTT (Service Innovation)

WnAALTANTSIUSNS (Service Innovation) lailésdaawznisimeluladlmisnldwiniy us
AseUARuAanIsA suuadlATIads ATEUIUNT MIERNUUUUINNT Lazunumesiidldide
(Lusch & Nambisan, 2015) nadniewila fie winnssuluniAUINToUARINMTYIUINISANILAR
1INNINNSARAUNERA 9TV Gallouj & Weinstein (1997) uuswinnssuusnisesnidunateUsyinm
WU WITRNTIULTINTEUIUNTT (Process Innovation) 1 41AT9a5 149 (Organizational Innovation)
waglieuszaunsal (Experiential Innovation) é?f&ﬁgwumﬁlaamﬂéjaﬁﬁu Smart System Integration
(S) ag Experiential Engagement (E) ﬂm?ﬁaiamﬁaaﬁuauuumﬁmﬁImwudw Aswasunlas

BMSAUINSHIUIEUUDIRS Y (Artificial Intelligence Wag Machine Learning) #iar1ulnannasy

o A

fdvia ferluuianssufiilviwasemnuiiielavesgniluszezena (Inversini, 2025)

3.3 UszaunisalgnAauaznisusuldimunzausieynna (Customer Experience &
Personalization)

Uszauniselaesgndn (Customer Experience: CX) {uununansvesnagnsnIsnainuinig
gl Pine & Gilmore (2011) wansliifiuinUszaunisal \ududmdniigsiasesueuliiuguilan
TugalasugAauszaunisal (Experience Economy) amsnefianisesnuuulazmunuUszaunisal
vosgnAtluynyaduda sisludsensual n1sldau uagnisnovauss lusazfoadunuide
984 Rust & Huang (2014) 1Wuituszaunisailanizyana (Personalized Experience) dstuindou
Ingdoya (Data-driven) Usyayruseaug (A) wazn1saIani1salateania (Predictive Analytics)
Ao Yadeivinlvinisnanaudnsiussansnmlugaddsa

3.4 WUUIIaRIN1sEaNsuUWAlulad (Technology Acceptance Model: TAM)

wuaRA TAM Aitmunlag Davis (1989) e3uteniseensuuaznisidinaluladvesiuilng
ruaesiiadoddny Ao masufustlenildasuarnssuimnuielunsldau deddvswaserinuad
LarngAnsTun1sieaTe Muideaan 1w Linh & Huyen (2025) laaegiy TAM lgdusunadvia
WU TAM @uisaesuignisveusuwmaluladlng 1y Al, Mobile Banking Wag E-commerce
Platforms laegnefiusedvanin
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3.5 NYUHNITUNINITLINBUIANTTU (Innovation Diffusion Theory: IDT)

NOUANITHNINTEIBUIANTIU (Rogers, 2003) Lﬁu'jﬂmwau%’uui’mmau%uag'ﬁ’uqmé’wmz
5 Uszns loun anulatuTouledunms (Relative Advantage) Aauaeanad e (Compatibility)
AMNTUgeU (Complexity) Auaimsalunsnaasld (Trialability) wagnisdanala (Observability)
AuAnwdagdu Alshurideh et al. (2023) wud1 IDT awnsaeduienisueusuunannesuadialy
mauinisladuegnad Tnsamylugsialsusy uazmsvieaioideaseudsomaluladln 4

3.6 nsaunsiUasunUaaddava (Digital Transformation Framework)

NsaULLLAN Digital Transformation gjaifunsuiuivasussAnsluidslaseains Sausseu
LaznszUIuM Tl eseaiuinaluladidna suves Sutrisno et al. (2025) 1ulinsasuulas
gadvalalyieanisldimalulad wisiufeniseenuuudszaunisalgnainislddeyaidedn
wazmsasseudsdulusyezen

= 1

INMINUMIUITINNITIHE IR TUTZUY WUl gaRdvadetlsIainaluladfdviatiun

a U d‘

funumeiensaiudin 1Aswgna dia wazn1sdedans laedeya ¥17a15 WazuIn1seing 9 gnasie

<9

v 5305 wardwnuluguuuuAivaiiueietiedumesilawazaunsaldaaies Fattunswam
LLUUﬁﬁaaﬂmi%’ﬂmiuimﬂiimmsmamu’%mﬂuqﬂﬁ%ﬁaﬁaﬂmﬁ’aﬂiauLLmﬁmﬁmaUﬂqmﬂ%ﬁamwﬁ
walulad wagngfnssuduslaa wwifandn 6 Usenis Laun Service-Dominant Logic (N15a374
AA374) Service Innovation (NMSWAILINTEUIUNISLALUSEAUNTTA]) Customer Experience &
Personalization (miaaﬂLLUUUigaumiaiLawwuﬂﬂa) Technology Acceptance Model (n1389U5U
walulad) Innovation Diffusion Theory (N1TWWINTEAWUTRNTIY) WAy Digital Transformation

laa o

Framework (n13U5UlA59a31909AN g AT1T) miyimﬂmiﬁamLm’ﬁmﬁuﬁml%ﬁudq RFTGREG

U3nN13gARIasaanaunaumalulad fun15as19RuAILArAINEIEY LITDENTEAUAIINAINNTD

Tunmsuiatu wagadeanuduiuszereiugna

o

4. gsnausnslugafdiia

§5A9U3Ns s Aansigatiunsliuinmsugnununisuedudiluguuuuiudests
Inefidnvazddey Ao mwlidfau msndauaznsuslamintundeuiu liaunsafivdsedlsld
LaEdl AULANF1INAINTATIEAINR LAUTN1T §5AUTN1TATRUARUMAIEUTELAN WU LTauTY
Msvieafln M3Anw Msvuds NMsuImg wagmsiu Jujiainsnuan amnufienels wazuszaunisal
ﬁlmuauaqmmé’aamwmsﬂ’uﬁm (Zeithaml et al., 2009; Kotler et al,, 2021) anwuzdfgy
Y835379U3n15 tawn 1) Wddanu (ntangibility) gndldaunseduansewiuuinisiinould
2) mandnuarn1suslamintundoutu (Inseparability) anAweslidusinlunszuiunisliuinig
3) AUUANA 1AW (Variability) AIAINYDIUTNIT1UANA A UAINY AAANST Y 194281

wag 4) ldawnsaiiusnenla (Perishability) usnisladaiunsadmauliatamivieldlusunan
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HUENBUNTT AB UARANIENANUARETSISN 9099 Lagaliugsnalaesuanudssarldninens

#1149 9 LeaTeyan) nanauuny wazauAulalikAfanTegeds8y

[
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aadunsdudusznaugsiauinislugaddia wunedis nsandugsiauinistaeysannis

o A

ANIAUNIIAGIN N1TUTMITIANTT wazmaluladdviaiieadagman wazUszaunisalineuaues
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MOAIINABINTITVRIN TUUTNITeE 19l UsEANS am {Useneunisluypfdiadesatunsalddeya
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wagadamuduiusngeduiugna Tnaadugsiauuiiugiueeasesssy wasanudeduluuiun

Y] C )

YouATHgRIRITakazNIsUsENaUgIAaluanulsznounisgsiauinislugafdviaddudesenduesd
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=

AU N vanvatekagiuade wielvatuisansvausnanisiud sunuasveunalulad

'
Y a a = a a

NOANTIUH UTLAA WATANINLIAG DUNINEININAANUNUNIUAY HUTENBUN1TTINIUINAT

Y 9

d ¥ v (%

JenpellANInIuNITAAIAUINTLAE N ANTINEUTIAA Aueumalulagndiia uazuinnssy
AUIANUNTRDNLUUUTEAUNTTlLAYNTIAINTINYEINAT ATINFAIUNITUTINTIANTT waznagns
5379 wavALiiuaTesTIN MmuUaende wazanuddy

4.1 pwsgsnauinisluszaulan

HaqvugsAauinsialanmdundgiunsiud suudasi saaida Taeddadendn
fail 1) MIUFTRde Al warspuudalut@ eadnaeing q 11 Aldsnldlunssuiunisuinisgndn
9819UNTNANY 19U Telstra Ui ¥nInsauuauvesosansdsldldiaiosile Al og1e Ask Telstra
WieUsuugansaeansfiugniuazaunuaaeietesnlusiA (The Australian, n.d.) 2) lunagsia
wuvasiasaundn visnavinwsmumaluladedns Globant ldusuiasulumanisiBonifuaiuinig
Mnuuuetiluaduszuvaasaundnniu Al Pods sgnnanunsadrdsusmsiamnlagld A
lan1uAINAa9NIs (Barr, 2025) 3) N1333ULBT1UQAAIMNTIU N15TINLBTENINNRAAINNTTUAN )
I dunuliddglumsaauinngsy wu mssuiiesswinniaguamiumeluladifiedinmn
woUndiaduinugunm nionsiiufloszninananisiuiumeluladiilewauunanlosunistise

Y

Wuflapadeuazdazainguie (India Times, 2025) wag 4) nswaguivasiudoniaia unanwosy

= q'

a o A A A o Y 4 & oa Y a Y o Y Y v
FelelueaiifeMawmedensau lnegusinaiunldnawazsussanuiuidemnainslaggld
WP (Deloitte, 2025)

4.2 gaunisalgsnausnisludssmalng

v
a o v A

Useinalneidseglurrsvosnsild sukugiasugiandsia Tneduudlduddydail
1) maivlnvesdaouiiiss uazlufoanoufisoyaninain Sasuifisevedlneainiiazey
3.5 f4 4 §1uduum laeisasnadulnade 11.2% dedluduaneufifafdulnegasaia
lagdyar1na1na1ndnagde 5.2 Wuatuneaansansglul 2025 (BusinessWire, 2025) 2) 1519
Yaussivglussdnslneduurlduifivlnegasinialag Google Cloud 1@ Cloud Region

'
a 1 a

Tudszmalveiioasulasiadanugundva Pediuadesnimszuuan Downtime N1 50 Wosidud
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wazansunuleiieieninnit 20 WesiduddeTUaazfl KASIKORN Business-technology Group 53y

BIANTVUIA QT HAM UUNAINETY Al DE1993939 MIAWUANETN YarA1nd1 1 Wuauneaais Yaelu
aeAnstned eunewaiovedayaseavlan 281853090 19Ussnala 530157 Yasade
LazaanAodl1nIg U POPA Amdnlu 5 Y¥antin Cloud Region 9¢ai1ayadtlunIuAsugias

1.4 AMUAIUUM LAZNBINANITINULRAY 130,000 funuasal (Kamonlert, 2026) 3) NN5adLasY

a aa v o

\AswgNanIva lasen1snssidduadviavessguialveiidmnemansequnisldane wavdaasunis

9

Twalulagf@daludindsedniu wag 4) nMsimuliesdnTey N1TNAIULYALATYFAINAYAIA

nziueen (EEC) yudunisasialiesdinsosuasaudnalvmanstussiugiinig aguladngsfauinig
aa CY

luszaulanuazUsemdalneiaundynisildsuntasegnessinsa lnednmsdunaluladadiatnu
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USUlY ieLiinUszAnSnmuaznauauewianufan1svesgnAtegemeiiles il Mnandadva
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FIVU1UDY NTLUIUNTITINLAY @519A55A AWLUNNT LazUTTUNANINTTUNIINITAANN tAYDIAY
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wmaluladfidna unannesuesulatiuasdendva Idnaredunalnddyiivieasudnanmnisu sy
945379 Jadudrdgiiazsiounisiudsuntasdsnann Tdun nsir Al uazszuusnludaunld
mMsUsuasulumagsia msairsuszaumsalgnAuuuysanns mslddeyaidsdniiienisdndula
Fanagns naenauausuiiediuenamnssy dadeimardiunumlunsiuedeuliysisananse
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wistusaziulaliegegBulugafvvia
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5. WIANIIUNIINAIAUINITIUEARTA

a o 1

Weliidnladeusunvosuinnssunisnainuinislugaddvasssnsounau s1dusoasudy
MnmsvharudilawnAefiugiuresianssunisuinig dsiedusinguddyvesnisesnuuy
wazimLIN1seaInusnsiulagiu

5.1 AUVINEUIANTIUNITUINNT (Service Innovation)

neuaznainsUszendlduinnssulunisnainuing suduseaiannudilaauvung
vosunnssunisuinis duduunfendniifufiugiuresmaudsuulamisnsnaislugafdsa
Den Hertog (2010) Iéiauenseunuifni ldsun1suausueg1aunsnate fe Four Dimensions of
Service Innovation dsUsEnausie (1) uinnssuuuIAnuinig (2) uinnssugesmeiasoiugnin
(3) uinnssuszuun1sivInTg wag (4) madenaumalulad Tudiuves Ostrom et al. (2015)
ladauasziuuIAnudnnssuusn1slaelduilfves Value Creation Lag Digital Transformation
Hugudnans wdenduduiuianssuuing fie wdsdhglunisaieeuunneisidsduliivesdns
u3nslugatagdu uag Lusch & Nambisan (2015) lolgnuuinnssuuinislugiugnszuiunisaing
AnIAELIEUUTNALTANTIN (Service Innovation Ecosystemns) fldeulosgidmiferdomniroagy
uianssu vaneds ddminieisnslmiiiAnanmsanaiisassusonsuszgndesdanug welulad

wagnSnens ieRmwINaad el USN1 NTEUINNS MsesUluuMIIanIsTaunsailuldlaase
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wazadenuAniuliunguslng asdns vieday lneddnvugddgAeauwlanivg Usslovily

ot wazns Ul un

M597 1 asuanumneveuinnssdalisuiigy

aa v

UnYINT yadunanvastey AAUNFUNUSAULINNTTUNIIAAIAUINI AR

Den Hertog (2010)  Ujdusiusiugnduazanui  dupnududuvesujduiusidatoyaiugnen

Ostrom et al. (2015)  Uszaun1sal NSzUIUNTT UAE  @9AAAINUNITERNLUU CX (Customer Experience)

HAGNG ey Outcome-based Marketing

Lusch & Nambisan ~ suuilliAreensasienaAl  wsneiuusnisuuuunanmlesy 1n3e9ng wagn1snann

(2015) 571 WWeldiusy

9159 1 aguinnssunisuInig mnefs msamngULuy 353 wieuuamal o
Tunslifuinng fladremnuuensrauaziiun A uignAuazesdng lnserdoaiudnasisasse
wmelulad nszurunisdnns udensnaunauniwensed1adusz@ndaaw wielsinsuinis
finun1ng el unouauesANFaINTVRFTUUINTIARTIgANINT L wazadsUssaunsaifiAandy
nshiuInIswuusiy

5.2 Ussianvaudinnssansnaiauinig

Feilaruminevesutnnssunisuinisuds duneudaludenisiuunyszinnves
winnssufiusngluinmsnsnainuing dsdimnuvarnmansuazunnssiulunudnvazvesgsne
LagNgUEUIIAA WINNTTUNIIRAIAUINTST vaneds N1sAnAY Wun wasUssendlduuinianieidsnis

U v

mamsaanguiuulnl ieenseaumsiiuinisuignamiidaneuazaLuana19wInTy Ingeide

Y

o v a = A

AMUAnaT9EssA naluladAdvia wasdeyaldedniiednunginssul uslan naunaIuLdn

Aun1seenuuuyszaun1TalnIsusn1slunnaduda daenadodfuAlud0INITLaNIzYARS

9 9

Y

LA¥N1TAI19AATIN Ostrom et al. (2015) NE1731 winNssunITnaInUINIsiugALATEgNIATTA
LildiWesnisu$uuseisnsdoansmisninann uavunefensud suuladessuud dona
FON1500NUUUUINT Nagnsnindnivgnéiuaznisainenmaniaueg1ed sy vnaudduasie
UssLanuesuinnssunisnainuinisi ddgluuunddsiasenidu 4 Yszinnvdn feasounau

1%
Y

naifdanalulad sywduasanuduiusidssaunsal (Asansduning 1)

1. UIRNISUATUNERAMNUSANS 2. WIANTINTRNNTAAIN )
(Service Product Innovation) (Marketing Channel Innovation)
Usznaasuinnssy
N1IAAIAUINIT
3. ui’mmsmﬂizaumiajgﬂgﬂ 4. u‘?mmim%ayaLLazﬁzyzywﬂﬁxﬁwé
S (Customer Experience Innovation) (Data and Al-Driven Innovation) )

A9 1 USEanueauinnssunsnatausnig
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5.2.1 uIANIsuAUNAAAIIUINIS (Service Product Innovation)

uinnssundndueiuinig A nsadiamieusuysauimsgunuulvtfiunndsannids
falugudnunenisliuing nssuiunsdawey vienmafigndnldsulaesmeuauainiiudosnis
wazdsraumanivesiuilaaldegeiiussansamuazaiseufionelafigedu Fefiodunisadns
auAndsliudesdnsuazgliuing wu mslszuvatasandniUaligndnlduinsdedosmy
F1a19a17 1800 n30UTNIAINAINGBINTA T8l nAN A FUUT U auaT Fesnns
Fauumnstivilinadndaimsasmntuneulandlaidladfivdsuly uesteifislonialumsads

[ ¢ a

selaegredaiiiadliiugsia winnssuludnwardvinefinisesniuundndusiuinsguuuulu

Nnavausmginssuguslaalugandviaeg1eiusednsam fregreafiviuladn fe usnisuuuatng
au1%n (Subscription-based) LazUTN13AINAIUABINTT (On-demand Services) FIUTULUA B
sUsuunsliusnisaniauiiiunseunsesunduiddia (Access Over Ownership) #8814

W Netflix Leaunlaaa Subscription fasulangsAadetuiisialan dau Grab uiee
¥83U5N13 On-demand 718 sulo e lhusnsiugnATluLuy Real-time ’ituuwannosud 3iia
(Zott & Amit, 2010) wagd1mTugsAalsusy WU JULUUMSIOIWNE ANy URIUNgANTIUYNAY
(Flexible Stay & Rolling 24 - Hour Stay) wilninauszaunisalianizynna u3nislsausudanies
usnnsii eaudefunazd swandenuimsgquainuazaunindin wazuimadenleayuvy
uay Tnsssuviosiu

5.2.2 WinN33UT09N19N190a10 (Marketing Channel Innovation)

WINNTIUYDINIINITAAIN Ap N1TAILY USUUTe wieasisgeamlui q lunisidnds
uazdaaunuALagnAl lidneziduremienisdadimite nnsdears wiounanrlosuddsia
Tnoy wfuliiAnanuazaan saa187 asaduaudoanis wazadauszaunisalfi uaneng
Weriaszansnmmsnsnanauazaitsnnaildiuieulunmswtstu wu unaswesuooulal lodua
fife wazuoUndiadu dsrasadranisdearsuuuldneuduguilan saufsanunsatszuiana
ANARLILMIeNgAnsIRgnAMuULEalnl n1suszuudalulRunly W ssuuneundudmlud®

IS 1

W33TUUNMIIANITgNANdURusWULSIaTey vihlvin1sdeansniniseainiiussdninamuasdaney

'
a a

fatu uinnssuresmajutunaisuwaditigndidnduing lnsemzmstunanviofuida
undudosmemdn wu ledeaiide ueundindu wagszuudnlud@lunisdeansiugnindegng Loy
n151% Social Media Marketing, Platform Economy L3u Airbnb, Shopee, Marketing Automation
Laz Real-time Feedback Systems 4 942819 asd nsa111508 aa@15uuUa0IN19 (Interactive)
LAz USULUAgULHUNTAANALUUT LA U Sa] (Chaffey & Ellis-Chadwick, 2019) ﬁww%’uqsﬁdmlﬁu

Yaa a

WU WWAANDSUIBIVBINNLUUAING LT eadlhenazlaaanaulss N15AaIAKNILELDNTNaNI9

Y

AUAR BBINNINNITAAINLUU Omnichannel NMSAANPNIULDUNALATULALNANNDSULIDND WaTNIS

Tdunwannasuuszaunisaifana
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5.2.3 wipnssuuszaunisalgndn (Customer Experience Innovation)

winnssuUseaun1salgnan fe n1sasiamseimunIsnsiug q lunisesnuuunazdauey
Uszaunisaifinevaussnudasn1ndsdnvesgndiaduainuagainauis arudseiula
wazaaAi i3y Tnsedemalulad mnuAnaiisassd waznisdnnindanagnd oonsziu
ANUNanalakazANANAvegnA1 1y N5k Augmented Reality (AR) wag Virtual Reality (VR)
TulsausumdegsivedanIuning nsUszgndinenalnveanuuiuszgndldluuiund ladlying
i oareussgslanazamugnwuivgldany (Gamification) lunoUsuiasns sue Uil eguam
n13eaNLUUYIEAUNIAILUUTIY NYBINensd oansuazueitlidety setemnsoaulai
wageanlai (Omnichannel) vl usTnaldfuUszaunisalideriulunndeamis 1w Online
Mobile ez Physical Touchpoints (Verhoef et al., 2015)

5.2.4 uinnssudayauazUygy1useing (Data and Al-Driven Innovation)

& A

winnssuteyauazUaauseavg Ao MsUszendldtaua (Data Innovation) wazimalulad
Jayuszfvg (Artifical Intelligence: Al 1t oa$19quanTvailunisaidugsfauaznisuinng
ssludun1siinsedidedn nsmianisaingdnssuuilan nsufuusauinisianizyana
naenaun1siadulaidenagnseg19fuszdniain §aveifi unuuiud AuTnis
wazAuaIu1Talun1IsuyIdu winnssunisnatnuinisdslyenvaziasnasly Big Data Al
LAz Machine Learning 1#i 8T ULAd auni1saadulanisnisnaia tasianizlud1un15vh
Personalization Predictive Analytics i@y Real-time Recommendation Systems §19819UInAT5Y
Tuﬂﬁjmﬁ Taun sguuuugthaunonlusi® 1wy Amazon’s Recommendation Engine n1sta Chatbots
uaz Voice Assistant finauauesgniuuudalusid n1sld Al lunisnennsaingdngsy 1wu anuuay
Julumsenidnuinis wseanusdinivesgndn (Rust & Huang, 2014) dmsugsialsusy 1wy ssuy
A1MUATIAY 09NN AT oL NITTNATILUNOANTIURNANLTIAN TEULLIAUaNULasy Y uLaiou
NSNEINTAIAINABINITAINUN STUVUTMTUTEAUNTRIgNALUUEIRT L LasN1TTANITNEIY
wazninensnae Al aguledn winnssuniseaiauinisuuseenidu 4 Ussianudn laun uinnssy
wAnfusiuInsTidunadiiannniinisaseuases 1w vimsuuvaiasaindn uinnsmgomia
unanosuidviaiieionlosgninegieiiuszansam uimnssudszaunisaifiyjsairsnaainis
orsualiumaluladlyal 1wy AR/VR LaguuIven1IAaIALUUDIA 59T ATOUAGUYNY BN
(Omnichannel) wazuinnssudeyaiild Al uag Big Data 1l eUsuLAIUIMSUULIONIEYARALAS

AANMIaINgANssUgnAUULSEalng



186

6. NTUANEINITIANITUIRNNTTUNITAAIAUSANS

Weliiunmdauresnisiuianssunmseatausnistuldlums§iRluusunvesgsiasss

=

F9lPLEaURNIMANYIINDIANTTUEINIIUSLAUAINALAL TEAUUTLNA TIANUITOASTIDULUINIGNTT

Y]

Jansuinnssunsnainuinisiaegeiliusydnsam uazaennaediuuTuUNTRIYARIVA
6.1 Radisson Hotel Group

WINNTTUNIIAAIAUINTAMSUTIAALTWIY Aa N1siamkasysegndlduuInianisnaint

Y]

1 Ny wtunsaswadeeulsvaunisalndauaiwiniiin Ingerdumalulag@iva Auana
45194557 WaEN15TANITITINAYNS LW oW A NN analy as19audunus svuze1d

LazensEauAdINaInnsalunisuatuvedlswsulugandia nsdlAnw) Radisson Hotel Group

3 % 1

UFulseuszaun1salgnAsunisnaInfdvia Radisson Hotel Group lasauilafiuussn Accenture

Y

' (%
a v o o LY

Gommuwyes) Wuuseniivsnemaugsiawazimalulagtuiissiulan ieimuinusudszaulanln

'
=

warUsuussuszaunisalgnan lagldmalulagadiaieasreanugrudmsunisidulalueuinn

v oA

msfudunsisudinisuiudsaduled nmslideyagndniilefundsussaunisal uaznisadna
unanvesuAdviafianansanevaussmuiesnisvesgninliegnaiussansaim (Accenture, 2018)
WINNTIUNITAAIAUTAITAAINAAYADTINALTINTY A 1) asreAnuuanaislunisua gy
2) snseaulsraunsaluazaufianelavesgndi 3) 1uUszdnsanuazseldvesgsie
uay @) levaisrnuddularnmdnualiia

6.2 Qatar Airways

WINNITUNISAAIAUT 5@ mIug sAan1s0u Ao n1sdinagnsn1snaing Yuwuulng
uazimAluladAdviaindszyndld ileadrsUszaunisalmaiumsimileniuaznovausinudoinis
WnzyAravedlagas lidnendussuunisaesesula Wsunsuazaulud nsld Big Data waz Al
iiedinszringAnssugnAn saufenisesnuuuuinsiaiuiiaiienaan Wy vimsideniitsaasmi
niouininavioiisansuaeas vedyuiiuanufanelavesgnd adaenudnd wazensedy
Famuannsalunisudsiuresaenisdulunaialan nsdlfinw Qatar Airways 14 Al LilouuUse
Uszaunisal glavans Qatar Airways Ifidasa Sama 2.0 Saduniinsudeuiuiaiiouaseiiduinden

4 -

A8 Al aYemd o Laearsi aundunazuulas osdududesan wuud uines wanii

wazuaundintuvesaien1stu Sama gnesnwuuniufduiusndulinsuasiioudanngfingsy

1%
=

vosgnAniieliusnisiidudiuiuaziuseansaimunndstu (Mitchell & Hegedus, 2024)

6.3 AirAsia

aa v

N15IANaLAzUTUUTINIINAIAATE AirAsia befiaiu1 Measurement Framework o inna

v

warUiulTeaUseanininveinisnainadia lnenislddeyanaznisiiasizriiiveusulssauey

aa v o

NNSAANALALLANUSTEANT N INVDINUNITAANARNE N1SAEUNITHYITA AirAsia @1015099UAUDY

1 v 1% 14 1 < a a a a 5
mammmaqmimaaqﬂmlmamqnmmLLazuUwawﬁmwmﬂawu (Franko, n.d.)
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6.4 $7up9138Ug (SIN)

WINNIIUNIAAIAUINITEMTUT WIS AD NMswmukazUsuldnagnsmenisnainlng o
ffunsaaszaunsalinsiuussmuemsiueniasazdnaAuignd Insedumaluladadsa
ANUARATINATIA Laznsdanmailanagns wWu nsdsemsesulatduaziadiied mslileundindu
azanudy sruvasslfizaroith manainiBsUszaunisal waznisuauslyRiviumumLAenIs
awizyana 1198 et uaufionela af1eeudnd wazenseduauamnsalunisut sty

s

YBISIUDINNT ASUANYISIUDIMITAUT (SIN) HATUIRUSTTTUNDINUAUUIRNTTUNITUSANSANLTIY

)

nagnsn1snanuInIsiagnsiatuinusssuomsialdiumaianisussemsadisldniouis

'
a v a ada v

wunsl¥ingAuiesdunanings msthiauesemsiifiamnufidfidulunsmnussaunagnisuing
50U Fine Dining Lﬂ'aa%ﬁaﬂizaumsaiﬁmﬂﬁzﬁﬂﬂﬁﬁugﬂ51”1 (Chulalongkorn University, 2025)

6.5 suAsnewiaivg (SCB)

n13WawT Digital Bank with Human Touch atlunagns lnenisuimalulad Al unldlu
nseysiAdudesiedes msUsziflumnudswesgndn wagnsimunsasaend efiuizay
diesnseiudszaumsainisliuinsiibendstustrsanysailuynyomna (ThaiPublica, 2024)

6.6 NGULTIUNTA

mstuladoud1Udn Omni Channel feuinnsadinouland nguidunsalddndunagné
msnainuinisTenis A-Analytics Suganldlulaniva Wewaundemuamananuuuysanns
Omni Channel Retail uaznislddoyauazimaluladdugaiiedinssingfnssunazaudadnis
vaafuslnnegeazifeon il othlugnsesnuuuuinisuazianssunienisnainiiaenad os
fuaudsnsianes18189gnAn et ditmneuioafisssaunisainsdevesdiysannis

Laziausapg1faIlasaNTanauaANIAUAIAn TR U Inalug AR A lA g sl UTEANS AN
(Somboon, 2026)

7. LUUINRBINNSIANITUIANTTUNITAAIALINIS LU ARAYIA

PNMIANMGEE WWIRa waznsdlAnuniiieides azmulaiinisdanisuianssunisnaie

v o

a aa & v 9 a o Iz PR a ¢ a wa
Uimﬂmm@ﬁ] amlfdumEJGEJW?TEJﬂiEJULLU’mmVla’IM’]iaﬂi%&!ﬂmi"mﬂwdiuL‘UﬂﬂaEJquﬁLLazmiﬂgUm

a =

W Bl EBAAA BINUNATAVBLASHENARAA UnAINald Ul

o«

P WAUILUUIIABILUIAATILS 837

SERVE dulunadnsvesmsdunizioinnuinnumeadsie o sgradussuu Guandunnd 2)
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3. Relationship

Personalization

4. Value Co-

Engagement Creation

2. Experiential

A model for

managing service 5. Ethical &
1. Smart System . .
i marketing Sustainable
Integration

innovation in the Practices

digital age

Y]

AWM 2 LUUTIABINITIANITWIANTTUMINAINUSNNS UL AR

d' [ [ & = IS a a [
INAINN 2 NITWRIUILUUINEBY S.E.RV.E. Qﬂa@ﬂLL‘U‘U“U‘UL‘WE]L‘LJUﬂiE]‘ULLU']ﬂWLSZNﬂaEJ]Vlﬁ

'
o w oA

715995UN153NTUIANTIUNITNAINUINTIUE RIS Losaeipudawuilund Ay Noannsuinis

o
v v

Tugalvddoundsy anrunalulad weianssuduslan wazaAleud1uasesssunazaud gy

29AUTENBUVBILUUINGDY S.E.RV.E. Tsasaludl

aa v v v

S - Smart System Integration N159a1AUIN1TlUYARTTaR Rt AEIAluladd9aTuy
Junalandnlunisdenlesfeyauvussdsin Tnslamznsldszuusnluli@ Jyaruszivg (A
warmeesiteyaruialug Weademiuanusalunimevaussgnduuuiealn ssuumeani
Lipausigieysulssdsedniamnisaniiuny widseliausadilanginssugnaidedn
uazdasiauuinsfinssgaldegausiug

E - Experiential Engagement msa%’wﬂizaummjﬁﬁﬂmwmsﬁuqﬂﬁ’mmmﬂuﬁ’ﬂa
yesnIsmaIaUInsgalnl asAnsiedeteaniuuIduNIINTAUNIYesgni Iy Uiusesiule
wazdignliandrildiusuluusas Touchpoint sausdewlduinig sevindlduinms Waudmdanisld
U3n13 leasuszaunisalitlaldidfivauansliuinig wiiduanumsediiaisnualulagnd

R - Relationship Personalization msnanu3nisfiduszansnmlugaiivialiaiunsald

[

wuImaaglIfugnamnauld n1suTuuinsuaznisdeansinseduaiiudesnissigyana

v a v ) o '

(Personalization) lngldgudeyagniiignaeuasiiuaiy asgigasiemnuianangiiuaziiuniiy

Y

[y

KNUN19e1331al (Emotional Loyalty) edanaliignAfinainusdinssdeuusudluszesen
V - Value Co-Creation 311115t suunumvesgndlinareiduysineaniuunman
(Co-Creator) unuilazluiiessuuinig iinmseaiauinislulagiudesdalenialignaniiay

320l UNTES 1NETIARANA U WIBUSNNT LU N15TLEUB LBy USULAIUSNITAINAINNADINTT
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wiaidrsnilunsyurunisiaun msiidusuiliifsainnuimelauddmisasisnaaiiom
fesdnsuazgninensldiuUsslev

E - Ethical & Sustainable Practices luga#i g u5Tnalwarudrdyduainulus dla
ARSI LarAURnTeUradnl n1snatauin1ssududasiaeguusinguresaiessau
wazaudsBu faluifvesnisduasesteyadiuyana madhdsuimsediariuiion uaznisldle
Aaundon ssAnsiianunsanaunaIuIssTaLfunagnsnsnanliet1snaundu agldsuay

Welluwazmseeusuanguslnaungdu

AN 2 ANUADAAADIYRILURARNUBIAUSENaUlLAa S.E.R.V.E.

wUAANG Y

EILINIPET

[

dnszdnfey

v

v s 13
mmaamﬂaaqnumﬂﬂssnaﬂu
Tuma S.E.R.V.E.

Service-Dominant

Logic (S-D Logic)

Vargo & Lusch
(2008)

JautuNTasanAII N

o 1%

(Co-creation) nuanAn

Y

R (Relationship Personalization),

V (Value Co-Creation)

Service Innovation

Gallouj &
Weinstein (1997)

WINNITUATOUAANNITINLATIATI

USAISHATASTUIUNIS

S (Smart System Integration),

E (Experiential Engagement)

Customer
Experience &

Personalization

Pine & Gilmore
(2011); Rust &
Huang (2014)

nsaseUsEauNsalianITyuAaa

Tngldinaluladuazdoya

E (Experiential Engagement),

R (Relationship Personalization)

Technology
Acceptance Model

(TAM)

Davis (1989):
Linh & Huyen
(2025)

asuNeMsERNSULALUlagHIUY
Perceived Usefulness LLag

Perceived Ease of Use

S (Smart System Integration),

R (Relationship Personalization)

Innovation Diffusion

Rogers (2003):

ANSERUSUUINNTSUIUAY 5 Uade:

E (Experiential Engagement),

Theory (IDT) Alshurideh et al., Relative Advantage, V (Value Co-Creation)
(2023) Compatibility, Complexity,
Trialability, Observability
Digital Sutrisno et al. msUsuasunsdnsiasu S (Smart System Integration),

Transformation

Framework

(2025)

1AT9E579 TRIUSTTY A
ASYUIUNNS psasSuwalulag

favaLaras1anNUgIdu

E (Experiential Engagement),
E2 (Ethical & Sustainable

Practices)

INAITNN 2 WU lakea S.ERV.E LATUn1swauivugIuiuifnainan 4oy

1m8 S-D Logic aﬁuauuaﬂﬁﬂizﬂau V — Value Co-Creation iLa¢ R — Relationship Personalization
Afunisadienuaisiunazauduiusianizsyana vagf Service Innovation 13 oule s
fiu S — Smart System Integration Wag E — Experiential Engagement %ﬂgﬂ%mﬂiﬂa@LLazaaﬂLLU‘U
Uizaumidﬁﬁ@mm d1u Customer Experience & Personalization L&) E tay R lun1sasisainu

Usgivlawazanuing wenannid TAM, IDT uag Digital Transformation Framework §9%288ugu
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waz V Tunisseassumalulad n1sunsnszaneulinnssy

AN5199 3 ATITIPNNEDARARILAA S.E.RV.E. AUNSHANEIN1ITIANITUIANTIUAITAAIAUSANS

AsaiAnen S: Smart System E: Experiential  R: Relationship V: Value E: Ethical &
Integration Engagement Personalization Co-Creation Sustainable
Practices
Radisson  ldwelulagfdviaway  Jsuupiuleduaz  Tddeyagnén lalszy lalszy
Hotel wiannesulvadlunts  Ussaunsalddvia USuusis
Group USuusieu3nig UDIQNAN Uszaumsel
Qatar 14 Sama 2.0 (Al Virtual ~ sanUWUUU dTUS Al Seug SEU3INGNAN lalsy
Airways Assistant) TAu3n1s Al TR Bufinsiv NORNTIULAY Wiousuuinig
lngans Hlagans JFunsusms
AirAsia 14 Measurement MOUAUDIAIY Wasndeya iunseanauy lyiszy
Framework Uag Data  #84n159NAIAEY woAnsTILte NagNSA1Y
Analytics Uoya ieuelusludy Feedback
fwowns  szuusesesulavuar  nslanBesens  USuusaagenn  @aygnndidiy 1¥3ngau
Aug SIN)  USMSIANISENAIIE UAENITERNLUY  ARINYOURNAN sulufanssy  viesduuae
walulad QREIEHY anvyy
SUIANT Al lunsuszdiuay UIMsHUNN RIGIRIEN gnénfdusin  Audeehad
vy \Boauazoyidude Foeneegnels QRESVIIRH DONUUUNANSTDNI A
WYY eI WOANTINGNA Fuilaveu
(SCB)
nau 19 Al-Analytics Tunns 2ONUUY EEARIRPEA VY laisgy nsanly
Wunda W Omni Channel  Uszaumsalianie dufuuy WaraRnly
(Central yaralun1stouts  Personalization U0
Group) wazdLasy
msSlafia

INAITIA 3 ANFILASIEY WU Lukea S.E.RV.E. @1315089aud Ul luuni1sannis

winnssunisnainuinistugafdvialaegranseunqy tnsnivlulifivesnisidmalulagdaasos

(Smart System Integration) LLazmiaamLUUUizaUﬂﬁﬂi@ﬂﬂ”’] (Experiential Engagement)

Agninluldluiieunnnsalifny asdnsaruluglvianudAyiy Relationship Personalization

H1uN15LY Big Data uar Al WivelauaUszaun1sallamzuana vautAednuilfves Value Co-Creation

gelsngluseavivesndt lneusinglugsianiiunisidiusiuvesgnailaense wu $1ue1ms

#32USNI5N19NN9L3UY Tud1Uva9 Ethical & Sustainable Practices wilagfinsnanidsluuiansal

LU FIUDIMITAUT haTsUIATS SCB uageinaudalauluesdnsd u dazvioul iy

[

iAo dugaiesdnsgsiamsianiuisluewian
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dregendauluniagsiauinis

Smart System
Integration
(M3Y380INT

YUUDIRTL)

nsuwnalulagoanses WU Al Big Data,
Machine Learning kag5suU Automation
wldlunsiesegideyagnAwuuisealngd
WousudsunistiuinsTimunzauiu
WHANIIU AIUAIANTY Lazaaunisal

Jaqdu

5309159433 11 Chatbot wagszuy Al 31y
kuzIUINI9LETY LYY Spa Room Upgrade
Late Check-out Ing@4ndayan1sidniin
pdareunesgnd daelininnuanmaza

Pdaunazgnaltasudalaueningla

Experiential
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(Msasranue An Samp0NuUY wavsaUsadu eads  aruduases szziian 1ed1e ndeuld
Fugnen) anuddnduinveazaiiouinnssuil  Ausnulaofid ereny 1 ol Ay
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8. Nan15An¥1 (Research Findings)
91nN1sduATIER T e uaznisi3suiisuiunsddnwinainuany nuussiiuddey

AaandlumIs199 5

AN5199 5 WaN1SIASIZIURdluea S.E.R\V.E.

s a <
23AlIzNaY NANITIAATIEN
Smart System Duesivszneufigniluldunnfigalussdnsuinsvunalnguazssduaina i
Integration (S) naulsausy (Radisson) a1en15Uu (Qatar Airways, AirAsia) Wagan1dun13wu (SCB)

Ingld Al, Big Data way Automation lumsdnnisdeyauasn1sneuauasgnAwuy

= ¢ Y & 1 _aa @ & o w A s ~ ' 1
Sealngd wandliiiuinga s uiiugiuddgiesdinsuinishiamnsoasiasle

Experiential finsuszendldograunsvanglufauynnsdfing Misn1seaniuu Customer Journey
Engagement (E) 1314 AR/VR Tusuniun waznisasisufduiiusniugemenava aealsinng nns
Wudsraunsaldajslunnisadianudserivlaidinisnain 1nninnisysannsd

AuUsEPUAURSEsITURAaE AU IEY

Relationship Juesivszneauiesdnsdiulnglviaruddgdudidudu q iunsléteyagnailu
Personalization (R) NSUTULAIUSNSWaEURlauBIanIZTIe Wi MITIATIEANGANTINNTRUYDIGNAT

SCB %38n13911 Personalization Tunguidunsa dawalaunswionisass Emotional

Loyalty ta¥ Brand Trust

Value Co-Creation (V)  ufazgnnanifvesaduuidhulmeud aenndesiu S-D Logic 183 Vargo & Lusch
(2008) uiin1sUszenAldasaddninegluunegsia wu Suemsnidalenalignand
drusalufanssy viegsiaseiuguamdilignAnsanesnuuunininausnis 3adu

'
aaadd v

fndidnannlunisdesen widilignldluiinii

Fthical & Sustainable  tHussdUsznauiidanunisldaselosiign udaziivnensel wu Sruemsaudiily
Practices (E2) ngAuvieadiukay SCB Mtudueagslinusuinvey wilnumiuesrnsalgd

Ll nuddyiuanudsdu anulusala wazanumindenesnadussuu wanalst

A a

WindnduteainedAgissnausn1sAswaLLANLR

a

a | a ¢ ¢ a v a A
NNATITNN 5 WU mﬂmiaLmﬂwamﬂizﬂa‘umQmuumm‘wqm A® S — Smart System
Integration way R - Relationship Personalization ¥aug#l E2 - Ethical & Sustainable Practices

gagninluldles deavvisuiianiaiiainsaimunlusuian laglaniznisasieamansiy (V)

La¥NITYIUINTTITETTIUMALAUTEUTUNaYNENITAaIAUINIS

9. d5Unan153eUazanus1eg (Conclusion and Discussion)

INNANITANYINUT 1 NITHAUILUUIIE0Y S.ERV.E 31nN15894AT18Y N1
Service-Dominant Logic, Service Innovation Wag Customer Experience Imuﬁ'uﬁ’umm‘"mﬂ’]s

WINNTIUNIIAAINUINITIuEARTTE Usenausie 5 asAdsenaudidsy tawa S — Smart System
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a a 1%

Integration l¥wAlulagAdvia (Al, Big Data, Automation) iaLfinUszanNSnMuazAoUAUDIYNA
wuuisealng E - Experiential Engagement aseaaiAuazUszaun1sainuiandiluyn Touchpoint
R - Relationship Personalization @anuwuuAUFURUSIFIENAUgNAT @319AUANANIIDITUA]

Y a1 1

V - Value Co-Creation Walanalignenildiusinasnenmaisin wag E2 - Ethical & Sustainable

Y

a v v oa

Practices Aniugsnasauiuinveusodinuuazdndenet19dsdu wuudians SERVE.
finuaonndaatiuufn Service-Dominant Logic 484 Vargo & Lusch (2008) fiiauainnauenlails
gndsnaulagesAnsiigwluifiel WiiAINNTEUIUNITASNANAIIINTENINBIANTLALYNAN
TneanizesrUsznau Value Co-Creation waz Relationship Personalization 7iwanddaunuin

¥ U =

vosgnélugiuediuaivam wdadinanldsunmanondiiiuniseeniuuauduiusidedn
wazmadafiuilignéniidiusanlunszuaumstanuinms Swonadesiugufnvenasugiauinis
adelnd TuvaziAeaiuesAUsznau Smart System Integration ag Experiential Engagement
firmuaanndasiuLuIfn Service Innovation 789 Gallouj & Weinstein (1997) fixaei1usnngsy
U3nsasounquAsUiuanulasiaing nszuIums wazmIHauNaunine1ns waluladadsialu
wuuaosldhildvhmihiidudeaedefiomivayunisdiiiueu uwidunalavdniideslosdoya
MRS WaznImeUaUBIgnALUUELalnl TatieensefuUszaunmsaiuinisesradugusseu
uBN9INT WA Customer Experience wag Personalization gnunuldlunisesnuuuidunienis
\AUMNeveIgnATtuYN RN Tnsasdnsianuddiunisaisszaunisaifiaenadatuassoiiies
Fausdouliuinig sevidlduins waendsnislduins nseenuuudnansjatiunislidoyadedn
Wenmuuszaunsalianzyana Tulifvesmssesiumaluladuuudiassiaensuiu Technology
Acceptance Model 489 Davis (1989) uag Innovation Diffusion Theory U84 Rogers (2003)
fieduneimstmaluladuldazifinussavsuailoflisustsslovd mmmazmnuazaruildiuiou
FauUeuiiou Taseas19ue989dUsenou Smart System Integration 3914 auleainalulad
funmafignd1suiinenss Fedldifuiiosntsamudsssuuneluosdnsvindu egrdlsfiang
wiuuusiaes SERV.E. seguugiuuudnainadildiunissensu uimsfnuilldenszdunsey
AnwARRLT I TYsINMsTRsuRsessLazamdEudulussAUsEnouIBanag svesunns sy
nsnaauins Slddfissadniuaremsenisduiiugsia uenaind uuushassduaueaudusiug
Feszuuiideuleanelulad Ysvaunisal anuduius wazanaisiessesdsin lunaiiiudfnig
Inn1seg1eday vnlianusaussendldimunnagnsuazusulasea Svesdnsinasslugarsugia

Y] J a

ARvIaTlAuANBmufkareUf URlunstumdeuninnssumnainusnisegedegu
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10. n13UsEgnAlduuuTIase S.ERV.E W atasuaineaauaiutsaniansuy ady
UBIDIANT

MARAMSANYILaEMITRALILUUTaonduIAn SERV.E FsUsznausig ssAdsznou

d1iey loun msUsegndldimalulad nseenuuudszaunsaififiauan nsadnnuduiudianiy

yana Madefuiiligndddausan uagnsdatuluasesssuuazainudsdudenalasnssse

N15UNTLAVVAMINUAINNTOIUNITHUITUYDIBIANT bANENR Rail
SZAUDIANT ﬂﬂisﬁvg‘jﬂ?mL‘ﬂua\iﬁﬂiuiﬂﬂiiu (Innovation-Driven Organization)

aa Yy s

1) dfeunagNsuIns wuuTaed S.ERV.E. $18l1iBeAnsauisneentuukazinnIsuInig

Y &

Basnlaedagnénidugudnats (Customer-centric Strategy) Saufutlidondnlunsadianrmunnsng
yansusduog ey

2) Ifenumalulaguaznsusuin msdaasulvesdnsUssyndldinalulad 1wy Al Big Data
uwag Automation Tun1suimsuszaunisalgndn vilesdnsiaiundesdiuazanunsanauaues
AemnufeIsTsmanTiUdsuuUasnngalfedsdiusyavEam

3) das1uAudunusgne1 n1561'uPersonalization Wag Customer Co-Creation
FrelfiAnauinivosgninluszezsnd andununismgnailng wazifiuyar1naonegqnii
(Customer Lifetime Value)

q) fiAd1uasesssuLagaus 1y am‘ﬂiﬁ'@fﬂLﬁuﬁﬁ]miuuﬁyugmﬁuaw?sﬁﬁu
wazaudaiu geuldsumnulindaandiidulddundonnde dudunindduifiavesesdns
lusgezen

FTAUUTENA §319AIUEINITALUNITUYITUVRDAFINNTTUUINTIULATEFN AN

1) Mymungaavnssudmung (Targeted Industries) wuudnaes S.ERV.E. awnsatluly

Tugnamnssuudnsiifuedosdnstuindouiasugia 1wy Mevieaiisn guamm msfnw waguins
vt Fudugramnssudmngveslunesedunni wu Thailand 4.0 ve BCG Economy

2) NMIYNTLAUVLINTZIUNTUINSV0IUTEINA N15UTEENAlduuuTnaes SERV.E Tun1magsia
wgduasulifiAnunsgiunisuinislnadfwiulssaunisaigndieg198nd wasdarumane
PigaTnnanvalvessemalugiugaudnasuinisseaugiinig (Regional Service Hub)

3) nmsdasuuInnssulun1AuIng (Service Innovation Ecosystem) n15ULUUIN884
SERV.E Wldlunmaulevisauisaifunalnlunisadvayunsiiasyuuinavesuinnssuuinis
Aflanuduuds Woulssszninanianisd@net 5573 wazaasy WielsamsiUaeuniugiasugia

FIUUIANTTY
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11. Y2LdUBMUZNN578 (Research Recommendations)

AINNNTANYIIATIZALASWAILILUUINEDI S.E.R.V.E. ol lun153an1suinnssunisnana

=2

Uinshugpfdaia unanuiidadivalauawy

ee

N Ayazatvayunisussendlduuuinass SERVE.

v

&
JU

1) YarEuauuzniaivimsuazn1sise thivnsasiilieg S.ERV.E lufmunaiasiietn
LazkuUAsUNLTidenadastuuiaresfUsyne ienadeudalsedndmsaiiunis msnaaeuds
af@ \Wu Structural Equation Modeling (SEM) L7t ans19d@auaI1uduius 521319096 Useneou
WU AIUFURUT VDY Smart System Integration AuAUNenalagnA1 w3e Value Co-Creation
fuemdndlusseren myldvewianmsUszgndlilugramnssanany wu lsausy msvieadien
M3uNNS SNy WenaasuauminzanvaslnaluLar UTUNkazUSsuTisuaIwANeNg

2) darausnundeufodwmiuduaznaunis fUsznounsmslilnaiiiuedosdionagms
Tngidunsysannisimalulad (S) Msadisdszaun1salidedn (E) agn15vi1 Personalization (R)
arug Funisilalonaligndfdiusu (V) wavedafisasosssunazarud iy (£2)
ioadannuuaneazaNSnRlusE sz

3) daiauauusiBauleuny aasguasd ivuaulevigasaduayunsidluma S.ERVE.

Wunsevlunisenszaulaseasaiugiuidva wazduasuuinnssulugsiavinissed ey

ARBAUAITAINUALINTFIUAIY UTeaun1salgnAkazAud iy F99sauiudnadnuanunse

Y

aa o

nsudaturesgeamnssuuInsinglulasugianiva

a) Hasrinvasunaru vrarwiiu Conceptual Model fifnmnmsdaaseissunssy
waznsalfine nedeldiinsnaaeudelsednensenadnsideaifisesiu dediafenanasiowiinis
agUnaluuneuddsegluseduuunin lallddsdnndudesiais Fsenavilinisfanudslsl
ASOUARNYNEAAIMINTILUINT UBNINEIR Ethical & Sustainable Practices (E2) fafuasduszney
fnumsuszendlitdeslunsdfne Jemslidumaianndeseslunsidveuen
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